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Jersey Department 


Tells Gough What 
It Thinks of Him 


Dinner In Celebration Of His 35th 
Anniversary In Sta * In- 
surance Division 


TRAVELING BAG GIVEN HIM 


No Mention At Dinner Of Proposed 
Inquiry Into Dep’t. Of Bank- 
ing And Insurance 








For thirty-five years Chris A. Gough 
has seen service with the Department 
of Banking and Insurance in New Jersey 
and is now deputy in charge of the bu- 
reau of insurance. In all that time there 
has not been a harder working state of- 
ficial or one who is more inodest. He 
has always given the best he has to the 
interests of the state. He has seen many 
commissioners in office during this time 
and his chiefs have found him a man on 
whom they could rely. 

It was only natural that in the course 
of time there should be recognition of 
such a loyal career and the anniversary 
(35th) was celebrated on Friday night 
of last week at the Calwallader Mansion 
in Trenton. 

Maxson Makes a Presentation Speech 

Edward Maxson, commissioner of 
Banking and Insurance, presented the 
deputy with a traveling bag on bebolf of 
office associates and other friends. While 
cn his feet, Commissioner Maxson had 
the opportunity of telling what the State 
of New Jersey thinks of Deputy Gough, 
which he did to the rousing applause 
of the other guests. Mr. Gough did 


more than the customary amount of 
blushing, 

Nothing was said at the dinner of the 
proposed investigation of the Depart- 
ment of Banking and Insurance grow- 
ing out of building and loan matters, 
but which it has been decided to make 
comprehensive. The department is now 
i three divisions—the bureau of bank- 
inv, bureau of insurance, bureau of build- 
ing and loans. The insurance depart- 
ment has rarely been criticized, as it 
has run quietly and efficiently, paying at- 
tention only to its own knitting. There 
have been no bad insurance company 
shes in New Jersey in marked con- 
trest to_ Illinois. 

. Gough was eighteen years old 
Woon he entered the department. At the 
tne the entire force numbered five. He 
sved as general office clerk for four 
yours during the summer months he was 

ened to field work to assist the state 
x examiners. The insurance exam- 
“at that time was D. P. Fackler, ac- 


sn 


Building and Loan Supervision 


was during the year 1900 that the 
‘ing and loan associations were plac- 
uder the supervision of the depart- 
and Mr. Gough was placed in 


‘ce of the work, and was instrumental 





(Continued on page 10) 











PHOENIX 


Assurance Company, Ltd. 
of London 
150 William Street, New York 





A corporation which has stood the test 
of time! 146 years of successful business 
operation. World-wide interests. Abso- . 
lute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 
150 William Street, New York 




















White Fireman 
minimized 
this hazard 









YOUR WHITE FIREMAN 


HIS new character, now featured regularly in all North America national advertising, 
reflects your service to property-owners in helping them reduce fire-hazards and lessen 
insurance-costs. 
As a North America agent, you are being “sold” to prospective clients on the basis of 
a practical, helpful loss-prevention service that means to them full insurance protection 
at the lowest practicable rates. 
And property-owners are quick to sense the advantages of such co-operation! 


INSURANCE COMPANY OF NORTH AMERICA 
PHILADELPHIA 


d th 
INDEMNITY INS. CO. OF NORTH AMERICA 


write practically every form of insurance except life 























Penn Mutual Expansion 


Practical plans for increasing the membership of our General 
Agencies in every part of our national territory will soon be put into 
operation. Our man-power is to be expanded numerically. 


Vincent B. Coffin, Director of the Life Insurance School of New 
York University, has been appointed Director of Education. This 
assures to PENN MUTUAL Agents an educational system of unexcelled 
profitableness to them. Our man-power is to be expanded educationally. 


In our well-equipped ranks are places for capable and industrious 
men and women. Consult our nearest General Agent. Come with us 
and prosper! 


The Penn Mutual Life Insurance Company 


Independence Square 


Philadelphia, Pa. 


Founded 1847 























Kellogg Agrees With 
N. Y. Life on Soviet 
Sale of Bonds Here 


Secretary of State Asks U. S. 
Bankers to Maintain Gov- 
ernment’s Position 


TEXT OF COMPANY’S WIRE 


N. Y. Life Calls Attention to Con- 
fiscation of Its Russian 
Assets in 1917 


The New York Life has filed a vigor- 
ous protest with Secretary of State Kel- 
logg against the offering by American 
banking institutions of Soviet Govern- 
ment securities. It filed its protest fol- 
lowing advertisements offering such se- 
curities to American investors. 

On February 1 Secretary Kellogg gave 
out a statement to newspaper men say- 
ing that the United States Government 
did not view with favor the sale of such 
certificates in this country and asking 
American bankers to co-operate with the 
position taken by the State Department. 

Secretary’s Statement 

Secretary Kellogg said: 

“The department objects to financial 
arrangements involving the flotation of 
a loan in the United States or the em- 
plovment of credit for the purpose of 
making an advance to the Soviet regime. 
In accordance with this policv, the de- 
partment dces not view with favor fi- 
nancial arrangements designed to facili- 
tate in any way the sale of Soviet bonds 
in the United States. The department 
is confident that the banks and financial 
institutions will co-operate with the gov- 
ernment in carrying out this policy.” 

New York Life’s Wire 

The telegram of the New York Life 
sent to Secretary Kellogg, and signed by 
Vice-President Thomas A. Buckner, fol- 
lows: 

Sir: Advertisements have recently 
appeared in the public press under the 
caption, ‘The State Bank of the U. S. 
S. R., Moscow,’ whereby there is offered 
for sale to American investors bonds of 
the ’8% Soviet Railway Loan of 1927,’ 
the payment of principal and interest 
whereon, it appears from the advertise- 
ment, are obligations of the Soviet Gov- 
ernment, guaranteed by the Russian 
State Bank. The advertisement further 
bears the legend: ‘Coupons of this loan 
may be presented for payment to the 
Chase National Bank of the City of New 
York, Coupon Paying Department.’ 

“We respectfully call your attention 
to the fact that, at the time of the So- 
viet revolution in 1927, the New York 
Life Insurance Co. owned and had on de- 
posit, principally with the Russian State 
Bank, Moscow, over 45,000,000 roubles 
of bonds of the Russian railways either 
in the form of Russian Consolidated 
Railway bonds or bonds of specific rail- 

(Continued on page 17) 
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SERVICE 


— is a clergyman in suburban New 
Jersey who, in serving his people, packs 
his church to the eaves every Sunday. 
He is not a healer, speaks no mystic phrases, 
and has no magic touch. # As a com 
petitor to the other denominations he has 
left them sniffling in a cloud of dust. # 
His success is not attributed to any ten- 
dency to condemn, but to his efforts to 
speak the language of the people, to live 
today instead of yesterday, to inspire rather 
than reform, and to act the way people ex- 
pect a clergyman to act..« # Asa salesman 
he is a success. 2 uw As a preacher of the 
gospel of Life Insurance he would go big 
because he understands what people need. 


se oe 


—Organized Service— 


THE KEANE-PATTERSON AGENCY 


MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 


225 WEST THIRTY-FOURTH STREET, NEW YORK CITY TelephoneChickering 2384 
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Lasker Foundation To 
Study Nephritis First 


INFLAMMATION OF THE KIDNEYS 





Part of Plan to Investigate Degenerative 
Processes Invading Body With 
Middle Age Approach 


By WALTER L. JAQUITH 


Vice President and Medical Director, 
Vational Life of U.S. A. 


Relative to the recent Lasker Founda- 
tion cift, an endowment for the study 
of degenerative diseases with a view to 
increasing the span of life of persons at 
middie age, it appears from statements 
made by those in charge of the project 
at the University of Chicago that the 
work essentially is to embrace a compre- 
hensive scheme of investigation of those 
chronic ailments associated with early 
senile change. 

Under this category would be included 
the various forms of arterial, heart and 
kidney disease, obesity, and the various 
sclerotic and degenerative processes that 
invade the body generally with the inci- 
dence of middle age. It is possible some 
of the various forms of cancer would be 
included, looking upon them as the prod- 
vet of degenerative cell change inciden- 
tal to the family metabolism of later life. 

It is seemingly the plan of the active 
workers interested in the Foundation to 
direct their first attention to the problem 
connected with nephritis (inflammation 
of the kidney). This work will be very 
comprehensive in its scope, and will ex- 
tend from the clinic to the biological and 
bio-chemical laboratory. There is no im- 
mediate intention or probability, as the 
newspaper articles on the subject would 
seem to indicate, of promulgating any 
mode of treatment or ordering of life 
which will immediately result in greater 
longevity for the public at large. The 
work is to be specifically directed toward 
jathoming the underlying causes of de- 
generative cell change in advancing age, 
and as previously indicated, the primary 
step is to be directed toward those 
phases of kidney deterioration which the 
clinician recognizes in the end _ result 
known as nephritis. Necessarily, this re- 
stricts the field of investigation to a very 
narrow portion of the whole subject; it 
no doubt being felt that concentrated at- 
tention to one phase of the subject at a 
time will result in more worth-while re- 
sults than would the spreading of effort 
over a large field. 


Will Affect Future Generations 





Without in any way wishing to de- 
tract from the obvious importance and 
far-reaching benefits of such research, 
one is compelled to admit candidly that 
the practical results from such work can 
hardly be expected to be felt by the 
present generation, and consequently 
from the standpoint of insurance under- 
Writing, the whole project, if successful, 
will benefit life insurance companies by 
a decreased mortality in future genera- 
tions: this work wonderfully supplements 
what already has been undertaken in 
this ‘irection. 

The medical profession and allied sci- 
enti. bodies have for the last several 
(leca’ cs been pushing further and further 
into he realm of secrecy of biology and 
biol ical chemistry. So far as nephritis 
itseli is concerned, the advances since 
the  inieal entity was first discussed by 
Briet have been almost incalculable. 
The physiologists, the physiological 
chen sts, the histologists and the pathol- 
ogisi. have opened vast vistas of ex- 
Plor: ion and are still carrying on. 

Th Lasker Foundation can be looked 
upon as a splendid financial backing to 
supp rt the field forces that have al- 
ead: been in action for many decades, 
tathes than as initiating any essentially 
New ‘ivestigation. We can hope, and we 
can undoubtedly expect, that the longev- 
ily tables of the future may in time be 


(Continued on page 12) 








FOR INSURANCE MEN 





WHO WANT TO MAKE MORE MONEY 











"RIEHLE AGENCY 
EQUITABLE LIFE 


Offers you expert training that will materially 
increase your income. Through the *RIEHLE 
AGENCY you may attend the Equitable Home 
Office School or use the Equitable Correspondence 
Training Course. Graduates of the school do 44% 
more business without insuring more people. 


THEY KNOW HOW TO SELL 








Investigate your opportunity in Life Insur- 
ance—*Riehle Agency—Equitable Life. Take 
advantage of your opportunities immediately 
and communicate at once, preferably in person, 
with 


*JOHN M. RIEHLE, Manager 
*THEODORE M. RIEHLE, 


Associate Manager 


The Equitable Life Assurance Society 
of the U. S. 
Suite 1103-1106 - Pennsylvania Building 
225 West 34th Street - New York City 
Telephone’ - - - Lackawanna 7150 














“4 LIVE, SUCCESSFUL, FRIENDLY AGENCY—THE RIEHLE AGENCY” 























A. W. Atwood Guest at 
Insurance Luncheon 


SATURDAY EVENING POST MAN 





Making An Investigation For His Pa- 
per On Investment Trusts; Also 
Discusses Personalities 





Albert W. Atwood, who has the lar- 
gest audience of any writer on business, 
finance or economics, and who is on the 
staff of the “Saturday Evening Post,” 
was guest of honor at a luncheon given 
at the Drug & Chemical Club on Fri- 
day of last week which was attended by 
the following insurance men: 

M. C. Laffey, treasurer, Equitable So- 
ciety; Joel Rathbone, vice-chairman, Na- 
tional Surety; Ernest L. Sturm, chair- 
man of the board, America Fore Cos.; 
Vincent Coffin, New York University; 
Richard Deming, vice-president, Ameri- 
can Surety; E. C. Jameson, president of 
the Globe & Rutgers; Hart Darlington, 
United States manager of the Norwich 
Union; Bennett Ellison, of Hoey & EI- 
lison, Also present were Charles Hughes, 
head of the financial division of the 
New York Insurance Department. Mor- 
itz Rosenthal, directing head of Laden- 
burg, Thalman & Co., New York bank- 
ers, and Richard Rice, of J. K. Rice & 
Co., a New York investment house. 

Mr. Atwood told interesting personal- 
ity stories of recent interviews he has 
had with A. P. Giannini, founder of the 
Bank of Italy; Herbert Hoover, Secre- 
tary of commerce; Alfred E. Smith, Gov- 
ernor of New York; William McAdoo, 
former Secretary of the Treasury and 
Andrew W. Mellon, present Secretary 
of the Treasury. Mr. Atwood is gather- 
ing material for an article about invest- 
ment trusts which will appear in a com- 
ing issue of the Saturday Evening Post. 





A WOMAN AGENT’S RECORD 





Mrs. Marie L. Valentine, Sister of 
Mervin Lane, Making Good As 
Producer in His Office 
Mrs. Marie L. Valentine of the Mer- 
vin L. Lane Agency, Equitable Life As- 
surance Society in New York, is out to 
make a name for herself in the life in- 
surance business. The daughter of 
Agency Manager Louis Lane and the 
sister of Mervin L. Lane and Frank L. 
Lane, all in managerial positions with 
the Equitable Society, Mrs. Valentine 
paid for more than $400,000 of business 
in 1927, in spite of the fact that she was 
away from the office for two months due 
to an accidental injury she sustained. 
Mrs. Valentine is a graduate of the 
Equitable’s home office school and at- 
tributes her success exclusively to the 
practical nature of the Society’s train- 
ing program. She has found that by 
following religiously the methods out- 
lined, selling is easier than she had imag- 
ined before coming into the business. 
She is out to do a minimum of $500,000 

in 1928. 





TO USE S. E. P. 

The principal addition to the expan- 
sion program in national advertising of 
the Aetna Life and Affiliated Companies 
is the addition of “The Saturday Evening 
Post,” which has been off the list of 
these companies since 1923. A full page 
ad will be run in the S. E. P. issue of 
February 25. The agent is referred to 
in these ads as “The Man Worth Know- 
ing.” The ads will be of institutional 
character and at the bottom the reader 
is told to “See The Aetna-Izer in Your 
Community.” N. W. Ayer & Son place 
the advertising. 





BRONSTEIN OPENS LAW OFFICE 
Maurice Jay Bronstein, successful 
agent of the Lurie-Hookes Agency, 
Brooklyn National Life, has just opened 
new law offices at 16 Court street, Brook- 
lyn. Mr. Bronstein recently completed 
his law course in a Brooklyn college. 
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WOULDN'T YOUFP 


Be more interested in a total disability clause which 
insured you against total inability to earn in pursuit of 


duties customary to your own profession, instead of the 
usual disability clause? 


Is it any wonder to you that doctors, dentists, law- 
yers, architects, professors, and certified public account- 
ants are taking advantage of the liberal Guardian Pro- 
fessional Disability contract? 


If you are not offering this added protection to your 
professional clientele, get in touch with our brokerage 
department which will be glad to give you full details. 


THE JOHN C. MCNAMARA ORGANIZATION 


Managers 


THE GUARDIAN LIFE INSURANCE COMPANY 


OF AMERICA 


Rector 7500 25 Church Street New York City 


“Established 1860 under the laws of the State of New York” 


“Just the Natural Place to Do Business” 


et. es 
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85 Years of Strength, 
Security and Service 


HIGH SPOTS OF MUTUAL LIFE 





Its Clear Method of Presenting Facts 
Relative to 1927 Record; Disburse- 
ments Featured at Top 





The Mutual Life is attracting favor- 
able attention by the manner in which 
it is presenting its annual statement to 
the public. At the top of the statement 
is printed _in large type: “Eighty-five 
Years in Strenth—Security—Service.” It 
features disbursements first. 

The rest of the statement follows: 


Digest of the Business of 1927 
Disbursed under policy con- 
fractS\aie PE xtc asa wets $103,142,216 
Accumulated for policyhold- 
ers and beneficiaries in 1927 61,900,667 


Total benefits to policyhold- 
ers and beneficiaries in 1927.$165,042,883 
Received direct from policy- 


folders it W9S7: gcse. cewek 146,828,466 
Excess of total benefits to pol- 
icyholders in 1927—12%.... $18,214,417 


The Mutual Life in 1927 paid to pol- 
icyholders and accumulated for them 
more than 112% of the amount received 
from them. 


During 1927 


New policies issued.......... 130,615 
New insurance paid for, in- 

cluding dividend additions, 

REVIVES NONCS Salen. tkaesoen $503,286,774 
Average size of new policies 3,659 
Total ‘death C11) ere 575,220 
Endowments paid ........... 3,390,220 
Annuity payments ........... 1,541,634 
Supplementary contract pay- 

MCHES) Mowe we teer ss onted tees 1,822,123 


Disability benefit payments 


(inc. premiums waived).... 1,566,648 
Dividends to _ policyholders 

(Co. has no stockholders).. 35,619,678 
"Natal iCQWHe: << 22 io osc cous ce 192,232,743 
Total disbursements ......... 134,225,416 

At End of 1927 

Total insurance in force, un- . 

der 1,227,698 policies...... $3,762,898,499 
Gain in insurance in force.. 249,324,686 
POHCY FESORVES) 25h 5. cscs 735,429,710 
Total admitted assets....... 861,924,534 
Erabtiess. ose2 ccc Scenes 802,081,367 
Contingency reserve (Sur- 

iC) Se are eee 59,843,167 


Liberty Bonds and other U. S. Gov- 
ernment Securities $80,989,150.60. 


Assets 
Real €StHle s.ccicescscccnnes $9,247,732.14 
Mortgage loans) Ji. decs 55 208,601 ,591.67 
POHGY IONS 225. .desscccues 111,641,156.16 


Liberty bonds and other U. 
S. Government securities 80,989,150.60 


Other BONES <ncc.caedouces 423,021,826.02 
SHOCKS) cis sami secusaue cans 1,809,203.40 
Interest and rents due and 

CCL UCG See inebe tegen ere oF 12,724,702.90 
— in course of col- 

IGCUMMES < oS.ccwoaccucsoldaae 10,834,433.27 
Cash 82, 428,179.59 at inter- 

CSO) Seach esses emer es 2,951,664.61 


Cash advanced to pay claims 103,073.35 


Total admitted assets. .$861,924,534.12 


Liabilities 
Poli¢y £EServes)..<.c<vccess $735,429,710.00 
Supplementary contract re- 

SOnUueee 450s, ass tee 7,061,501.07 
Other policy liabilities...... 11,957,231.38 
Premiums, interest, rents 

paid in advance......... 1,060,946.03 
Miscellaneous liabilities ...  2,942,801.06 
Reserve for taxes.......... 3,188,219,26 
Dividends payable in 1928.. 39,910,354.80 
Reserve for future deferred 530,603.71 
Contingency reserve (sur- 

QMSP ss cccsnsvonssacees! * 59,843,166.81 

Total liabilities ........ $861,924,534.12 


English movers Talks 
Of Canada Insurance 


THE DOMINION’S PROSPERITY 





Few Companies There as Far Back as 
1875; Figures Showing Growth 
of Canadian Companies 





One of the British daily papers runs 
an article on the growth of life insur- 
ance in Canada, written by J. F. Junkin, 
who is manager in Great Britain of the 
Sun Life. He says: 

In Canada, life insurance statistics pro- 
vides a useful indication of the profits 
of the country and the thrift of its peo- 
ple. Fifty years ago the total of the 
year’s new assurances amounted only to 
fifteen million dollars; in 1925 it reached 
the enormous sum of seven hundred 
million dollars. 

That the increase is not merely the 
result of the growth of population is 
clearly shown by the fact that in Canada 
today the assurance per head is from 
three to four times greater than in 
Great Britain. From that fact alone it 
is evident that Canada is unusually pros- 
perous, and that Canadians are unusually 
thrifty. 

The following figures represent the 
gross amount of new life assurances af- 
fected in Canada in the years 1875, 1900 
and 1925: 


Companies. Dollars. 
1S7S  Canatese 36 oe eee sass 5,077,601 
English and Scottish..... 1,689,833 
POSER. Mi dcciicddidkes cus 8,306,824 
1000 Canadiati ..iccceedecces 38,545,949 
English and Scottish..... 3,717,997 
POUCHQH 6 eckiccccewcssiees 26,632,146 
1925? Canadiath iiysceeridecee: 438,364,814 
English and Scottish..... 17,443,928 
POSCIGM des dieeeses cou 43,541,060 


Remarkable Figures 
These figures are remarkable in many 


= 


ways. They show, for instance, that in 
Canada thrift has marched side by side 
with progress. Not always does a pros- 
perous country, especially a young coun- 
try, husband its wealth as Canada has 
done. This insurance represents savings 
—the savings of the people; and these 
savings are for the most part reinvested 
in undertakings directly associated with 
the development of the country. It is 
like putting profits back into one’s own 
business, rather than taking them out 
and spending them. Thus, the people’s 
own money is used to create new ave- 
nues of prosperity, and open up new op- 
portunities, not only for them, but for 
the citizens of the motherland, who seek 
homes and positions in this vast and un- 
der-populated land. 

In 1875, Canadian life insurance com- 
panies were few and only recently estab- 
lished. Consequently, the cautious Ca- 
nadian, as will be seen by reference to 
the figures quoted, displayed greater 
confidence in the older and considerably 
larger companies belonging to the United 
States which had strong organizations 
in Canada. But by 1900 conditions were 
different. Canadian life companies were 
then firmly established and in the as- 
cendancy. They had records to show 
which entitled them to the full confi- 
dence and support of their own people. 
In that year well over half the total life 
assurance effected in Canada _ passed 
through purely Canadian companies. In 
1927, out of a total of $700,000,000 of in- 
surance, no less than $438,000,000 was 
claimed by Canadian companies. 

Although a great deal may be learned 
by examining insurance statistics, it is 
impossible to narrow down to mere fact 
and figure what insurance in Canada has 
done to benefit British trade and indus- 
try. The benefit is incalculable; we can 
only see the part. But we can see 
enough to realize that insurance in Can- 
ada has, both directly and _ indirectly, 
enormously assisted in the development 
of the country. 








Connecticut General 


Life Insurance Company 
Hartford, Conn. 


1927 Record 


New Paid Life Insurance 


Life Insurance in Force Dec. 31, 1927 


Life Department Income 


Accident Department Income 


Total Income 


$222,043,435.00 
940,725,117.00 
29,657,469.60 
2,228,938.69 
31,886,408.29 


Ten Years of Progress 


New Paid Life Insurance 
Year Life Insurance in Force Assets 
1917  $33,408,398.80 $137.349,393.94 $20,895,614.59 
1922 126,847,483.80 471,544,940.25 44,218,694.00 
1927 =. 222,043,435.00 940,725,117.00 100,846,677.10 
Sixty-Third Annual Statement 
Liabilities $92,636,350.21 
Excess Security to Policyholders 8,210,326.89 


Assets, December 31, 1927 


100,846,677.10 


Another Year of Consistent Growth 








WALTER G. PRESTON, Vice-President 


RESOURCES 
State, County, Munici- 


pal and School Bonds.$11,903,901.50 
First Mortgages on 


Real Estate ......... 1,567,928.10 
Loans to Policy Holders 3,703,034.87 
Real Estate ........... 793,216.24 
Renewal Premium Notes 144,255.84 
Cash in Banks......... 422,103.02 
Accrued Interest on Se- 

COMME oon candice snc ues 161,040.58 
Premiums in Process of 

CONGGU ococnsticees 221,889.93 

MORRO cccbubaxanen $18,917,370.08 


Insurance in Force.......... 
New Business Issued in 1927 
Increase in Assets in 1927 








THE BANKERS RESERVE LIFE COMPANY 
Home Office, Omaha, Nebraska 


ROBERT L. ROBISON, President 


RAY C. WAGNER, Sec’y and Treas. 


FINANCIAL STATEMENT, DEC. 31, 1927 


A SOLID, CONSERVATIVE COMPANY 


BIGGER - BETTER - STRONGER 


UTC T Orr. $118,000,000.00 


se 4-0 @ € @€& €:6 @ 6 


Paid Policyholders and Beneficiaries in 1927. . 


THE BANKERS RESERVE LIFE COMPANY 
OMAHA, NEBRASKA 


JAMES R. FARNEY, Vice-President 


LIABILITIES 

Net Legal Reserve..... $15,923,250.00 
Dividends Left with 
Cama <. <5 keccens 
Death Claims Reported, 
Wie PRGORE 3 5.6 aru k xs 
Unearned Interest, Pre- 
miums paid in advance 
and other items...... 
Capital Stock Paid up.. 
Policy Dividends Calcu- 
lated for 1928........ 


597,100.66 

69,493.50 
460,139.63 
100,000.00 


479,482.89 
1,287,903.40 


at xdoancasitwete $18,917,370.08 


28,250,000.00 
1,078,584.39 
2,104,479.82 
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Insurance Men at 
War Risk Hearing 


COMMITTEE MET ON WEDNESDAY 





Fiske, Duffield and Kingsley Invited 
By Chairman to Give Their Views 
To Committee 





All former service men and active ser- 
vice men who are insurable risks should 
be allowed to take out Government life 
“converted” insurance, the Director of 
the Veterans’ Bureau, Brig. Gen. Frank 
T. Hines, told members of the subcom- 
mittee of the House Veterans’ Commit- 
tee on February 2. 

General Hines spoke in support of the 
insurance provision of the bill (H. R. 
10160), introduced in the House January 
30 by Representative Johnson (Rep.), of 
Aberdeen, S. D., proposing “that any 
person who has heretofore been entitled 
to apply for yearly renewable term in- 
surance or United States Government 
life (converted) insurance and who is an 
insurable risk, as determined by the Di- 
rector, shall be entitled to apply for 
United States Government life (con- 
verted) insurance under such regulations 
as the Director may prescribe.” 

“The same opportunity should be given 
veterans and service men as is given to 
cadets at West Point and Annapolis,” 
General Hines contended. Referring to 
section 14, which would specify the pos- 
sible beneficiaries, General Hines said: 
“The policy holder should be free to 
designate his beneficiary. He can do this 
by refusing to designate his beneficiary ; 
the insurance thus reverts to his estate.” 

Subcommittee. Studying Problem 

Representative Perkins (Rep.), of 
Woodcliff Lake, N. J., chairman of the 
subcommittee, said that his committee 
has been studying the question of the 
extent to which the Government ought 
to venture into the insurance business. 

The Government’s liability on the old 
form, or yearly renewable term insur- 
ance, amounts to $1,300,000,000, he said. 
This has to be raised by yearly appro- 
priations of $100,000,000. Under the con- 
verted insurance a trust fund of $40,- 
000,000 has already been built up, it was 
explained. There are 675,000 holders of 
Government policies today, and the total 
value of these policies is $3,199,000,000. 
3esides this, Mr. Perkins said, there are 
3,400,000 paid up ex-service compensa- 
tion certificates, amounting to $3,500,- 
000,000. 

Insurance Executives to Testify 

Mr. Perkins 
invited several insurance men from pri- 
vite companies to present their views 
on Government insurance before the sub- 
committee on February 8. He said that 
they would include Edward D. Duffield, 
president of the Prudential Life insur- 
ance Company of America; Haley Fiske, 
president of the Metropolitan Life In- 
surance Company, and the insurance of- 
ficer of the Department of New Jersey 
for the American Legion, Clarence. K. 
Hammet. 

The full text of the letter invitation 
to the presidents of the insurance com- 
panies follows: 

“As Chairman of the House Subcom- 
mittee on Insurance of the Committee 
on World War Veterans Legislation, I 
am much interested in several pieces of 
proposed law before us for hearings. I 
am taking the liberty of enclosing two 
of the bills in question. All of the meas- 
ures have to do with various adjustments 
of war risk insurance and their conver- 
sion. 

“Much of this insurance, as you well 
know, has been allowed to lapse, and 
the committee members are hearing per- 
sistent references to ‘pensions’ as the 
ultimate end of all. I am very anxious 
to get the viewpoint of some of the old- 
line companies into our record, and I 
would greatly appreciate it if you would 
be with us here at our next hearing 
on Wednesday, February 8, 1928, at 
10 a. m. 


announced that he had’ 





“Of course, | know your company can 
have no personal interest in this, other 
than rendering an unselfish public ser- 
vice, and it is with this thought I write 
you.” . 
700,000 Policies Involved 

The subcommittee has been holding 
hearings for two days on the proposed 
legislation, and one of the witnesses, 
Captain Watson W. Miller, chairman of 
the Legislative Committee of the Amer- 
ican Legion, brought out that 700,000 
policies would be immediately affected 
by the proposed legislation. 

Chairman Perkins, in outlining the 
bill to the Committee, explained that 
more than $7,000,000,000 in insurance 
is concerned and something must be 
done to protect it. 


REMODEL HOME OFFICE 





International Life Building in St. Louis 
Now Has an Unusually Beau- 
tiful Interior 

Extensive alterations have been com- 
pleted in the International Life home 
office building in St. Louis. The entire 
business quarters have been renovated. 
The work was designed, planned and su- 
pervised by Preston J. Bradshaw, na- 
tionally known architect. 

In the lobby, just off the elevators, the 
visitor is greeted with quite an agreeable 
contrast to the usual business entry. The 
walnut panelling with its delicate mold- 
ings and cornice contribute immensely 
toward this effect, and in conjunction 
with the Persian rug, the walnut furni- 
ture, and large comfortable leather- 
upholstered lounging chairs, makes a 
Icbby truly distinctive. To relieve the 
coldness so characteristic of commercial 
vestibules, especially designed wrought 
iron lighting fixtures were used, casting 
a mellow diffusion of light. 

The offices of the president and vice- 
president and the directors’ room oc- 
cupy the east end of the floor and are 
decorated and furnished in keeping with 
the character and prestige of their re- 
spective occupants. 

The. entire clerical space has been so 
planned as to provide a maximum of 
light, and is completely furnished with 
all the latest business appliances, abso- 
lutely requisite to the proper conduction 
of present day insurance matters. 





REINSTATED THE POLICY 





Supreme Court at Buffalo Makes Ruling 
On Policy Where Premium Had 
Been Paid When Overdue 
A decision in Buffalo by Justice Alon- 
zo G. Hinkley of the Erie County Su- 
preme Court established a precedent in 
disputed policy payments that is inter- 
esting for several reasons. Refusal of a 
Chicago fraternal life insurance associa- 
tion to pay a $10,000 claim of Mrs. 
Michalina Rybezynski following the 
death of her son resulted in suit being 

brought to compel payment. 

Testimony showed the company issued 
a benefit certificate to the mother follow- 
ing the death of the young man, but 
then discovered a January premium had 
not been paid until February 2. A day 
earlier the insured had been admitted to 


_ the Buffalo City Hospital suffering from 


an illness which caused his death two 
weeks later, on February 16, 1927. Claim 
was made the policy had lapsed. 

The court held acceptance of the pre- 
mium had reinstated the policy and that 
the insured had a month of grace in 
which to make payment, therefore full 
payment of the claim, with interest, was 
ordered. 





HAS $44,000,000 IN FORCE 

The Buffalo Life Association, which 
took over the business formerly con- 
ducted by the Masonic Life Association, 
has just closed one of its most success- 
ful years, and incidentally its fifty-fifth. 
The annual report of President Nelson 
O. Tiffany shows 1927 receipts exceeded 
$1,000,000 and that insurance in force on 
company books now totals $44,000,000. 
Benefits paid have exceeded $14,000,000. 
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NYLIC INCENTIVES and AIDS TO SUCCESS 








New York Life Agents 
Paid for 
927 Mullion Dollars 


of NEW BUSINESS DURING 
THE NEW YEAR 


@ This is the largest total secured by 
Nylic Agents in any year in the 


Company’s history, exceeding their 
record for 1926 by 


$27,000,000 
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@ The Company's total insurance in force 
on December 31, 1927, was over 
Six and a Quarter Billions, viz., 


$6,285,800,000 
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jin their service to the public, Nylic 








Agents continue to prosper and to forge 










WA WwW 


ahead to greater achievements. 
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“Is it any wonder that, meas- 


ured by usual standards, 





Nylic agents are indus- 
trious, persistent, satis- 
fied and happy?” 











NEW YORK 
LIFE INSURANCE 
COMPANY 


346 BROADWAY, NEW YORK 


DARWIN P. KINGSLEY New Home Office Building now being 


P sd erected on the site of the famous 
resident old Madison Square Garden 
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Tentative Code For 
Expense Is Sent Out 


COMPANIES HEAR FROM BEHA 





A og Committee’s Recommendations 


To Be Discussed At Meeting Of 
All Companies In Department 





he committee appointed to advise 
woh the New York Insurance Depart- 
mat relative to an amendment to Sec- 


tions of the New York insurance code 
w' 1 reference to expense and limitation 
ha concluded its work and there will 
be a meeting of all companies on Feb- 
, 

ruiry 24 at the Department (9:30 o'clock 
in the morning) at which the proposed 
revision of the statutes will be consid- 
er |. The committee will also make a 
report at that time. M. A. Linton 1s 
chnirman of the committee other mem- 
bers being Actuaries Henderson of the 
Equitable Society; Cammack of the 
Aetna Life; Morris of the Travelers ; 
an? Hunter of the New York Life. 

‘The amendment in brief provides for 
a double limit. In the present law there 
ig simply a limit to what can be spent 
for two things: medical and agency com- 
pensation. The new law will give in ad- 
dition to what can be paid agents 
(which is not above 55% graded com- 
missions), a limit on total acquisition 
expense, including in that agency ex- 
penses, etc. ; : 

Under the revised draft of Section 97 
the following is stated under “Limitation 
of Expenses”: 

Beginning of Section 97 

1. No domestic life insurance corpora- 
tien shall in any calendar year, after 
the year nineteen hundred and 
twenty-eight, make or incur any ex- 
pense, including any and all ex- 
penses which any person, firm, or 
corporation is permitted to make 
or incur on its behalf or under 
any agreement with it, for the fol- 
lowing items of expense, herein- 
after referred to as first year ex- 
expenses, in excess of the following 
aggregate amount, hereinafter re- 
ferred to as the first year expense 
limit: 
First year expenses—the sum of 
the following: 

(a) Commissions on first year’s pre- 
miums on insurance and annuities. 

(b) Compensation not paid by commis- 
sion for services, other than su- 
pervision, in. obtaining new in- 
surance and annuities. 

(c) Net advances to agents. 

(d) Salaries and expenses of persons 
on the home office _Staff who 
spend more than one-third of their 
time in the field in connection with 
the production of new business 
and/or agency supervision. 

(e) Excess, if any, of the sum of re- 
newal commissions, collection fees, 
salaries and expenses for agency 
supervision (excluding salaries and 
expenses of persons on the home 
office staff), and salaries, travel- 
ling expenses, rents and all other 
expenses of, or allowances to, 
branch offices, agencies and other 
local offices over the sum of (1) 
two percentum of renewal premi- 
ums on insurance, (2) six per- 
centum of renewal premiums on 
annuities (including in (1) and 
(2) extra or additional premiums), 
(3) one dollar for each one thou- 
sand dollars of insurance in force 
at the end of the year, (4) one 
dollar for each one thousand dol- 
lars of premium-paying insurance 
in force at the end of the year, 
and (5) upon the reqqueqst of any 
life insurance corporation, if the 
superintendent -of insurance _ 1S 
satisfied that the agency operation 
of such corporation is being prop- 
erly and economically conducted 
and if he gives his written ap- 
proval, twenty-five percentum of 
the amount by which the total 
salaries of managers, assistant 
managers and other local super- 

j visors may exceed the average of 

i the corresponding items for the 
preceding fourteen years. 

(f) Seventy-five percentum of the ex- 
pense of advertising. 


lirst year expense limit—the sum 
of the following: 


(a) On first years’ premiums on new 
insurance (including extra or ad- 


ditional premiums but excluding 
single premiums) received during 
the year, a percentage of such pre- 
miums determined by dividing the 
sum of (1) and (2) next below 
by the sum of the corresponding 
gross premiums: 


(1) On whole life and endow- 
ment insurance (other than 
single premium insurance) 


dated and paid for during the 
year and in force at the end 
of the year, on which the then 
current gross premium rate is 
not less than that for a whole 
life policy with level premiums 
payable during life, twenty 
percentum of the total gross 
annual premiums (excluding 
extra or additional premiums) 
current at the end of the year, 
and, in addition, thirty-five 
percentum of what such pre- 
miums would have been _ if 
said insurance had been issued 
on the whole life plan with 
level premiums payable during 
life consistent with the premi- 
ums to which the aforesaid 
twenty percentum applies. 


(2) On_ other insurance (except 
single premium ‘insurance and 
except term insurance issued 
for less than one year) dated 
and paid for during the year 
and in force at the end of the 
year, thirty-seven and _ one- 
half percentum of the total 
gross annual premiums (ex- 
cluding extra or additional 
premiums) current at the end 
of the year, and, in addition, 
thirty-five percentum of the 
excess, if any, of the premium 
on any policy over fifty per- 
centum of what such premium 
would have been if said policy 
had been issued on the whole 
life plan with level premiums 
payable during life. 

(b) On new insurance or annuities on 
single premium plan paid for dur- 
ing the year, six percentum of the 
premiums. 

(c) On new annuities other than sin- 
gle premium annuities, thirty-five 
percentum of the first year’s pre- 
miums (including extra or addi- 
tional premiums) received during 
the year. 

(d) On all new insurance (other than 
term insurance for less than one 
year) issued and paid for during 


26TH ON LIST 





William B. Snowden Building Up Pro- 
gressive Agency For Pacific 
Mutual In Newark, N. J. 

William B. Snowden, manager of the 
Pacific Mutual Life in New York City— 
which he runs with considerable ability— 
is also a life insurance general agent as 
he is manager of the Newark office of 
the company. In New York State the 
Pacific Mutual does not write life insur- 
ance. 

Starting cold in Newark, however, 
some months ago Mr. Snowden built up 
an agency to the point where it now 
stands twenty-sixth among the com- 
pany’s general agencies. That this rec- 
ord is a good one is disclosed by the 
fact that the agency just above him is 
Indianapolis and the one just below him 
is Washington, D. C. 





LEITNER’S GOOD RECORD 

Edward Leitner, who is an agent in 
the York Agency of the Equitable So- 
ciety, New York City, is rapidly advanc- 
ing into the ranks of the million dollar 
producers. Last year he paid for $500,- 
000 of insurance with paid’ premiums of 
$20,000. He is out for one million paid 
business in 1928 and those who are best 
able to judge of his ability believe he 
will attain that figure. 

During his first year with the York 
Agency he paid for $100,000 and became 
a unit manager in July, 1925. During the 
time he was building a unit his personal 
production averaged $250,000 a_ year. 
Early in 1927 he decided to give all his 
time to personal work and soon became 
the leader in the agency. Mr. Leitner 
was at one time principal of the Sher- 
man Collegiate Institute in New York. 








the year, one dollar for each one 
thousand dollars of such insurance 
and an additional one dollar for 
each one thousand dollars of such 
insurance in force at the end of 
the year. 











cA Specimen Copy 


of our 


Preferred Whole Life Policy 


will be sent to any one requesting it. 


This policy which has met with such instant success since 
its introduction on November Ist is issued in amounts of not 
less than $5,000 to risks distinctly above the average of those 
entitled to standard insurance. 
ferred group is given through a reduced cost for their insur- 
ance the benefit of the fact that they are better risks than 


the average. 


Premium Rates for $10,000 
Age 25—$174.90; age 35—$229; age 45—$323.90 
Subject to reduction by Dividends 


On Agency matters address 


JAMES A. FULTON 





This super-standard or pre- 








256 Broadway, New York 


Supt. of Agents 
HOME LIFE INSURANCE COMPANY 





$25,000,000 Again Hit 
By Russell Agency 


LOS ANGELES RECORD KEPT UP 





More High-Priced Insurance Than Ever 
Sold; Much Business On Annual 


Premium Basis 





The Home Office agency of the Pacific 
Mutual, run by John Newton Russell 
and his son, John Henry Russell, again 
hit $25,000,000 a year in 1927. This 
agency, which is one of the best con- 
ducted in. the United States, is twenty 
years old. During the year a Million 
Dollar Club was organized. An educa- 
tional course also was inaugurated. 

When John Newton Russell took 
charge of this agency there was $7,000,- 
000 in force which has been built up to 
$150,000,000. In addition to the large life 
insurance business the accident end has 
grown to the point where last year 
$326,441 was collected in these premiums 
alone. The agency has eight counties, 
Los Angeles of course, being the most 
important. 


Praise From D. M. Baker 


In a letter written to the agency this 
year, Vice-President Danford M. Baker 
said: “You have sold more high-priced 
insurance than ever before. You have 
also accomplished in a large degree the 
sale of ‘business on an annual premium 
basis.” 

Mr. Baker also praised the type of 
men being selected. 

The record of paid-for business since 
1917 follows: 

1917, $3,930,190; 1918, $5,180,310; 1919, 
$10,513,535; 1920, $13,869,184; 1921, $16,- 
686,086; 1922, $21,786,239; 1923, $26,725,- 
359; 1924, $23,496,295; 1925, $25,394,570; 
1926, $22,759,783; 1927, $25,438,538. 





THIRD EQUITABLE TRUST TALK 
C. H. Vesshens; Ganewel Counsel, Con 
necticut General, Devotes Most of 
Lecture to Concrete Cases 


The speaker at the third lecture held 
on Thursday, February 2, at the Federal 
Reserve Building auditorium, New York, 
in the course on life insurance trusts 
given by the Insurance Trust Depart- 
ment of the Equitable Trust Company 
of New York, was C. H. Voorhees, gen- 
eral counsel of the Connecticut General. 

Mr. Voorhees was introduced by Dr. 
C. FE. Albright, well known agent of 
the Northwestern Mutual Life, who is 
also a member of the Underwriters’ Ad- 
visory Council of the Equitable Trust 
Company. , 

Mr. Voorhees described the modern 
conditions for interest in and demand 
for trust company service in a general 
way, and showed conditions which arise 
on death which practically demand trust 
service. He briefly touched upon the 
instinctive desire of a human being to 
perpetuate the result of his activity in 
acquiring an estate. He devoted most 
of his lecture to specific cases or types 
of cases, as he feels that these are most 
valuable to the underwriter. He divided 
his subject into the following classes and 
groups: 

Living or funded trust for the insured 
himself. 

The family trust to care for his de- 
pendents after death. 

The estate trust to protect his estate 
at his death. 

Business trust sub-divided as follows: 

The business trust designed to protect 
the business during the life of the in- 
sured. The important business trust, 
however, is the one designed to give pro- 
tection against the event of death and 
he discussed those business trusts as 
applied to: 

a—Sole proprietorship ; 

b—Partnership; 

c—Corporation; 

d—Trust for philanthropic and char- 
itable purposes. 
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W. J. Arnette Resigns; To 
Take Trip Round World 


PROMINENT PRODUCTION MAN 
Vice-President wel Agency Manager of 
Volunteer State; Once Was a 
Chicago General Agent 





W. J. Arnette, vice-president and 
agency manager of the Volunteer State 
Life of Chattanooga, has resigned and 
will take a trip around the world. In 
discussing his resignation with The East- 
ern Underwriter Mr. Arnette said: 

“My resignation has been in my mind 
for some time as I have been contem- 
plating taking a trip around the world. 
In fact, that has been a cherished hope 
of mine for many years. I have worked 
hard and have had few vacations and I 
want to see the world while young 
enough to enjoy it. 

“T expect to sail from San Francisco 
early in March, touch at Honolulu, then 
into Japan for the cherry blossom sea- 
son, on into China, the Philippines, down 
into Australia and New Zealand, back 
through India, Ceylon and Egypt. Since 
| have been to Europe a couple of times, 
I do not expect to tarry there very long, 
but if I can stand the idleness I now 
anticipate taking the boat from Italy or 
England for South America, and grad- 
ually work my way toward the great city 
of New York. 

Well Known Figure 

“Aside from the pleasure of this trip, 
I hope very much to profit considerably 
by it. Especially am I anxious to gain 
a knowledge of insurance as it is con- 
ducted in its various branches in differ- 
ent parts of the world.” 

Mr. Arnette is one of the well known 
agency directors of the company. He 
was at one time general agent of the Fi- 
delity Mutual in Chicago. He was in the 
world war in France. 


FIDELITY MUTUAL STARS 1927 





C. E. Hunsicker, Who Has Been Con- 
sistent Producer, and J. A. Tougas, 
Outstanding Agents 
The outstanding producers of the Fi- 
delity Mutual Life during 1927 were 
Clayton M. Hunsicker of Philadelphia 

and J. A. Tougas, Providence, R. I. 

The “Fidelity Field Man,” in its cur- 
rent issue, carries a story about these 
two luminaries. The writer says in part: 

“In 1924 when we all climbed out on 
the housetops on New Year’s Eve to see 
just who was the bright particular lumin- 
ary of Fidelity and beheld “Clayt” smil- 
ing over all the rest, we promptly called 
him the star of the year. When he was 
slightly obscured at the close of 1925 we 
thought this annual feature was safe. 
Sut in 1926 he was again back leading 
all paid production for the year. And 
here is he again—same old ‘Clayt’; same 
old smile; same old burst of brilliance 

» that put him in the bright and shinnig 
lead of all producers for 1927.” 

Mr. Tougas speeded up things a lot 
this vear and wrote a large volume of 
business. He gave Hunsicker a hard 
fight for the honors during December 
but was finally beaten for first place. 
He made a good fight and finished in 
second place. Sidney Frank was third. 





DOING GOOD WORK 


Charles Zimmerman, a former secre- 
tary of the Life Underwriters’ Associa- 
tion of New York, has been doing some 
good organization work in the Bridge- 
port office of the P. M. Fraser Agency, 
Connecticut Mutual Life. This office 
takes in, in addition to the Connecticut 
territory, Westchester and Rockland 
countries, New York. 





JOINS BERKSHIRE LIFE 


Joseph L. Muzik, who has been en- 
gaged in the real estate business for a 
number of years, has joined the sales 
force of the Berkshire Life in the Cleve- 
land office. 


AGENTS ROUND-UP SUCCESSFUL 
Southland’s Life Recent Convention at 
Hot Springs Called the Best 
Ever Held 
The flood of letters received by Vice- 
President and Treasurer Clarence FE. 
Linz, of the Southland Life, indicate that 
the recent round-up of agents at Hot 

Springs was a complete success. 

The business sessions of the round-up 
were featured by addresses of President 
Harry L. Seay, Vice-President and 
Treasurer Clarence E. Linz, Agency Di- 
rector W. E. Talbot, Medical Director 
Dr. James T, Montgomery and several 
other officials of the company. Charles 
Evans, of the Home Life of Little Rock, 
and J. S. Maloney, insurance commis- 
sioner of Arkansas, added much to the 
program. 

A. C. Bayless of Houston again was 
announced as the leading producer of the 
company, having written more than $1,- 
500,000 during 1927; W. T. Gwaltney of 
Fort Worth, second, with better than a 
million dollar production, and Sam 
Hughston of Brownsville, third, with 
more than $500,000. Messrs. Kay and 
Smith, of Tyler, Tex., were presented 
with the loving cup and cash award for 
having been the most efficient agents 
during the year. 

The App-a-Week members were as 








company. 











follows: A. C. Bayless, J. W. Dain, C. 
C. Dyer, Sam D. Hughston, Douglas H. 
Jarrell, George R. Jordan, E. O. Kunze, 
Robert F.. Lane, J. Branch Lewis, Louis 
L. Mass, J. M. Mottley, J. Walton Pace, 
A. R. Payte, Byrd Porter, C. L. Rush- 
ing, F. M. Scroggins, Roger Stokes, 
Sarah B. Sutherland, I. H. Terry, C. B. 








PROGRESS 


The year of 1927 was the biggest and best year in th 
history of the Equitable Life of Iowa. Over ninety 
one millions of new business was paid for during th: 
year of which 36.9% was written on the lives of ol! 
policyholders. December was the biggest month in th 
history of the company. 


Energetic men interested in the life insurance business can accomplish th. 
fulfillment of their ambitions through a connection with this progressiz. 


EQUITABLE LIFE INSURANCE COMPANY OF IOWA 


Home Office: Des Moines 


FOUNDED 1867 
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Underwood, Fred E. Wallace, W. 0, 
Washburn, W. A. Beasley, R. B. Hop- 
kins, B. W. Marshall, J. D. Norwood, 
J. C. (“Cy”) Perkins and A. F. Smith. 
More than 200 agents and their wives 
were guests of the company. The South- 
land Life now has more than $120,000,000 
in force. 








Over 


mark. 


. total insurance in force 
of the Missouri State Life 
Insurance Company is now well ness. 
over the three-quarter billion 


December 31, 1917, the total 


Three-Quarters 


Of a Billion! 


Missouri State Life Insurance Company 


Moves Steadily Upward 


plan. 


They indicate the most gratify- 
ing vitality and essential sound- 
This growth and vitality 
are built upon a sound insurance 


Their 
vouchsafed by executives, em- 


continuance is 


was $156,948,542.00. December 
31,1927,ithad reached 
$757,369,612.00. New paid-for 
business in 1927 amounted to 
$204,763,512.00—a gain of near- 
ly $30,000,000.00 over 1926. 
These figures talk. There is 
no equivocation about them. 


ployees and underwriters of 
high character and great aggres- 
siveness. 


Our expansion plans for 1928 
contemplate a greatly enlarged 
agency organization. We offer 
exceptional opportunities to 
good men. Write us. 


LOD 2 


Hillsman Taylor, President 


Life - Accident 


Health - 


Missouri State Life Insurance Company 


Home Office, St. Louis 


Group 
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Offers Untermyer To 
Beha In Siegel Case 


ASSOCIATION TO STAGE FIGHT 





Passes Resolutions Saying That State 
Should Uphold Anti-Discrimination 
Rate Laws 





The Executive Committee of the Life 
Underwriters’ Association of New York 
deciied at a meeting Tuesday to fight 
the Harry Siegel case to the limit and 
to offer to Superintendent Beha the 
services of its counsel, Guggenheim, 
Untermyer & Marshall. Siegel was up 
before Superintendent Beha on charges 
filed by the Good Practice Committee 
and the ruling of the Superintendent 
against him resulted in his counsel ask- 
ing the courts for a review of the case 
before the Appellate Division. If Mr. 
Beha wants Samuel Untermyer to argue 
the case in court the executive commit- 
tee says the Department may have him. 
Asked this week if he would take advan- 
tage of the offer Superintendent Beha 
told The Eastern Underwriter that he 
had no comment to make at this time. 

The Executive Committee meeting fol- 
lowed a meeting of the Good Practice 
Committee. At the Good Practice meet- 
ing there were some blunt, fiery speeches 
criticizing Superintendent Beha and also 
the New York Life for not revoking Sie- 
gel's licences. There was some comment 
in the room as to the insurance news- 
papers because they did not assail the 
Beha decision. 

The Resolutions 
When it came to drafting the resolu- 


© tions cooler heads finally prevailed and 


it finally took this form: 
Whereas, the Insurance Laws of the State of 
New York prohibit the offering, giving or ac- 


) cepting of a rebate in a transaction of life in- 


surance; } ; 

And whereas, this Law, Sec. 89, is entitled, 
“Discriminations Prohibited,” and states, “no 
life insurance corporation doing business in this 
State shall make or permit any discrimination 
between individuals of the same class,” “nor 
shall any such company permit or agent thereof 
ofier or make any contract or agreement as to 
such contracts other than as plainly expressed 
in the policy issued thereon’; or any agent 
“nay, allow or give, or offer to give, directly or 
indirectly, as inducement to any person to in- 
sure” “any valuable consideration or induce- 
ment not specified in the policy’; : 

And whereas, we consider that the intent of 
this law is clear—that the Legislature aimed to 
prevent discrimination between individuals and 
to protect the public that all might obtain in- 
surance at published rates only; ae 

And whercas, we. believe such a law is in ac- 


) cordance with the principles of honest American 


business of today as illustrated by many laws 
affecting other lines of business; , 

And whereas, the Life Underwriters’ Associa- 
tion of New York has constantly endeavored 
to uphold the insurance laws of the State and 
to prosecute voilators of them; be it 

Resolved by the executive committee of the 
Association, That we consider the prosecution 
of ofienders against those laws and the main- 
tainance of such standards of business, as of 
great importance to the insuring public and to 
the interests of life underwriting; 

Resolved, That we express to the superintend- 
ent, James A. Beha, our appreciation of the 
careful and painstaking work done by him and 
his department in the case of the People vs. 
Harry Siegel, upon which he rendered a de- 
cision declaring Harry Siegel guilty of giving a 


Five Day Conference 
In Biloxi This Week 


CONN. MUTUAL CONGRESS 





Officers of Company Discuss _ Invest- 
ments; Underwriting Actuarial, 
Production and Other Subjects 





The five-day conference of the Con- 
necticut Mutual Life which opened last 
week at the Edgewater Gulf Hotel, Bi- 
loxi, was attended by sixty general 
agents and twelve officers of the com- 
pany. President James Lee Loomis 
made an address of welcome, after which 
the’ following men were heard from: 
Harold F. Larkin, vice-president, on un- 
derwriting; Dr. Joseph B. Hall, medical 
director, discussed field co-operation with 
the medical department; Harold N. 
Chandler, secretary, spoke on field ex- 
penses; William P. Barber, actuary, 
talked about the value of general agents 
franchise, and Robert L. Fisher, assist- 
ant treasurer, wound up the meeting 
with a short talk on city loans. 

Tuesday’s general conference was di- 
rected by H. N. Holderness, superintend- 
ent of agencies, who made a talk on re- 
cruiting and developing agents. The 
meeting was also addressed by H. G. 
Kenagis of the Life Insurance Sales Re- 
search Bureau, his topic being selecting 
and training men. Wednesday’s confer- 
ence was devoted to a discussion on in- 
tensive development; sales promotion 
was the topic at the evening meeting. 
Mr. Holderness again addressed the con- 
vention on Thursday, his subject being 
supervision, and a talk was also made 
by Roger B. Hull, managing director of 
the National Association of Life Under- 
writers. The meeting on Friday was di- 
rected by H. H. Steiner who discussed 
conservation. 

At the company dinner on Monday 
night President Loomis made an address 
on investment practices of the company. 
Peter M. Fraser, New York general 
agent, was presented with a bronze tab- 
let by a vote of the board of directors 
for the most outstanding record of or- 
ganization development in the company’s 
history. 

The president’s annual organization 
trophy for the year 1927 was awarded 
to Lee D. Hemingway, general agent in 
Pittsburgh. Earl F. Colborn, general 
agent, Rochester; Peter M. Fraser, New 
York; George K. Jones, general agent, 
Indianapolis, and Willard Regan, general 
agent, New York, received honorable 
mention. 








rebate; 

Resolved, That this committee authorize the 
employment of counsel to continue until the 
case of the People vs. Harry Siegel is finally 
adjudicated by the courts and that we offer 
the services of our counsel to the Superintend- 
ent of Insurance, and to any other constituted 
authorities engaged in prosecuting the case or 
in upholding the decision of the Superintendent. 

Resolved, That a copy of these resolutions 
be sent to the Superintendent of Insurance and 
to those companies through whom Harry Siegel 
has a license to solicit insurance in this State. 


CELEBRATES 88TH BIRTHDAY 





E. B. Peck, Ass’t Sec., Conn. General, 
Has Seen Organization Grow; 
Sixty Years With Company 

Edward B. Peck, assistant secretary 
of the Connecticut General, celebrated 
his eighty-eighth birthday January 31. 
Born in Galveston, Tex., he was educated 
in St. Louis schools. For several years 
Mr. Peck taught school and at one time 
was principal of one of the public schools 
in Bridgeport, Conn. Shortly before he 
entered the employ of the Connecticut 
General in September, 1868, he was en- 
gaged in mercantile business. 

Mr. Peck’s general knowledge of in- 
dustries and people, gained from living 
in various parts of the country, made 
him of great value to the company in its 
underwriting. Mr. Peck has seen the 
company grow from less than $3,500,000 
cf insurance on its books to the pres- 
ent $950,000,000 insurance in force. Mr. 
Peck will celebrate his sixtieth anniver- 
sary with the company next September. 


‘He ranks -first, in length of service, 


among the home office organization. 





ROUND TABLE ORGANIZES 





Bankers and Life Underwriters in Phila- 
delphia Insurance Trust Co-opera- 
tive Association 

Essentials in the creating of insurance 
trust agreements were explained to mem- 
bers of the Philadelphia Life Insurance 
Trust Round Table by Robert Dechert, 
vice-president and counsel for the Penn 
Mutual, at a luncheon in that city this 
week. : 

Among the insurance men who were 
unanimously approved as officers and 
committee men are E. J. Berlet, Phila- 
delphia manager of the Guardian Life, 
director of activities; Thomas M. Scott, 
Penn Mutual, member public relations 
committee; Robert Dechert, vice-presi- 
dent Penn Mutual, chairman trade rela- 
ticns committee; A. B. Cheney, Conti- 
nental American, and Sigourney Mellor, 
Mellor & Allen agency, Provident Mu- 
tual, members of that committee; Allan 
D. Wallis, general agent Equitable of 
Iowa, chairman program committee; 
James M. Stokes, Jr., Life Insurance 
Associates, member of that committee. 





CONDEMN CHILD ENDOWMENT 
The Child Endowment scheme, fos- 
tered by a now defunct Labor Govern- 
ment in New South Wales, has been 
strongly condemned by the Sydney 
Chamber of Commerce to the Roval 
Commission which is investigating the 
question. 





CONGRESSMAN DAVEY TO TALK 

The Boston Life Underwriters will 
hold a get-together dinner on February 
15, at which Martin L. Davey, Ohio con- 
gressman, will tell why he carries a mil- 
lion dollars of life insurance. 


ENGAGES FORMER EDITOR 





“Jim” Bergstresser Made Sales Promo- 
tion and Publicity Manager of Bankers 
National of Jersey City 
James L. Bergstresser has been made 
sales promotion .and publicity manager 
of the Bankers National Life of Jersey 
City, the executive vice-president of 
which is executive director of the three 

Bankers National Life Companies, 

For fifteen years “Jim” Bergstresser 
was a prominent figure in insurance 
journalism, his paper being the “Insur- 
ance World” of Pittsburgh. That paper 
was merged several years ago. For the 
past two and a half years Mr. Berg- 
stresser has been doing publicity work 
with the John Price Jones Corporation, 
experts in publicity. 


AGENT WAS BIKE CHAMPION 

Percy Stone, a special agent for the 
National Life in St. Louis, Mo., in the 
middle 80s was the champion bicycle 
rider of the world. He raced many 
thrilling battles with other exponents of 
the high ordinarys, as the bicycles were 
styled that had the monster front wheels 
with but a small wheel behind. When 
he was the world’s champion Stone ped- 
aled a mile in 2:29 4-5 which was going 
some for bicycles of the type used. The 
professional record against time motor 
paced is 1:04 1-5 set in June, 1917. Stone 
has been selling life insurance for the 
past thirty-six years. In his racing days 
he was prominent on the sport pages of 
the country and even had his picture 
in packages of cigarettes, while some 
babies were named for him. 








PIERCE AGENCY 15 YEARS OLD 

Fifteen years ago when F. G. Pierce 
took over the management of the Con- 
necticut General's Philadelphia office 
there was only one million and a half 
life insurance in force. On December 
31, 1927, Pierce Agency records showed 
nearly $40,000,000 of life insurance in 
force. Sixteen of Mr. Pierce’s men have 
written at least one life policy and in 
some cases at least one accident policy a 
weck for from one to seven years. 





AGRICULTURAL FIGURES 


The Agricultural of Watertown, N. Y., 
had a successful year during 1927 and 
the seventy-fifth annual statement shows 
total assets of $13,542,406, an increase of 
$3,064,038 over 1926. After setting up 
several reserve funds for contingencies 
the net surplus increased $1,130,588 to 
$3,564,003. The company’s capital is 
$2,000,000, having been doubled last year. 





HAlcHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Denver Des Moines 


Omaha 














THE VERDICT 


Your success as an underwriter depends upon the verdict brought in 
by the greatest jury in the world—the American public. For seventy-six 
years the Massachusetts Mutual has been building up a nation-wide 
reputation. Its friends are everywhere and are ever ready to testify to 
the efficient service that it always renders. There is no better company 
to buy from and none better to represent in the Field. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
Springfield, Massachusetts 


More than a Billion and a Half of insurance in force 

















Pennsylvania 








Provident Mutual 


Life Insurance Company of Philadelphia 





Since premiums were much reduced January 1, 
1927, the average premium per policy has been 
increased owing to a larger average policy. 


The new dividend scale, in effect January 1, 1928, 
shows on the average a greatly reduced cost to the 
policyholder, which should enable the Provident 
agent still further to increase his production and 
the size of the policy sold. 


Founded 1865 
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INCREASES GROUP INSURANCE 





International Motor Company Adds 
Twenty Millions To Contract With 
Equitable Society 
The International Motor Company has 
recently added twenty millions to their 
original contract with the Equitable So- 
ciety on group protection, thus providing 
not less than $3,000 of additional insur- 


ance to each employe. The maximum 


amount fixed was for $8,500. 

The last addition has been arranged 
by a contributory plan in which the em- 
ployes will pay the cost. In October 
of 1917, this company contracted for its 
first group insurance plan covering 1,445 
employes for $1,432,252. In the ten 
years that this insurance has been in 
operation the International Motors has 
grown until to-day their contract covers 
5,969 employes for a total of $8,915,600. 
This insurance was arranged on the non- 
contributory basis in which the employer 
paid all the premium. The new exten- 
sion of $20,000,000 has been arranged on 
the contributory plan. This brings their 
total protection to something over $28,- 
000,000. More than 85% of the em- 
ployes of all branches have already in- 
dicated their cooperation in this measure. 
Ten years’ experience has proven its 
value beyond doubt. With the additional 
contract in effect the average coverage 
for each employe is about $5,500. The 
new plan which was written on the 
length of service basis, ranged from one 
to three years—$3,000; three to five 
years—$6,000; five to ten years—$7,500; 
over ten years—$8,500. 





WILLIAMS TALKS IN ERIE 

The Erie Life Underwriters’ Associa- 
tion is conducting a series of educational 
the northern Pennsylvania 
metropolis. The latest held in the din- 
ing room of the Boston Store there was 
addressed by R. J. Williams of the Union 
Central Life Insurance Company, who 
urged his audience to try and visualize 
insurance from the buyer’s standpoint in 
seeking sales. 


dinners in 





Dinner To Gough 
(Continued from page 1) 


in developing what is now considered 
one of the most efficient supervisory 
staffs of this class of institutions in the 
country. 

Within a short time the work grew to 
such proportions that the need of a sep- 
arate bureau to supervise the work was 
made necessary which was done in 1912, 
and Mr. Gough confined his work en- 
tirely to insurance as assistant deputy, 
which position he held until the reorgan- 
ization of the department in July 1926, 
when he was made deputy commissioner 
of insurance of the state and acting com- 
missioner in the absence of Commission- 
er Maxson. 

Mr. Gough is recognized as one of 
the best informed insurance men in the 
state and on many occasions his advice 
has been sought by insurance commis- 
sioners of other states. Mr. Gough has 
attended the National Convention of In- 
surance Commissioners for more than 
ten years and has been one of the prin- 
cipal speakers at each convention. 

He Has Served Under Twelve Governors 

To date Mr. Gough has served under 
twelve governors. The first was Frank- 
lin Murphy. Other Governors were as 
follows: Edward Stokes, John F. Fort, 
Woodrow Wilson, Acting Governor 
James F. Fielder, L. R. Taylor, James F. 
Fielder, who was elected for a full term; 
Walter E. Edge, Acting William N. Run- 
yon, Edward I. Edwards, George S. Sil- 
zer and A. Harry Moore. 

Mr. Gough was in receipt of numerous 
congratulatory telegrams from many 
state, insurance officials and organiza- 
tions affiliated with the insurance world, 
and also from many friends throughout 
the country. 


LINCOLN ADDS TO BOARD 
Actuary, Medical Director and Two 
Other Junior Officials Are Thus 
Recognized 
The Lincoln National Life has added 
to its board of directors four of its key 
men. These include S. C. Kattell, F. A. 
55 Actuary, who has been with Lincoln 
for six years and previously was in the 
Insurance Department of the State of 
Connecticut; W. E. Thornton, M.D., F. 

L. Rowland and R. A. Thorne. 

Dr. Thornton is a medical director of 
the company and has been with the or- 
ganization for seven years. Mr. Row- 
land is director of personnel and plan- 
ning. He is also secretary of the Na- 
tional Association of Office Managers 
and of the Life Office Management As- 


sociation. He has been with Lincoln for 
five years. Mr. Thorne is assistant sec- 
retary and assistant manager of the 


mortgage loan department. 





! The total of United States Government 
life insurance on veterans of the World 
War now outstanding is $3,300,000,000, 
represented by about 700,000 policies. Re- 
instatement and conversion privileges in 
connection with the United States Gov- 
ernment insurance ended July 2, 1927. 





Writes all forms of standard 


ble for our great expansion. 


pany. 





Pittsfield, Massachusetts 





THE BERKSHIRE LIFE INSURANCE COMPANY 


participating contracts. 
Our SERVICE to POLICYHOLDERS and our splendid spirit 0: 
co-operation between HOME OFFICE and FIELD FORCE are responsi- 


Territory open for connection with this fine old Massachusetts Com. 


BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 


—= 
— 


1928 


FRED. H. RHODES, President 

















SUN’S GROUP DIVISION 





Opened in London on the Strand; A. 


H. Morphy, of Montreal, in 
Charge of It 

Owing to the growth of insurance in 
Great Britain since its inception there 
more than eight years ago, The Sun 
Life Assurance Co., of Canada, announces 
the opening of a special group assur- 
ence department in Oswaldestre House, 
Norfolk Street, Strand, London. A. H. 
Morphy, of Montreal, until recently chief 
of the company’s group departments in 
Ohio and Pennsylvania, will be in charge, 
with Allan C. Coughtry and J. B. Lewis, 
also of Montreal, as assistants. 


———_—_—_—_———— an 


DISABILITY QUERY 





New York Insurance Department Sends 
Out Letter to Companies Asking 
For Some Data 
The New York Insurance Departinent 
has sent a letter to the insurance com- 
panies asking for certain data relative 
to permanent and total disability. The 
idea behind the questionnaire is that 
sometime in the future there will be an 
effort made to have standard provisions 
a permanent and total disability bene- 

ts. 





The regular dividend of $2 per share 
was paid February 1 by the Detroit Life. 





fog 








Sixth Floor 








An earnest desire to co-operate and assist, plus 
years of experience in “knowing how” forms the 
basis of our bid for your business. 


Tue character and reputation of our supervisors 
is a guarantee of our ability to “follow thru.” 





Field Managers: 


Abner E. Brown 

Harry J. Huntington, Jr. 
J. F. MacGrath 

Felix Janke 





Agency Manager 
Robert H. Denny 





‘The National Life Insurance Company 


Montpelier, Vt. 


WELLS, MEISSEL & PEYSER, Ine. | 


117 Liberty Street 


Telephones: Cortland 7980-4. 
ASK US ABOUT THAT FOURTH OPTION 
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Wendt Parts Company 
With Hoey & Ellison 


WILL FORM NEW CONNECTION 





H. E. Bardenheuer, Now With James E. 
Bragg In Philadelphia, Is To 
Succeed Him 





Paul L. Wendt, general manager of 
the life agency of Hoey, Ellison & 
Wendt, general agents of the Equitable 
of lowa, has resigned. The agency has 
done well as it is leading the country 
for ‘he company with more than $7,000,- 
(0) production last year. Hoey & Elli- 
son is one of the largest agencies in the 
Fast writing general insurance of all 
kinds, and Messrs. Hoey and Ellison 
gave the following explanation of the 
resignation : 

“The conduct of the life agency has 
proven too expensive to leave sufficient 
margin to satisfy three interested par- 
ties and it has seemed advisable to all 
concerned to make a readjustment. Mr. 
Wendt considered taking an agency for 
the Equitable of Iowa, but has decided 
to continue his life insurance agency 
work in another connection entirely. 

Mr. Wendt will maintain his head- 
quarters at 99 William Street until 
March 1 to assist in Hoey & Ellison 
reorganization work. His new connec- 
tion will be announced later. H. E. 
Bardenheuer, formerly with Charles B. 
Knight and for two years with James 
Elton Bragg, Union Central, will be the 
new manager of the Hoey & Ellison life 
department. 





HEZLETT VICE-PRESIDENT 





Risley Made Agency Secretary; Eddy 
Assistant Actuary; and Voorhees 
Attorney of Connecticut General 
Promotions at the Connecticut Gen- 

eral’s head office were announced this 

week, ad 
Edward H. Hezlett, who joined the 
actuarial department of the company in 

1915, was elected vice-president and ac- 

tuary. George E. Risley, superintendent 

of agencies, has been elected agency sec- 
retary. C. Manton Eddy of actuarial 
division was made assistant actuary; 

Claude H. Voorhees of legal division was 

made attorney; and Dr. Norman J. 

jarker, with company since November, 

1927, was elected assistant medical di- 

rector, 





WASHINGTON DELEGATION 

The Washington delegation of insur- 
ance men who were at the War Risk 
hearing this week consisted of Messrs. 
Gore, Prudential; Craig, Metropolitan; 
Macfarlane, New York Life. Presidents 
of these three companies were unable to 
attend, 





POMEROY MADE ASSOCIATE 
Thomas W. Pomeroy, general agent in 
Pittsburgh of the New England Mutual 
for twenty years, has requested to be 
relieved of his responsibilities. He has 
been made associate general agent. John 
T. Shirley is his successor as general 
agent, 





OPPOSE BILL 
Fr. G. Dunham and Stewart M. La- 
mont of the Metropolitan were in Al- 
any this week opposing the Alterm2n 
bill which provides that a casualty policy 
may not be canceled by the insurer so 
lon. as the insured pays his premiums. 





SARLES-BELL NUPTIALS 

ed W. Sarles, assistant secretary, 
the ‘Weekly Underwriter,” was married 
ou \Vednesday to Miss Chloe May Bell, 
Prouinent society girl of Des Moines, 


at the home of the bride’s parents. The 
- le will make their home in New 
ork, 





NEW CLUB 
The Aetna Life has a new club, the 
Aetia Life Leaders. Those who pro- 
duce at least $250,000 new business a 
year are entitled to membership. 


Sees Companies Here 
About Bank Of Italy 


*"FRISCO PRESIDENT ON TRIP 





Wants Companies To Refuse Bank Ap- 
pointments; Arthur Holman Visits 
Several Cities 





Arthur Holman (Travelers), president 
of the San Francisco Association of Life 
Underwriters, was in New York and 
Hartford this week trying to get com- 
panies to refuse to have direct produc- 
tion representation with the Bank of 
Italy. While in the East he will also 
see The Prudential. There is a big dem- 
onstration on the Coast by underwriters’ 
associations protesting against the Bank 
of Italy being in the insurance business. 

Holman says there is also an attempt 
being made by the Bank of Italy to have 
the bank made beneficiary under the pol- 
icies which it writes either itself or by 
its subsidiary banks. The bank’s insur- 
ance connections are now being investi- 
gated by the California commissioner. 





LOUIS LANE AGENCY GAINS 

The Louis Lane Agency of the Equi- 
table Life Assurance Society in New 
York rolled up a total of $1,250,000 in 
paid-for volume in January. This rec- 
ord was attained in spite of the fact 
that the agency lost two of its best writ- 
ers during the month, being Ralph En- 
gelsman and A. Rosenstein. 





E. K. WASSMAN MADE MANAGER 

Edward K. Wassman has been ap- 
pointed manager of the Chattanooga, 
Tenn., agency of The Guardian Life. 

After graduating from the University 
of Chattanooga, Mr. Wassman studied 
at the Harvard School of Business Ad- 
ministration. He then engaged in a 
mercantile business for a year, entering 
life underwriting three years ago. 





yours to take this route? 


bank trust department. 


insuring over 4,000,000 lives. 

















NEW YORK MANAGER 
WANTED 


In line with its program of expansion a 
life company that has been active in New 
York state for many years is about to estab- 
lish an additional general agency in Greater 
New York and will be glad to discuss this 
valuable franchise in a personal interview 
with the right type of man who can show 
the necessary background. 


Full information should be given in first 


letter. 


Correspondence confidential. 


Box 1076 
THE EASTERN UNDERWRITER 
110 Fulton Street, New York City, N. Y. 











JOHN HANCOCK SERIES 


Life Insurance Trusts | 
Is it a good thing for the proceeds of Life | 
Insurance Policies to be handled In Trust? | 
Life insurance companies and their agents are inter’ 
ested in the welfare of the Beneficiary, as well as the 
Insured during his life. Where arrangements have 
been made for the insurance to be paid in a lump 
sum, it is manifestly a good thing for the Beneficiary 
to have the money cared for In Trust. 
Almost every lawyer, banker and business man 
knows of cases where insurance money left for wife 
and children has been dissipated. Do you want 


One method is to have payments made by Annuities 
or Monthly Installments. 
arrangement is to have the money go into Trust, 
administered through a reliable trust company or 


This subject is fully treated in the John Hancock 
book, entitled “Estate Conservation and Life Insur- 
ance Trusts,” which will be sent on request. 





LiFe INSURANCE COMPANY 


cr BOSTON. MASSACHUSETTS 
Insurance in force $2,750,000,000 on over 6,000,000 policies, 
If your policy bears the name 
John Hancock it is safe and secure in every way. 


SIXTY-FIVE YEARS IN BUSINESS 











TO TALK TO BANKERS 





The annual meeting of the trust divi- 
sion of the American Bankers will be 
held at the Commodore next week. 
Wednesday will be insurance day, and 
the following insurance men will speak: 

James L. Madden, third vice-president 
Metropolitan Life; Ralph Sanborn, 
agent; Franklin W. Ganse, Boston; John 
Hancock; Claris Adams, inanager Amer- 
ican Life Convention; Julian S. Myrick, 
Ives & Myrick. 





Another satisfactory 





R. J. Williams Goes With 
J. L. Shuff in Cincinnati 


ASSOCIATE AGENCY MANAGER 





Well-Known Educator Will Help Build 
Bigger Production Office; Has Hed 


Interesting Career 





Robert James Williams, director of edu- 
cation for the Union Central Life, has 
resigned to become associate manager of 
the Home Office general agency, which 
is run by John L. Shuff, former Cincin- 
nati postmaster. In a statement Mr. 
Shuff said that President Sage had gen- 
erously released Mr. Williams at Mr. 
Shuff’s request in order to help build a 
greater Cincinnati agency. 
Sage said: “When Mr. Williams was 
employed as educational director, it was 
with the thought that he would develop 
and enlarge the company’s agency edu- 
cational work and with the understand- 
ing that he would be free to return to 
field work after this had been accom- 
plished. Mr. Williams has performed a 
distinct and valuable service in the home 
office of the company and we are sorry . 
to have him leave, but glad that he is 
to fit into a valuable position in connec- 
tion with our important home office gen- 
eral agency.” 

Mr. Williams is well known in New 
York. He originally came to this coun- 
try from England with Lord Dunsany 
after having had a most interesting ca- 
reer as a circuit riding minister in the 
Antipodes and after having seen service 
in Gallipoli during the World War. Here 
he became’known as an educator as well 
as a successful and enterprising insur- 
ance agent. 


President 





E. K. HAAG A DISTRICT AGENT 

Earl K. Haag has been appointed dis- 
trict agent for the Aetna Life at Bridge- 
port under general agent E. D. Luther 
at New Haven. Mr. Haag is not yet 
thirty. He is a graduate of the New 
York University Life Insurance course, 
and has been connected with the Brook- 
lyn agency of the Aetna. 





BUYS TWO REPUBLICS 
The Mississippi Valley Life, of St. 
Louis, has purchased control of Two Re- 
publics Life, El Paso. John V. Sees, 
Huntington, Ind., has been elected presi- 
dent. 
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HENRY LOEB 








BERTRAND J. PERRY 





ALEXANDER T. MACLEAN 


On this page appear the pictures of 
four of the group of men recently ad- 
vanced by the Massachusetts Mutual. 
They are Henry Loeb, Bertrand J. Perry, 
Alexander T. Maclean and Osgood E. 
Fifield. Aii have been with the company 
for years. 


OSGOOD E. FIFIELD 


Mr. Loeb has been made vice-presi- 
Mr. vice-president; Mr.: 
Maclean, second vice-president, and Mr. 
Fifield, second vice-president. 

Mr. Maclean is actuary and Mr. Fi- 
field superintendent of loans. 


dent; Perry, 








POPULAR WITH THE BENCH 





Develops In Insurance Case That Three 
Judges Have Policies In Mutual 
Benefit 


When Federal Judge Marcus B. Camp- 
bell, in Brooklyn, sought this -week to 
have another United States Judge in the 
district act on a life insurance case in- 
volving a company with which he held a 
policy, he learned that both the other 
Judges, Robert E. Inch and Grover M. 
Moscowitz, held policies with the same 
company. Judge Campbell then took the 
case himself. The Mutual Benefit got an 
injunction in a dispute among several 
claimants to insurance on Mary E. 
Smith. 

WANTS $200,000,000 
The International Life of St. Louis is 


out to do $200,000,000 of new business 
in 1928. 


BROKE ARM CRANKING 

Soon after being appointed supervisor 
of agents recently for the J. C. Bristow 
agency of the Home Life of New York 
at Richmond, George’ E. Beale broke 
his right arm in two places while crank- 
ing his car on a trip from Richmond 
to Newport News. He was formerly gen- 
eral agent at Newport News for the Re- 
liance Life. 





Lasker Foundation 
(Continued from page 3) 


affected for the better by investigation 
fostered in this way, but it would be un- 
duly optimistic to expect any effect on 
human expectancy the practical result of 
which would be witnessed by those of 
us living today. A 

Life insurance companies are always 
interested in any effort directed toward 
postponement of the date of death of 
policyholders and the altruism manifest- 
ed by Mr. and Mrs. Lasker in making 
this gift is highly commendable. 











AMERICAN - 
CENTRAL 
LIFE 


INSURANCE COMPANY 
INDIANAPOLIS 
Old Line Legal Reserve 
Established 1899 
HERBERT M. WOOLLEN, President 














1927 
NOTABLE GAIN IN ASSETS 


The Bankers Life Company increased its Total Ad- 
mitted Assets to more than $100,000,000 in 1927. 


The Company’s exact total of Admitted Assets on De- 
cember 31, 1927, was $103,615,053.81, which was a 
gain of $12,901,440.60 as compared to the total of 
Admitted Assets on December 31, 1926. 


BANKERS LIFE COMPANY 
THE ONWARD MARCH COMPANY 
Gerard S. Nollen, President DES MOINES, IOWA 


























BETTER STOP IN 


“Coming over to Fort Wayne soon?” 

“Will probably be through there in the spring.” 

“Tt will be worth while to stop over and visit the Home Office of The 
Lincoln National Life. They are mighty hospitable Hoosiers and they love 
to show folks through their workshop. You'll see the last word in planning 
and mechanical aids to speed and accuracy. The spirit of the coworkers will 
be refreshing. You will get a better idea why The Lincoln National Life 
is making such impressive business records.” 

Maybe the Home Office organization is one of the big reasons why it 


| Cink uP (wm THE LINCOLN) 
The Lincoln National Life Insurance Co 


“Its Name Indicates Its Character” 
Lincoln Life Building Fort Wayne, Indiana 
More Than 515 Millions in Force 
































What’s Ahead ? 


If the answer does not satisfy, learn the advantages of a 
contract with Fidelity. More than 36,000 direct leads a 
year from Head Office lead service. 
Fidelity is a low net-cost Company, operating in forty 
states. Full level net premium reserve basis. Over 
$366,000,000 insurance in force—growing rapidly. 

Write for our booklet, “What's ahead?” 


The Fidelity Mutual Life Insurance Company 


WALTER LeMAR TALBOT, President PHILADELPHIA 
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AGENT CUSTODIAN OF DEP’T 





Prudential Assistant Says Agent Should 
Be Taught to Conserve 
His Business 

Cc. E. Fix, assistant superintendent of 
the Shelbyville, Ind., office, The Pruden- 
tial, writes his views about keeping busi- 
ness in force in a current number of 
the “Weekly Record.” Mr. Fix believes 
tha: without conservation an important 
service would be lost to the insuring 
public; so that the agent who has charge 
of 2 debit should be taught to be a cus- 
todian of the debit as well as a pro- 
ducer. He says in part: 

“}-very agent should be impressed with 
the idea that the company has placed in 
his ands a valuable asset which has cost 
thousands of dollars to work up to its 
present proportions. Therefore, he 
should be alert, courteous, and systemat- 
ic, for an agent who has the confidence 
of his policyholders serves as an insur- 
ance adviser among his clients and it is 
to him that the public looks for infor- 
mation. ; : 

af ‘onservation of your debit is gained 
by being in close touch with your fami- 
lies, ready to serve and grant their in- 
surance needs. The saving of a policy 
begins with the writing of the applica- 
tion, and it is very necessary in selling 
the policy to install in the mind of the 
insured the idea of keeping it in force. 

“In delivering the policy the agent 
should not treat this important matter 
as a mere trifle and throw the valuable 
paper upon the table. It should be pre- 
sented to the insured as a valuable docu- 
ment which should be kept in a safe 
place. If the time should come when 
the policyholder suggests that he may 
discontinue, the agent should remember 
that the insured has deposited consid- 
erable funds with the company, and the 
loss of the protection will mean a great 
loss of money to the insured, as well as 
a loss of safety. If the agent is unsuc- 
cessful in his efforts to prevent the lapse, 
the assistant superintendent should make 
it his important duty to at once see the 
policyholder, as business results from 
these efforts in many instances. 

“Quite frequently the agent who wrote 
the application for the policy can exert 
a wonderful influence in preventing a 
lapse, for it was he who first impressed 
the insured with the idea of protection, 
and this is not generally forgotten by 
him. 

“A lapse in a home is a mark against 
you in the community in which you op- 
erate, and may be the cause of losing 
other families, as this condition some- 
times becomes contagious; and the pre- 
ventative should be administered and 
the cause removed before the disease de- 
velops. Then, you serve policyholders 
best by collecting well in advance. Be 
enthusiastic about your business, show 
your policyholders what might happen 
should they lapse, carry a list of death 
claims as they are paid, and make every 
possible effort to fulfill your agreement 
with the company.” 





374 PASS TESTS 


Three hundred and seventy-four of 464 
applicants who took examinations in 
Pennsylvania for agents’ licenses passed 
their tests on January 21. Of those pass- 
ing, 276 were for life insurance, 46 for 
fire and 52 for casualty. 


——— 


ONE-DAY SALES CONGRESS 





N. Y. Association of Life Underwriters 
Making Plans for Annual 
Event in March 
Much interest is being shown in the 
annual sales congress and banquet which 
will be conducted again this year by the 
New York Association of Life Under- 
writers at the Astor Hotel on March 8. 
The congress has become a regular in- 
stitution in the association activities and 
is attracting more and more people each 

year. 

Gencral Chairman Robert L. Jones, 
who will be in charge of the day’s pro- 
gram, announces that the talks will be 
of even greater interest and diversifica- 
tion this year than ever before. The 
morning session will start at 9:30, as 
usual. Four speakers will cover the dif- 
ferent subjects which will include talks 
on practical salesmanship, business in- 
surance, life insurance trusts as well as 
an inspirational address. 

The open forum idea was popular last 
year, and it has been decided to call 
upon the same group of men to take 
charge of the forum again this year. The 
forum is known as the “Clearing House 
of Ideas.” 

President P. M. Fraser has lined up 
one of the best speakers in the country 
for the occasion. The annual banquet is 
the gala event of the year for the asso- 
ciation. 


rene Sa 


PENN MUTUAL’S SALES COURSE 
Plan Is to Avoid Loading Novices With 
Too Much Technical Data; Sim- 
plicity at the Start 
The Penn Mutual’s new sales course, 
which is to be directed by Vincent B. 
Coffin, is aimed to avoid overloading new 
agents with too elaborate and technical 
selling material. Sufficient information 
is given to the novice to make an early 
start and begin earning money. More 
complicated subjects relating to field 
work are handed out by easy stages. The 
scientific part of the course is at the fin- 
ish. The Penn Mutual contemplates 
working together with the educationz il 
department and general agents in order 
to keep at a maximum the percentage 


of agents who will study the course to 
the finish. 

Mr. Coffin has written a book, 
Steps in Pennmutualism,” 
primer for the new agent. 


“First 
constituting a 





LOUIS FOX DIES 


Louis Fox, agency supervisor of the 
New York No. 4 Agency of the John 
Hancock Mutual Life, died suddenly on 
January 30. Mr. Fox was well known in 
the Bronx and had many friends among 
business men, judges and lawyers in that 
vicinity. 
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Once a Policyholder— 


Always a Prospect 
THE POLICYHOLDERS COMPANY 


ERN MUTUAL, 


MILWAUKEE: < 
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SPREAD TO prorect 


The Northwestern Mutual Life Insurance Co. 


Milwaukee, Wisconsin 
W. D. Van Dyke, President 














a 


THE LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
INCORPORATED 1871 


Admitted Assets, Over 51 million 
Insurance in Force, Over 300 million 
Payments to Policyholders in 1926, Over 314 million 
Total Payments to Policyholders Since Organization, 
Over 43 million 


JOHN G. WALKER, Chairman of the Board 


BRADFORD H. WALKER, President 








of the new business paid 
52 .O 1 % to: in The Northwest- 
ern Mutual Life Insurance Company of 


Milwaukee, Wisconsin, 
applications of members previously insured 


in 1927 was upon 























STOCK ACTION IN ST. LOUIS 
Continental Life to Increase Capital 
From $500,000 to $750,000; Offered 
To Present Stockholders 

The Continental Life of St. Louis 
which on January 26 at a special meeting 
of its stockholders voted to increase its 
capital stock from $500,000 to $750,000, 
plans to dispose of the stock to present 
stockholders in the ratio of one share of 
new for each two shares of present stock 
held at $20 a share. The stock has a 
par value of $10 a share, the same as the 
50,000 shares of existing, stock outstand- 
ing. 

The stockholders will be given thirty 
days in which to exercise the right to 
buy new stock in proportion to holdings 
of the old stock. All stock not taken 
will be sold to others at the $20 price. 
However, it is anticipated by company 
officials that all of the stock will be 
quickly subscribed. 

When the additional 25,000 shares of 
stock have been sold the company will 
not only have $250,000 more capital stock 
but its surplus account will also be in- 
creased a similar amount. How much 
the entire surplus account is will depend 
entirely upon the findings of the exam- 
iners for the Missouri insurance depart- 
ment who are not completing their exam- 
ination of the company as of December 
31, 1927. 

This is an extension of the examina- 
tion which was the subject of some dis- 
cussion at the last national convention of 
insurance commissioners. The original 
examination was completed several weeks 
ago, but its results were not published. 
The examinations committee of the na- 
tional convention of Insurance Commis- 
sioners ‘agreed to the arrangement 
whereby the Missouri Department could 
bring its examination down to Decem- 
ber 31, 1927, before making its final pub- 
lication of findings and recommenda- 
tions. 





DINNER FOR F. H. DAVIS 


A testimonial dinner will be given to 
Vice-President Frank H. Davis of the 
Equitable Society in April of this year 
to which all agents of the Metropolitan 
territory will be invited subject to the 
following qualifications: 

Agents must plus their business for 
the first three months of this year with 
a minimum of $40,000 as compared with 
their paid for business for 1927. There 
are two exceptions to this rule. First, 
agents who paid for more than $100,000 
during the first three months of 1927 
will need $100,000 to qualify. Again, no 
agent will qualify who pays for less than 
$40,000 during the first three months of 
the year. 





OPENS NEW BALTIMORE OFFICE 

The Philadelphia Life is moving its 
Baltimore office to the Fidelity and De- 
posit Building, which office is in charge 
of General Agents Calvin S. Grobaker 
and J. Pattison Travers. 

The efforts of Messrs..Grobaker and 
Travers were reflected in an attendance 
of eleven at the first Baltimore session 
of the Plico Class held Tuesday evening, 
January 24, under the direction of Edu- 
cational Director R. M. Blount. 

Mr. Blount has been successfully con- 
ducting Plico Classes since last October 
and several Plicos who recently complet- 
ed the course at the home office have 
scored in the “App-a-Week” Club, or- 
ganized January 3, 1928. 











Industrial Life Insurance— 


Ordinary Life Policies— 
All forms of Life, 





The Colonial Life Insurance Company of America 


Especially Attractive and Favorable to the Insured. 


Limited Payments and oe. containing attractive 
and novel features, with High Values at Low Co: 





Give Agents Unusual Money-Making Opportunities 





Chas. F. Nettleship, 2nd Vice-President 





Officer. 
Geo. T. —_, Vice-President E. J. Stenpouhetues, President E. C. Wise, Treasurer 


S. R. Drown, 


Office—Jersey City, N. J. 
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The Familiar Symbol 


of a Company seventy-eight years old, of sound financial 
standing, jealous of its fine national reputation, notably 
prompt in its payment of just claims. “8 The mark of a 
conservative but progressive institution, proud of the spirit 
and loyalty of its thousands of Aitna-izers, enjoying the 
esteem of its hundreds of thousands of policy holders, striving 
to indicate its appreciation to both those groups by serving 
however and whenever possible. 8 The sign of a great 
organization, whose wide range of life msurance policies 
covers practically every need, whose underwriting policy 1s 
careful but liberal, whose rates are low. @ The seal of 
the Etna Life Insurance Company of Hartford, Connecticut, 
well and worthily represented in the metropolitan and 
nearby area by these seven strong and successful general 
agencies: 


A strong Aitna organization serving New York and vicinity 







J. P. Graham, Jr. R. H. Keffer T. M. Searles 
16 Court Street 100 William Street Essex Building 
Brooklyn, N. Y. New York City Newark, N. J. 
H. C. Hubbell R. E. Goewey E. A. Muller D. R. Mason 
110 East 42d Street 391 East 149th Street 225 Broadway 225 West 34th Street 


Bronx, N. Y. New York City New York City 
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A life insurance 

An Estate agent having as de- 
For An pendents mother, fa- 
Agent ther, wife and daugh- 


ter, and whose prin- 
cipal estate is composed of life insurance 
and renewal commissions, requested of 
the Equitable Trust of New York an 
outline which would solve his estate 
problem. The following was submitted 
to him by the Insurance Trust Division 
of the company: 


“We have carefully considered your 
problem and it seems to us that you can 
accomplish the results with respect to 
providing for your beneficiaries by creat- 
ing an insurance trust and executing a 
new will. 

“The insurance trust would be an un- 
funded revocable one, in which the 
Equitable Trust Co. of New York would 
be the trustee. You have your present 
policies of insurance and any other poli- 
cies of insurance which you may take 
out made payable to the Equitable Trust 
Co. of New York as trustee under the 
agreement. 

“We understand that it is your desire 
to provide in the agreement that all of 
your debts, taxes and funeral expenses 
are to be paid out of the proceeds of in- 
surance. You will of course arrange to 
have some of the insurance payable di- 
rect to your wife, so that she will have 
a readjustment fund. 

“As we understand it, the trust agree- 
ment would provide that the fund be 
charged with an annuity of $100 a month, 
payable monthly after your demise for 
the benefit of your mother or father, or 
the survivor. 

“The agreement would further provide 
for the payment of $300 a month to 
your wife, and if the income is not suf- 
ficient the principal is to be encroached 
upon. Should your wife predecease your 
daughter, payment would be made to 
ycur daughter in the same manner. Up- 
on the death of both your daughter and 
your wife, the principal to go to your 
daughter’s children, if any, and if not, 
to others that you may want to have it. 

“In the event that your wife and 
daughter should die before your father 
and mother, then out of the principal of 
the fund then in the hands of the trustee 
Is ty be purchased an annuity in an in- 
surance company to provide the pay- 
ments provided for in the trust in so far 
as there may be moneys available for 
that purpose. The trustee is also to have 
the right to advance capital in addition 
to the amount stated above in case of 
emergencies on behalf of your wife or 
dau -hter. 

““his covers your insurance, but you 
will then have to have a will to cover 
the distribution of your personal estate. 
’, aS we understand it, is largely in 
the nature of renewal commissions, and 
can name the trust company as ex- 
ecu‘or and trustee under your will, hav- 
g your will drawn similar in form to 
’ trust and tying up the will with 
trust agreement so far as payments 
to ,our wife and child are concerned: 
is to say, if the income from both 
sources is $300 per month, then no en- 
achment is to be made upon prin- 





Practical Suggestions to Helpthe Man With the Rate 
Book Increase His Income and General Efficiency 





cipal, except in emergencies, but if it is 
not sufficient, then the difference can be 
made up cither out of the trust or out 
of the will. 

“Tt is our understanding that the re- 
newal commissions will be payable to 
your estate over a period of ten years, 
and that these will be payable annually 
and will be in decreasing amounts. 

“It is suggested that inasmuch as part 
of these renewal commissions represent 
principal and part represent income, that 
during the first year 5% of these re- 
newals so collected be considered in- 
come and the balance be considered prin- 
cipal; the second year 10% income; the 
third year 15%, etc. Thus you are giv- 
ing the beneficiaries of your estate in- 
come; at the same time leaving a share 
of these renewal commissions as capital 
of your estate, to provide for your bene- 
ficiaries. : 

“Of course the foregoing is only in 
the nature of a suggestion, and can be 
enlarged upon or decreased to meet your 
needs.” 


The Aetna Life’s 
A Card of Dallas agency Is 
Introduction using an introduction 
For Agents card for agents, read- 


ing as follows: 
DRAW S e are acnnoae 

BRE Pe rer : 

This will introduce Mr. ............ J 

The best thing I can say about him 
and the proposition he offers is that I 
have accepted it and am mighty glad it 
was called to my attention. 

I know it is worth your time to look 
into it. 

Very truly, 





LEADER OF IOWA COMPANY 


A January production of $448,000 put 
the Elbert Storer Indianapolis agency of 
the Bankers Life of Iowa in first place 
among all the company’s agencies. The 
G. F. Murrell Agency of Pittsburgh was 
second with $332.500. The New York, 
Milwaukee, and Chicago agencies fol- 
lowed with respective totals of $301,156, 
$287,000, and $285,500. 








TWO MEN 


We have two new 








territories for two 
good men under 
real general agents’ 
contracts. 

Address 


The Manhattan Life Ins. Co. 


66 BROADWAY, NEW YORK 





























PRES. WARFIELD’S STATEMENT 





Head of Eureka-Maryland Praises Its 
Progress and Looks Forward to 
; a Good Year 

President Joshua N. Warfield of the 
EFureka-Maryland of Baltimore, in a 
statement in “Protection” outlining the 
program for 1928, points with pride to 
the progress of the company in the past 
and looks forward to a most successful 
year. He calls upon his men to give 
the company the fullest co-operation in 
its endeavor to cut down the lapse ratio. 
His remarks follow in part: 

“Out of our experience, we acquire a 
ripe knowledge of our abilities as an in- 
surance organization. Our success in 
1927 and our progress in the past com- 
pels the belief that our organization is, 
indeed, an efficient one. Serene in this 
knowledge we confidently, courageously 
and optimistically begin the new year. 

Out of the many triumphant suc- 
cesses over seemingly impossible hurdles 
achieved by our organization, there has 
grown a faith in its abilities that causes 
us to unhesitatingly place before it any 
problem for solution, goal to be reached 
or accomplishment to be attained. In 
1928, gentlemen, we must cut down the 
lapse ratio. Your loyal co-operation will 
assure the success of this undertaking. 

In 1927, my friends, we placed more 
business on the books of the corporation 
than ever before in a single year. Out 
of this business we did not secure the 
increase we should have secured—too 
much lapse, too many terminations. 
Either the business is not properly sold 
or is not properly cared for after it is 
sold, or the moral and financial hazards 
have been ignored. Don’t waste your 
time and the company’s money writing 
policies on the lives of people who either 
cannot pay or who will not pay. 

Every salesman worthy of the name 
has a definite aim, a well organized plan. 
Our aim in 1928 must be a bigger and 
better increase. This can be accom- 
plished through reducing the lapse. The 
proper selection of new business and the 
careful conservation of our present busi- 
ness will reduce the lapse. Let us em- 


phasize the plan to make good our aim— 
cut down the lapse.” 


AETNA LIFE LEADERS 
The leaders in the Aetna Life’s $1,000,- 
000 class for 1927 were D. K. Mantin, 
San Antonio; C. B. O’Connell, Brooklyn; 
H. G. Feldman, Pittsburgh; J. S. Mary- 
man, Little Rock; S. H. Pursell, Read- 
ing, and P. De Los, San Francisco. 
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“TRY THIS!” 


Ask Herbert W. Jones, Manager, 
Canada Life, for a copy of “Try 
This!”—a novel idea which you 


can use. Do it now! By mail, 
please. 
Canada Life Assurance 
Company, 


110 William Street 
New York City 


Beekman 5058—6691 

















satisfaction in so doing. 


limits 10 to 70. 





34 Naseau Street 


You Who Seek Opportunity 


Opportunity exists always for those who seek 
success and satisfaction in life insurance field work. 


During 84 years the first American legal reserve 
mutual life insurance company has been served and 
built to greatness by men who found both success and 


This company writes all standard forms of insur- 
ance and annuities on both men and women. Age 


Those who contemplate life insurance 
field work are invited to apply to 


The Mutual Life Insurance Company 
of New York | 





New York, N. Y. 
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Daily’s Pen Picture of 
A Well Known Actuary 


ROB’T HENDERSON INTERVIEWED 





Equitable Society’s Vice-President Dis- 
cusses Interesting Material With a 
Reporter For Brooklyn “Eagle” 





There are only 250 actuaries in the 
United States; therefore, they are in- 
teresting to write a page story about. 

With that theme as the basis, Harold 
C. Burr, a clever writer on the Brooklyn 
“Eagle,” succeeded in writing an ex- 
tended interview with Robert Henderson, 
vice-president and actuary of the Equita- 
ble Society. With his pen picture of 
Mr. Henderson and the interview the 
material took up a page in a Sunday edi- 
tion. The article follows in part: 

The actuary of a big insurance com- 
pany is the man who looks into the fu- 
ture of figures. He lays his plans more 
than seventy years ahead, when he him- 
self will be gone. He has to make his 
books balance for fiscal years still to 
come. Premiums, life policies, endow- 
ments, reserves—it all must work out 
right decades hence for bookkeepers still 
unborn. Every new plan for new sorts 
of policies is submitted to the actuary. 
The figures that he arrives at have to 
be beneficial all around. 

The actuary likewise gambles with 
death and dollars, a row of decimals his 
dice. No man may protect himself when 
the Pale Horseman rides. But Hender- 
son computes for him how he can best 
safeguard his family financially. 

But this actuary, grown gray at the 
grim task, has kept his sunny smile. If 
he is surfeited with the doing of math- 
‘ematical sums in delicate finance, tired 
of juggling human statistics that are li- 
able to come out wrong despite the most 
careful preparation and checking, it does 
not show in his face. Robert Henderson 
is a scientific machine and a good one— 
one of the best—but his job has not ren- 
dered him cold and calculating, bloodless. 


Men and Women Risks 


“Are men or women the best risks?” 

Mr. Henderson considered, that trained 
methodical mind of his adding, subtract- 
ing, multiplying. “Unmarried, self-sup- 
porting women are better risks than 
men,” he said finally. “Their death rate 
isn’t as high. Whether the female frame 
is more toughly constructed or not I 
don’t know. Sut while child-bearing, 
married women are subjected to extra 
hazard, which raises their chances of 
- death above that of a man of the same 
age.” 

“Why do you stipulate self-supporting 
women,” 

“Simply from our point of view. The 
non-supporting woman, like every other 
non-supporting individual, has to be 
scrutinized carefully when she presents 
herself as a possible insurance risk. 
Where no direct financial loss is involved 
by death the presumption is that the 
applicant has some intimation—perhaps 
subconsciously—that everything isn’t go- 
ing well physically. It’s hardest to per- 
suade those who realize they are first 
class risks to take out insurance. In a 
significant number of cases we'd rather 
insure a worker.” 





City vs. Country Risks 

Last year men still predominated in 
the policies written in the United States. 
This vast sum is exclusive of industrial, 
fraternal and assessment insurance. “But 
male preponderance,” Actuary Hender- 
son thinks, “is naturally due to the fact 
that the men are earning bigger salaries 
and more of them, not because the male 
is by instinct more provident than the 
female.” 

“Do country dwellers live longer than 
city folks?” 

“That depends on the locality. Of 
course, the countryman who resides on 
swampy ground won’t be nearly as 
healthy as his city brother living on the 
rocky foundations of New York. I 
wouldn’t say that city life—riding up and 


down in the congestion underground— 
working in stuffy offices—was injurious, 
inimical to long life. But if anything 
I do think the farm has a little the 
best of it. It’s by no means as notice- 
able as some people seem to think. The 
city’s pretty healthy, too.” 

In the aggregate people of today do 
not live any longer than our grandpar- 
ents. “Both our own insurance experi- 
ence and registration returns generally 
indicate a marked decrease in the mor- 
tality rate at infantile and earlier adult 
ages. That’s largely explained by the 
conquest of infectious diseases, which 
are relatively deadlier at the younger 
ages—including tuberculosis. But beyond 
the 60’s no striking prolongation of life 
has been observed. Through discoveries 
like that of insulin, however, longer life 
is a possibility of the near future.” 


T. B. Still Terrifying 

Should you reach the ripe longevity of 
eighty-five and carry a policy the insur- 
ance investigators will hunt you up to 
find out why you have not died before. 
But prior to your ever becoming a risk 
you will be checked up in other respects. 
Health and occupation, of course, re- 
ceive first attention—and it does not end 
with that either. The applicant’s ances- 
try is traced, his morals examined—the 
locality where he lives looked into and 
his financial ratings tested. 

“The lungs, kidneys and heart are the 
great organs of the human body hardest 
to repair,” says Mr. Henderson, who 
among his other attainments has a smat- 
tering of medicine. “We turn more ap- 
plications down because these organs 
have failed than for any other cause.” 

T. B. are still terrifying initials. Mr. 
Henderson adds that the life insurance 
doctors come across its hacking trail 
oftenest of the three. It is responsible 
for the greatest number of unfavorable 
reports. But it is yielding slowly to 
ventilation, sanitation, food and rest. The 
victims are learning better how to take 
care of themselves. 

“To be sure, there are hazardous call- 
ings we won't touch, except at a very 
greatly augmented premium, like miners, 
and structural iron workers. Then there 
are occupations not dangerous in them- 
selves, but beyond the pale just the 
same. The stone cutter’s trade is one— 
the dust sifts down into the lungs of the 
worker. Where a man resides often en- 
ters into his reflection. The tropics, for 
instance, are material. Then his charac- 
ter has to be good. If he’s a bootlegger, 
has had associations, he’s liable to get 
shot some dark night. And it has to 
be shown that he’s solvent—capable of 
keeping his premiums paid up.” 


The Working Man 


“Ts labor going in heavier for life in- 
surance than formerly ?” 

Mr. Henderson thought so. “But per- 
haps the increased wage scale is respon- 
sible. They are surely substituting ordi- 
nary insurance for the industrial kind. 
What I’ve particularly noticed lately, 
though, is the impetus in group life in- 
surance. I mean where the employer 
pays for his helpers’ insurance in block. 
But all sorts and conditions of people 
show a greater tendency toward econ- 
omy and saving than heretofore. Our an- 
nuities have been growing steadily.” 

“How do you go about fixing the pre- 
mium to be charged ?” 

“On the ordinary life policy of a man 
say twenty-five years of age, normally 
healthy, we begin by assuming that a 
very large group of young men are liv- 
ing at that age throughout the country. 
By use of a mortality table we get, ap- 
proximately, the number of persons who 
will die each year from twenty-five up 
to ninety-six, which is the end of the 
table. If $1,000 is to be paid at the 
death of each one of these pertsons, you 
can readily reckon the sum total the 
company has to pay during that span of 
seventy-one years.” 

The statistician got his second wind. 
“Each survivor,” he continued, “will be 
paying in his annual premium if no 
lapses occur, and we figure on the basis 
that a policy lapses only at death. The 


present value of premiums collected must 
equal the amount of claims to be paid 
over the whole of the seventy-one years. 
By equating the present worth of these 
premiums and claims we arrive at the 
premium rate per annum on a $1,000 pol- 
icy to be charged the hypothetical young 
man, healthy and twenty-five years of 
age, that we have been discussing.” 

In other words, the actuary has to 
compute where his company will be for 
a possible seventy-odd years if it issues 
to young John Jones a $1,000 policy. It 
is in precisely this sort of ghostly book- 
keeping that Robert Henderson revels. 

But he is the kind of person who won't 
talk nearly as fluently about himself as 
he will of the intricate job he has mas- 
tered. After stiff cross-examination he 
did admit to Saint Catherine’s, Ontario, 
as his home town, where he attended 
high school. Bob Henderson, the schol- 
ar, stood out in mathematics—no need 
to worm that confession from his em- 
barrassed lips. 

His Career 

After graduating from high school, like 
so many Canadian youths he went down 
to Toronto University. He won’t say so 
himself, but his grasp of figures even 
then must have been uncanny. He con- 
tinued to attract the attention of his 
teachers. When he received his diploma 
his college would not let him -go. He 
stayed on there as instructor in mathe- 
matics for a too short year. The next 
five were spent in the Canadian Insur- 
ance Department—a governmental job. 

In 1896 he became a Fellow of the 
Actuaries of Great Britain and a Fellow 
also of the Actuarial Society of America 
half a dozen years later. Various scien- 
tific books and papers bear his name on 
the fly leaf as author. He has been sec- 
retary and president of the Actuarial 
Society and a member of its important 
committees. : 

This last June he went abroad to the 
International Congress of Actuaries, held 
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in London. It was a meeting of sci tific 
men to exchange ideas, but it we sig. 
nificant that the majority of topic dis. 
cussed were along the lines that A: rica 
has developed. 

Briefly, wherever there has be: any 
problem that would yield to figure: here 
too has been Robert Hendersor. He 
was a leading adviser of the FP» jsion 
Fund Commission of the City of New 
York in the reorganization of the -ity’s 
various pension funds and_ peri: :med 
similar work on the Church P 
Fund of the Episcopal Church. [le js 
a trustee of the American Mather itica] 
Society and is second vice-preside it of 
the Equitable Life as well as its aciuary. 

“How did you come to take up math- 
ematics ?” he was asked in closing 

“Plain inheritance, I guess,” he la: shed. 
“I lived on a farm in Canada with my 
father, and one of my earliest rec ollec- 
tions is that he was the treasurer of a 
farmer’s co-operative cheese factory. He 
apportioned the net proceeds to the :nem- 
bers according to the quality of their 
milk. I used to help him keep his books, 
not because he needed help, but because 
I took naturally to the work.” 





George Washington Life 


Insurance Company 
Charleston, W. Va. 
Presents opportunity for liberal 
contracts covering definite territory 
with Home Office registry and with 
power of appointment of  sub- 

agents. 

The State of West Virginia, Vir- 
ginia, Ohio, Kentucky, Tennessee, 
South Carolina, North Carolina, 
Georgia, and Michigan. 

Address: 
ERNEST C. MILAIR 
Vice-President and Secretary 
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RUGGED COAST of MAINE 


Enduring—Substantial—Dependable, with New 
England conservatism, and too, “easy to do busi- 
ness with,” whether as Agent or Applicant. 


UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 























pany and service. 


direct—and directly. 
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ROUND OUT YOUR SERVICE 
Here’s a policy that will back up every talking point of com- 
Think it over: 


Amy materal Goats... ....6..0..ccssccscs 
Any accidental death..................... 
Certain accidental deaths................. 
Accident Benefits, $50 per WEEK (Non-cancellable) 
Also Disability Income, Waiver of Premiums, etc. 


ALL IN ONE POLICY 


You can see how worthy such a contract is in the hands of a 
progressive agent and we invite you to give serious considera- 
tion to the United Life “Policy You Can Sell.” 


There may be an opportunity in your town. Our Vice-Presi- 
dent, Eugene E. Reed, will tell you all about it. Write him 


UNITED LIFE 
AND ACCIDENT INSURANCE COMPANY 


Concord, New Hampshire ‘ 








$5,000 
10,000 
15,000 


INQUIRE: 
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Grape Men Want To 
Know Why They Lose 


METROPOLITAN FOUND REASON 





One Sample of Work Done by Policy- 
holders’ Bureau of Company, Says 


Third Vice-President Madden 





James L. Madden, new third vice-pres- 
iden’ of the Metropolitan Life, in charge 
of the policyholders’ service bureau, who 
was formerly manager of the insurance 
depertment of the United States Cham- 
ber of Commerce, discussed the work of 
the bureau in a talk at the managers’ 
convention of the Metropolitan on Fri- 
day afternoon of last week. Among other 
thinzs the bureau is making unknown 
hazards in industry known. It is offer- 
ing valuable advice, not only to manu- 
factirers and other corporations at the 
solicitation of the latter in helping them 
handle their industrial problems, but the 
advisory feature of the bureau has had 
several interesting developments of re- 
cent date. One of them was the request 
of the New England Council in asking 
the Metropolitan to make a survey of 
the economic conditions of New England 
in the hope that this would dissipate the 
impression that that part of the nation 
is backsliding. The survey, which was 
thorough, indicated that New England 
is gong ahead in many ways. 


The Grape Growing Problem 


More recently the railroad men, bank- 
ers and grape growers on the Pacific 


_ Coast asked the Metropolitan to make 


a study of the grape industry in a wide 
area and try to ascertain why many 
grape growers have not made money in 
the last five years. The direct request 
to the Metropolitan was to isolate the 
problem and make suggestions which 
would improve the situation. This was 
done and the report will soon be printed. 
The New England report was distributed 
a couple of weeks ago. 

Incidentally, requests from twenty for- 
eign countries have been received by the 
policyholders’ service bureau of the Met- 


ropolitan asking for advice or help on in- . 


dustrial problems. 





WRITES LARGE GROUP CASE 





Troy Office, The Prudential, Closes 
Hudson Valley Coke & Products 
Corp.—Other News 


The combined efforts of Assistant 
Superintendent R. F. Murray and Agent 
C. A. Fox, of Troy, N. Y., have resulted 
in the writing of a large group case on 
the lives of the employes of the Hud- 
son Valley Coke & Products Corporation. 
The placing of this policy enabled both 


these field representatives to make a big 


stride in the volume of business written, 
qualifying them to membership in the 
$100,000 class of producers. 

Assistant Superintendent W. J. Vou- 
wie, of the Detroit No. 1 district, finished 
number three in the company’s list of 
assistants for ordinary net increase per 
agent, in 1927. This is an env iable posi- 
tion, ‘and he is starting out in 1928 as 
thon ch he intended to at least equal his 
last ‘year’s successes in both industrial 
and ordinary. Superintendent G. G. 
Stecher, of Detroit No. 1, is leading Di- 
Vision “R” in ordinary net increase and 
was number fourteen in the company for 
the week of December 26, 1927. 

Assent C. N. Harris, of Detroit No. 2, 
with a service of about six years, has 
qualified as one of the best in the con- 
ser\ation of business, in the keeping of 


e- 


a good condition of account and in the 
pro‘uction of industrial and ordinary 
business. Agent M. Kelly, of Detroit 


No. 1, with two and one-half years of 
ser\'ce, has made a mark in the produc- 
tion of both industrial and ordinary, also 
in conservation of business and condi- 
tion of his account. Agent Donald A. 
Hubert, of the Lewiston, Me., district, 
wh: has been in charge of his present 
debit since June 12, 1922, compiled a 
creditable showing in both our industrial 
and ordinary branches during 1927. 


Penn Mutual Having 
Managerial Meetings 


FIRST IN ATLANTA THIS WEEK 





Titles of Subjects Being Discussed by 
President Law, Vice-President 


Hart and Others 





The first of the regional organization 
conferences with Home office people 
which the Penn Mutual is holding with 
the general agents is being held this 
week in Atlanta. These are really round 
table get-togethers. President Law and 
Vice-President Hart are attending all 
these meetings. It will be recalled that 
before Mr. Law entered the banking 
— he was an agent in South Caro- 
ina. 

Major James J. Harrison, vice-presi- 
dent of the Home Life of Little Rock, 
is a guest official of the Atlanta confer- 
ence. Under his direction $15,000,000 
were put on the books of his company 
last year. The program in Atlanta fol- 
lows: 

“Our New Organization Policy,” Presi- 
dent Law; “The Job of the General 
Agent,” Vice-President Hart; “The Gen- 
eral Agent’s Obligation to the Company,” 
President Law; “Does it Pay to Build 
An Agency ?” Vice-President Hart; “The 
Type of Men We Want,” President 
Law; “Contacting With New Men,” 
James A. Preston, Agency. Department; 
“How Shall We Organize ?”--Vice-Presi- 
dent Hart; “Our Recruiting Plans,” E. 
Paul Huttinger, Agency Department; 
“Supervising the New Man,” Vice-Presi- 
dent Hart; “First Steps in Penmutual- 
ism,” Wallis Boileau, Jr.; “Agency 
Building Quota,” Vice-President Hart. 

As an aid in selling the business of 
life insurance to a prospective agent, 
whose interest has been aroused, the 
general agents will be supplied with an 
attractive booklet entitled, “Brass Tacks 
of Life Insurance Salesmanship.” 

The conference with the Eastern gen- 
eral agents is set for next week at the 
Penn Athletic Club in Philadelphia. 





“Business couldn’t be worse, Joe! 





Semone 











our Reputation. 





EIGHTY-FOUR YEARS 


Honorable Dealing with the Public, Through 
an Agency Force of Selected and. Trained 
Men, has Formed the Charester that Explains” 


New England Mutual Life Insurance Co. 


Boston, Mass. 











LIVED IN MONASTERY 





W. R. Collins of Johnston & Collins, 
Travelers, Back From Three 
Weeks’ Southern Trip 
W. R. Collins, of Johnston & Collins, 
Traveler, New York, and former presi- 
dent of the life underwriters’ association, 
is back from a three weeks’ stay in the 
South. Two weeks were spent in visit- 
ing with relatives in his old home city 
of Atlanta. The remaining time was 
passed at the Benedictine monastery con- 
nected with Belmont Abbey College, 
Belmont, N. C. which Mr. Collins at- 
tended’ at one time. During his stay 
there he lived with the monks and ob- 
served most of the rules of the institu- 
tion which are somewhat rigid as they 
rise at 4:30 o’clock in the morning. He 
was the guest of the abbot while at the 
monastery. vasbind } ; 
On February 12 Mr. Collins will give 
a talk on the value of insurance to the 
members of the Holy Name Society of 
the Church of the Blessed Sacrament, 
New Rochelle. He will give his audience 
some concrete cases of what life insur- 
ance has done for others, and will tell 
just what a young man can do with a 

$10,000 policy. 


I haven't earned enough 


commission this month to keep me in cigarettes.” 
“There’s no off season for me, Walt, since I signed my Reliance 


Life contract. 


People buy Perfect Protection when you cswi 
interest them in life insurance. 














THE LATE CHALMERS BROWN 


Life Presidents’ Association Adopts 
Minute Relative to Former Head 
of Reserve Loans 


The Association of Life Insurance 
Presidents at its regular meeting unan- 
imously adopted the following minute: 

“The death on January 28 of Chalmers 
Brown, 





executive head of the Reserve 
Loan Life Insurance Company, removes 
one who had been identified with insur- 
ance in Indiana for nearly forty years 
and with this Association 1921. 
Born and educated in of a 
Presbyterian clergyman, he moved to 
Indianapolis in 1867. In early life he had 
chosen railroading as a vocation and in 
that service had occupied the position 
of conductor and train dispatcher, when, 
in 1889, he helped organize and was 
elected president of the Railway Offi- 
cials’ and Employes’ Accident Associa- 
tion. In 1897 he helped found and was 
elected president of the Reserve Loan 
Life Insurance Co., an office which he 
filled continuously until his death. He 
had been interested in civic activities; 
also he had served as president of the 
Indianapolis Athletic Club and the Cham- 
ber of Commerce. Mr. Brown’s well- 
rounded life had passed the scriptural 
allotment by a full decade when he cele- 
brated his eightieth birthday anniversary 
on January 6 last.” 


Soviet Bonds 


(Continued from page 1) 


since 
Ohio, son 





ways and representing an investment of 
upwards of $20,000,000. These bonds had 
been purchased by us pursuant to the 
Governmental regulations with reference 
to investments by insurance companies 
doing business in Russia. All of these 
bonds were obligations of or guaranteed 
by the Russian Government and in great 
part they were payable at the option of 
the holder in dollars and other foreign 
currencies, as well as in roubles. The 
text of a typical specific railway bond 
provided: ‘The loan is secured by the 
whole of the property and the entire re- 
ceipts of the Company.’ 


Repudiation 


“After coming inte power in Russia, 
the Soviet regime by Decree of January 
12, 1918, repudiated the Government ob- 
ligation on the railway bonds and sub- 
sequently caused the specific Railways to 
repudiate the bonds themselves. 

“The present offering is thus an at- 
tempt by those now in power in Russia 
to realize on the credit of the Russian 
Railways, while at the same time repu- 
diating the earlier obligations of the 
same railways. 

“We respectfully request that the De- 
partment of State should take any ac- 
tion which it appropriately can to pre- 
vent the sale by the Soviet regime in 
the American market, of these Russian 
Railway bonds at a time when the same 
regime are refusing to recognize the ob- 
ligation of the Russian State Railways 
previously contracted in favor of Amer- 
ican investors,” 
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AUTO FATALITIES GROW 

In its interesting review of mortality 
during the year 1927 the Metropolitan 
Life tells of the progress which has been 
made in the war being waged against 
influenza, tuberculosis and other diseases 
which in the past have taken such a 
large toll, but in discussing automobile 
fatalities there is no such cheerful rec- 
ord to report. Almost as many wage- 
children in this country lost 
their lives last year from automobile ac- 
cidents as from measles, scarlet fever 
and whooping cough combined. Condi- 
tions in the the roads 
are not only bad, but are getting worse 
and here is one place where public offi- 
cials and police can give a lot more study 
to remedying conditions than is now the 
The 1927 figure for 
fatalities, so far as the 


earners’ 


streets and on 


case. automobile 
Metropolitan 
Life is concerned, is more than eight 
times that for 1911, more than three 
that for 1915, almost twice that 
for 1917 and has increased 67.6% in the 
seven years since 1920. In the year 
1927 no less than 3,266 Industrial policy- 
holders lost their lives in automobile ac- 
cidents with a resultant deathrate of 
18.6 per 100,000, or an increase of 9.4% 
above the preceding 


times 


year. There is, 
then, just one reason why the deathrate 
for fatal accidents does not go down; 
that reason is because three out of every 
ten accidental deaths are incidental to 
automotive traffic where the rate is con- 
stantly going up. 

And yet in certain communities some 
measure of success has been attained in 
reducing the deathrate from this cause. 
There should be more attention paid, 
with a view to general application, of 
the methods which have been demon- 
strated successes in certain communities 
—more particularly in Albany, N. Y.; 
(srand Rapids, 


kK. © 


It has been pointed out that from 
40% of the automobile fatalities 
concern children under fifteen years of 
age, with the heaviest concentration be- 


Mich.; and Providence, 


_ 
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Court Upholds Sun’s 
Welfare Contribution 


DEPARTMENT RULE SET ASIDE 





Gave $25,000 for Research; Canadian 
Superintendent Said It Couldn’t Go 
In General Expenses 





The Exchequer Court of Canada has 
handed down an opinion upholding the 
contention of the Sun Life of Canada 
against the Dominion’s Superintendent 
of Insurance to the effect that the Su- 
perintendent has no power to order the 
annual statement of the life insurance 
company so as to charge a particular ex- 
penditure of the company against the 
shareholders’ surplus account instead of 
against the general expense account. 
The decision also holds that the super- 
intendent cannot make regulations in re- 
gard to health and welfare contributions, 
any such action being outside of his au- 
thority and function as set forth in the 
Insurance Act. 

The Sun Life contributed $25,000 to 
what is known as the Banting Research 
Foundation, established by private con- 
tributions. This is a fund for the ade- 
quate financial support of scientific work- 
ers in problems of medical research, 
where funds are not otherwise avail- 
able. 

In making the contribution, the Sun 
Life charged it as a general expense 
against all branches of the company’s 
business. It was itemized under share- 
holders’ surplus account. The superin- 
tendent of insurance amended the state- 
ment so that the $25,000 was made a 
charge against the shareholders’ surplus 
alone, 


The Decision 


The decision of Justice Maclean in 
part follows: 

“The superintendent is not given an unregu- 
lated discretionary power concerning all the af- 
fairs of insurance companies. Such a power 
might conceivably be as objectionable and un- 
desirable in the case of a public company, such 
as a life insurance company, as it would be 
to leave it altogether free from any control or 
regulation by a public officer. The acceptance 
of risks, and the making of investments within 
the authorized classes, the really vital and im- 
portant thing in the administration of the af- 
fairs of a life insurance company, is left in 
the first instance entirely to the judgment and 
prudence of the management, and I cannot make 
myself believe that Parliament ever intended 
to give to the superintendent the power of regu- 
lating the smaller affairs and expenditures of 
the company, such as the one in question. That, 
I think, is left to the directors, shareholders 
and policyholders to settle as best they can, 
and failing that, then the courts. An interest- 
ing discussion of our jurisprudence upon ad- 
ministrative powers is to be found in Dicey’s 
Law of the Constitution, 8th ed., c. 12. Those 
who act under a jurisdiction given by an Act 
of Parliament must, I think, clearly show their 
jurisdiction. Furthermore, I may point out that 
under the rule of statutory construction, ex- 
pressum facit cessare tacitum, where there is 
express mention of certain powers, any power 
not mentioned is excluded.” 

The justice further said that he thought 
the whole spirit of the Insurance Act 
would seem to negative the idea of un- 
usual powers being conferred upon the 
superintendent. 


SAD DEATH OF DARBY A. DAY, JR. 





Did Not Recover From Anesthetic 
While On Operating Table; Son 
of Insurance Manager 
Darby A. Day, Jr., son of the Chicago 
manager of the Union Central Life, and 
one of his chief assistants in the office, 
died on the operating table of Mary 
Martin Hospital while under the influ- 
ence of an anesthetic a few days ago. 
He was an able life insurance man who 
had had considerable misfortune, as his 
face was burned by acid three years ago 
and it was thought for a time that he 
might become blind. His features were 

restored by skin grafting. 








tween ages five and ten. These children, 
for the most part, are killed while either 
at play on the street or while crossing 
the streets. 
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[ The Human Side of Insurance 








EAST jJORN 


Edward A. St. John, president of the 
National Surety, and Mrs. Helen E. 
Knapp Dunbar of New York City, are 
to marry on February 21 at the apart- 
ment of Mrs. Dunbar’s mother, Mrs. 
William Harvey Knapp, in Mayfair 
House. 


Walter Schroeder, president of Chris. 
Schroeder & Son, probably the largest 
insurance agency in the Northwest, is 
also president of a chain of nine hotels, 
the latest of which is the 
Schroeder, Milwaukee, Wis., which will 
be opened next week. The new hotel 
is the tallest building in the city, hav- 
ing 25 stories. It is expected that many 
insurance meetings will be held in the 
hotel, and the Surety Underwriters As- 
sociation of Milwaukee will start the ball 
rolling with one of the first parties to 
be held there. 

ty we 


M. E. Singleton, former president of 
the Missouri State Life, who sold his 
holdings in that company to Roger 
Caldwell and associates two years ago, 
has been elected a director of the 
Scruggs-Vandervoort-Barney Dry Goods 
Company of St. Louis. Singleton recent- 
ly purchased a large block of stock in 
the company which operates department 
stores in St. Louis and Denver, Colo. 

_ + & 


Mrs. Haley Fiske, wife of the Metro- 
politan Life president, took another prize 
with her thoroughbred dog, Carnforth 
Jewel of Overcross, at the recent special- 
ty show of the American Spaniel Club, 
held at the Waldorf-Astoria Hotel, New 
York. 

* ok 

Ernest J. Boitano, manager of the Jer- 
sey City office of the Travelers, has been 
elected a member of the Jersey City 
Chamber of Commerce. 

* * x 

C. E. Johnson, assistant secretary of 
the Phoenix Mutual Life, was in New 
York last week attending the winter con- 
vention of the American Management 
Association. 


HANDLING AMERICAN BUSINESS 


The American business of C. T. Bow- 


ring & Co., Ltd., one of the livest of 
the Vloyd’s offices in London, is being 
mostly handled there by Col. Theodore 
Eziclli and Harvey Bowring. 


Hotel. 





FRED J. BREEN 


Fred J. Breen, who last weck was 
elected secretary of the National Union 
Fire of Pittsburgh, is one of the most 
popular of the younger company execu- 
tives in the country. During the years 
he acted as assistant to General Mana- 
ger Mallalieu of the National Board of 
Fire Underwriters he gained _ the 
friendship of fire insurance men. the 
country over and enhanced his popularity 
by his capable assistance on several oc- 
casions in the settlement of losses fol- 
lowing catastrophes. 


Kirkland B. Alexander of Detroit, who 
has been offered several general agen- 
cies by insurance companies, will not 
enter the insurance business but will 
stick to the investment securities line. 
His Detroit firm has purchased a seat 
on the New York Stock Exchange. Mr. 
Alexander, who is one of the most popu- 
lar men in Detroit, while here recently, 
said he felt highly complimented by the 
innovations made to him by insurance 
companies. 

x & & 

Edward L. Johnston, the new superin- 
tendent of claims and trial attorney of 
the Glens Falls Indemnity, is a graduate 
of Brooklyn Law school and a specialist 
in the trial of negligence cases. He 
served as a claims investigator for the 
London Guarantee & Accident and then 
spent two years as its field superintend- 
ent in Rochester, N. ¥. He was then 
advanced to the post of trial attorney. 
Before joining the Glens Falls Indemnity 
he was in the legal department of the 
Metropolitan Casualty. 





Beha Not Resigning 


For some weeks rumors have been 
floating about the insurance offices 
that James A. Beha, superintendent 
of insurance, has been offered a 
number of important positions in the 
insurance business and that these 
have been under consideration. 

It is true that the Superintendent 
has received offers of a most at- 
tractive nature—in fact, no Depart- 
mental head has probably received 
while in office so many important 
tenders of positions in the insurance 
business, but The Eastern Under- 
writer is informed by close friends 
of Mr. Beha that he intends to re- 
main in office until the legislature 
adjourns. After that he will in @!l 
probability accept one of these po- 
sitions, they say. 
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Fall River Maps 
Maps newly drawn of the “conflagration 
area” of Fall River, Mass., were received 
by head offices from the Sanborn Map 
Co, and the Underwriters’ Bureau of 


New England. Unfortunately, the maps 
did not agree in some vital particulars. 
= 


Albany Hearing at 10 O’Clock 
Assemblyman Horace M. Stone of 
Onondaga County, chairman of the in- 
surance committee of the New York leg- 
islature, has made New York lawyers 
and insurance men wonder if he is es- 
tablishing a precedent when he called his 
first hearing on the insurance bills for 
1¢ o'clock, February 7. There is no 
way for New Yorkers to get to that 
hearing in time unless they sleep in Al- 
bany. Henry D. Appleton, the depart- 
mental veteran deputy, does not regard 
that as any particular handicap, but New 


Yorkers may look at it otherwise. 
* 


A New Insurance President 

David H. Knott, who is president of 
the newly organized General Surety, 
which has on its board some very rep- 
resentative financiers and business men, 
also has three prominent insurance di- 
rectors in James J. Hoey, J. Scofield 
Rowe and Conrad N. Pitcher. 

No company could find for its presi- 
dent a more popular New Yorker than 
is Mr. Knott who was once sheriff of 
this community. He is the son of Mr. 
and Mrs. James Knott, who many years 
ago opened a hotel in Washington 
Square, called the Judson, which was 
next door to the Judson Memorial 
Church. For years into that hotel float- 
ed hundreds of young men and women 
coming to the metropolis with literary 
aspirations, ready to fight hard to make 
fame and careers for themselves. The 
Knott family received these writers with 
open arms, made them feel that New 
York had a heart after all, and if bills 
Were occasionally slow in being paid dur- 
ing the struggling days the Knotts good- 
naturedly overlooked the delinquents, 
banking their faith on the theory that 
talent finally wins out in the end, and 
the landlord would not be forgotten. It 
Was and is to this day a family hotel in 
tvery sense of the word. 

The Knott theory was correct. Many 
ot those writers became distinguished 
and prosperous and never did they for- 
set the Knott family. The young re- 
borters became city editors, managing 
tditors and magazine publishers and 
Whenever they could let their columns 
‘peak well of the Knott family they 


“id so, 











Thus, the Knotts prospered along with 
their guests and began to reach out by 
investing in other hotel properties. They 
got the Holley in Washington Square 
and the Earl, just off the Square in Wa- 
verly place and at the present time there 
are close on to twenty hostelries which 
are run under Knott auspices. 

In the meantime, Mr. and Mrs. James 
Knott saw their family of boys grow up 
and the sons helped them manage the 
properties and fell heir to them when 
the parents died. 

When David H. Knott ran for sheriff 
he had no more ardent boosters than 
members of the newspaper fraternity nor 
were any New Yorkers more pleased than 
they were when Mr. Knott was elected. 

Mr. Knott is also president of the 
National American Co., which has been 
the prime mover in the organization of 
the General Surety. The surety com- 
pany, incidentally, has a capital of $2,- 
500,000 and a net surplus of $4,000,000, 
which is considered to be the largest 
initial investment of any surety com- 
pany ever organized in New York State, 
if not in the entire country. 

a ae 


The Georgia Casualty, Kidder, Peabody 
& Co., and Joseph Froggatt 

A question frequently asked me is, 
“Who .bought the Georgia Casualty?” 
There been various rumors of 
changes of ownership since the news 
of the recent increase in stock and the 
appointment of Harry C. Mitchell, for- 
merly of New York, Newark and Brook- 
lyn, as president. The rumor had 
Joseph Froggatt, the New York account- 
ant, as the intermediary. 

My own guess is that there has not 
been a complete change of ownership of 
the Georgia Casualty but there has been 
a widespread increase in the number of 
Georgia Casualty stockholders and that 
most of these are clients of Kidder, 
Peabody & Co., the old-established Bos- 
ton banking house. 

I learn that the relations between Mr. 
Froggatt and Kidder, Peabody & Co. are 
very close and probably had their origin 
in some very fine work which Mr. Frog- 
gatt did for the Massachusetts Bonding 
& Insurance Co. some years ago which 
came to the attention of the banking 
concern and gave them a very high opin- 
ion of Mr. Froggatt’s ability. 


have 


Conventions Overcrowded When the 
Pocketbook is at Stake 


After all other reasons have been scru- 
tinized and catalogued a slap at a per- 
son’s pocketbook is still the big motivat- 
ing force among insurance men. I have 
been to many meetings of the New Jer- 
sey Association of Underwriters, the lo- 


cal agents’ body, and seen as few as 
thirty members present. And _ these 


were regular annual or mid-year meet- 
ings of the whole association. 

But witness the difference last Wed- 
nesday when well above 300 New Jersey 
agents flocked to Trenton from _every 
county to attend merely a special gath- 
ering of the association called to formu- 
late battle plans against reductions in 
commissions. The meeting lasted three 
hours and practically every agent stuck 
right through to the end. Fireworks 
flew constantly about the big ball room 
of the Stacy-Trent Hotel and sometimes 
as many as thirty men were on their 
feet at once claiming recognition from 
the chair. Even Congress rarely stages 
a session as exciting as that held in 
Trenton. President Harry L. Godshall 
was guaranteed a sell-out the moment 
he mentioned “commissions” in his let- 
ter naming the date of this special con- 
vention. 
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Retirement of S. O. Buckner 


I notice that Samuel O. Buckner, old- 
est of the three Buckner brothers, all of 
whom have made a reputation with the 
New York Life, has resigned after a long 
career full of honors. His home is in 
Milwaukee and his position with the 
company was inspector of agents. An- 
other brother, Thomas A., is the chief 
vice-president of the New York Life, 
while the third, Walter Buckner, also a 
vice-president, was for some years in 
charge of the company’s European busi- 
ness. 

None of the Buckner brothers is of 
the nervous go-getter type. They are 
well mannered, cultured, gentlemanly and 
amiable, delightful people to know and 
having a wide variety of qualities which 
go to make an interesting personality. 

For many years Samuel O. Buckner 
was president of the Milwaukee Art In- 
stitute and he is a patron of the arts in 
the real sense; that is, he not only likes 
paintings for the enjoyment he gets out 
of them but is a friend of artists worth 
having because when he admired a man’s 
work and the man himself he helped him 
sell some of his paintings. Many a strug- 
gling artist can thank Sam Buckner for 
a lift. 

Once while in Milwaukee I was a 
guest at his home and I never saw so 
many paintings in a private home in my 
life. The odd thing about it was that 
nearly all the pictures were originals 
which the artists had presented either 
to Mr. Buckner or to his daughter. Some 
of the names on the canvasses are high- 
ly held in the art world. 

Incidentally, Samuel O. Buckner is a 
most capable insurance man. 

aa 


A Fighting Actuary 

On this page appears a cut of one of 
the most interesting men in British life 
insurance circles. He is George King, 
F.1.A., F.F.A., F.A.S., a fighter who has 
gotten out of more important positions 
than any insurance man in the British 
Empire. Recently the “Insurance Rec- 
ord” of London devoted more than two 
pages to a discussion of Mr. King. The 
cartoon. on this page is from that paper, 


and underneath the drawing appeared the 
following piece of poetry: 


In rugged Scotland he was reared; 

Then next in London he appeared, 

Passed his Exams, and grew a beard, 
Fifty years ago. 


And from that time until today 
George King has helned us on our way— 
Student, Associate, F.I.A— 

And watched us grow. 


Mr. King, an Ayrshire man, is the son 
of a preacher who was in the pulpit of 
the largest church in Scotland, and of 
Lord Kelvin’s sister. He started out in 
life intending to be a merchant in the 


Far East, but the collapse of the com- 
pany with which he was to go on the 























GEORGE KING 


famous “Black Friday” changed his 
So he became managing clerk to 


a firm of ship owners. 


plans. 
His early ex- 
perience was that of clearing ships out 
and in through the custom house. 

King entered the actuarial field with 
the British Imperial Life and made the 
first valuation of the company. Its life 
funds were sound, but its books did not 
correspond to the published reports. 
Here King made his first vigorous pro- 
test, had his initial row and as a result 
the London board of the company and 
Mr. King both resigned. His resigna- 
tion was not accepted, but he was dis- 
missed. Immediately he was appointed 
actuarial assistant to the Alliance Insur- 
ance Co., from which he resigned to be- 
come London manager of the Glasgow & 
London. The general manager and he 
visited Vienna, where they found that 
great frauds had been committed, en- 
dangering the safety of the company. 
The general manager resigned; King 
took his place. 

His next move was to join the Atlas 
Assurance as actuary and manager of the 
life and accident departments, but there 
was dissension presently, with the result 
that King presented his resignation. 
About the same time he was elected vice- 
president of the Institute of Actuaries. 
Shortly after leaving the Atlas, King be- 
came actuary of the London Assurance, 


A British Critic 

A London correspondent 
wrote me as follows: 

“You may be interested to know that 
the other Big Bill—the gentleman from 
Chicago—has been described by St. John 
Ervine, London’s arch-critic and the 
English Menken and Nathan rolled into 
one, as the most typical Englishman that 
ever inhabited America. Ervine says 
everything Mayor Thompson has ever 
done is typically English, and that the 
phenomenon he presents is explained by 
the fact that the moment an English- 
man leaves England, the first thing he 
does is to rebel against the homeland. 
Ervine sees in all people of English or- 
igin the most violent antagonists of Eng- 
land today, and gives as a reason the 
fact that the Englishman cannot tolerate 
tyranny, least of all the tyranny of his 
own people. According to him, it was 
because America was largely colonized 
by Englishmen that it became an inde- 
pendent country. Had it been inhabited 
by the descendants of Scotsmen, he de- 


clares, it would still be a British coun- 
try.” 


recently 
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Bacigalupi Again Tells Code Of 


Bank Of Italy About Insurance 





In Report to Stockholders. President of Coast 


Financial Institution Reiterates that Sharehold- 
ers, Not Officers, Shall Profit by Insurance 
Operations; Will Continue to Sell 
Policies Despite Critics 


The annual report to the shareholders 
by the president of the Bank of Italy, 
James A. Bacigalupi, was received in 
New York this week and is quite a 
lengthy document. Insurance men get- 
ting hold of the report turned imme- 
diately to see if there was anything 
about insurance, and under the head of 
“Service News” they found a statement 
which is along the same lines as the 
interview which Mr. Bacigalupi gave to 
The Eastern Underwriter in December. 
In view of the wide circulation given to 
the Bacigalupi interview of The Eastern 
Underwriter in daily newspapers, and the 
extended remarks on the same subject 
made by Mr. Bacigalupi in his annual 
report, this section of the report is 
printed herewith: 

“Out of a desire to further serve bor- 
rowers seeking loans upon the security 
of mortgages upon urban real estate, 
whose legitimate needs might be greater 
than could be met by a National Bank, 
the company organized a_ subsidiary 
known as Bankitaly Mortgage Co., which 
is now functioning profitably and effi- 
ciently throughout California, and we 
might add, without any increase of over- 
head expense, inasmuch as the already 
existing organization of the Bank lends 
itself conveniently and admirably to the 
additional needs. 


Americommercial Corporation 


“In line with our long-standing poli- 
cies of rendering a maximum responsible 
financial service to our customers and 
of overlooking no opportunity of return- 
ing a legitimate profit to our sharehold- 
ers, even in matters that may be only 
incidental to our banking business, the 
company in the early part of the year 
acquired all of the capital stock of Amer- 
icommercial Corporation and designated 
it as its subsidiary to function as gen- 
eral insurance broker and agent to act 
as such with reference to all insurance 
business that we may be favored with. 

“Our policy in this respect is strictly 
one of enlarging our service and use- 
fulness to our customers and to the gen- 
eral public as well. [Ve do not, therefore, 
countenance, in any of our offices, the use 
of pressure or coercion, in any form, in 
the extension of this service; and our cus- 
tomers, inclusive of our borrowers, are at 
perfect liberty to avail themselves of it, or 
to decline, as they see fit. We make men- 
tion of this in order to emphatically refute 
the charge sometimes made, by unfriend- 
ly sources, that unless a borrower will 
give our favored agencies the placement 
of his or her insurance, we will not ex- 
tend the desired credit. Our loans are 
made entirely upon their merits and with- 
out thought to any other consideration. 
Surely our institution has not attained its 
present position of popularity by the em- 
ployment of arbitrary and dictatorial tac- 
tics. 

No Profit From Insurance for Officers 


“For officers of many banks to act either 
as insurance agents themselves or as steer- 
ers of insurance business toward some 
friendly outside agent or broker, with 
whom a perfect understanding very likely 


prevails, is almost as old as banking in 
this country. Our method differs only in 
that the profit derived through our 
branches from this source goes entirely 
to the shareholders, rather than to the 
officers themselves. in our wide experi- 
ence as purchasers of banks, we have 
almost invariably encountered this di- 
vergence of practice and have had to 
make certain salary or other compensat- 
ing adjustments with incoming officers 
in order to justly require that hence- 
forth our policy be adhered to. In the 
face of these facts certain associations 
of insurance agents—aided and abetted 
by a number of insurance companies— 
seem suddenly to have become disturbed 
over our so-called insurance activities, 
and are engaging in concerted preven- 
tive efforts. Without any desire to bur- 
den you at this time with any further 
dissertation upon the subject, we do 
wish to avoil ourselves of this opportu- 
nity to reaffirm our belief in the pro- 
priety of our practice and to serve no- 
tice of our determination not to recede 
from its full pursuit in the future.” 
Resources and Depositors 

The annual report shows that the net 
earnings of the Bank of Italy and its 
subsidiaries reached $20,125,371 for the 
year 1927. The bank’s depositors in 1927 
increased from 665,000 to 1,300,000. The 
bank officers have set a billion in de- 
posits as the goal by 1930. The report 
also discusses the momentum which has 
been given to branch banking recently. 
The total resources of the bank on De- 
cember 31, 1927, were $765,188,967. 


Hold Up Licenses 


California Wants Details From 
Bank of Italy; Bank’s Insur- 
ance Manager and President 

Out of Touch 
Commissioner Detrick of California has 
asked the Bank of Italy to submit a full 
statement detailing .the bank’s true in- 
tentions regarding its ifisurance agency 
and brokerage business. © Vice-President 

Louis Ferrari of the bank’s: legal staff 

and President Bacigalupi seem to be out 































by sprinkler systems. 


of water means damage. 


ler Leakage Insurance. 


insurance needs. 


representation. 


of touch with each other as the lawyer 
denies that the plan as outlined by Pres- 
ident Bacigalupi in The Eastern Under- 
writer of December 9, was authentic 
or that the bank intended to operate 
under such a program. The Eastern Un- 
derwriter recommends to Ferrari that he 
read the annual report of President 
Bacigalupi, extracts .from which are 
printed on this page, and which agrees 
with his interview published by The 
Eastern Underwriter. 

After Ferrari’s talk Commissioner Det- 
rick asked him to furnish the Depart- 
ment with a detailed statement setting 
forth exactly how the bank plans to util- 
ize the licenses which have been applied 
for by the bank’s employes in its various 
branches throughout the state. Appli- 
cations for licenses are still being re- 
ceived from the Northwestern National 
and the Republic of Texas, but are be- 
ing held up with those still pending since 
the California Association of Insurance 
Agents first registered its protest. 
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ASSETS . . - 

PREMIUM RESERVE ; 

OTHER LIABILITIES “ 

NET SURPLUS 3 . 
1 





Established 1879 
The Tokio Marine & Fire Ins. 
UNITED STATES FIRE BRANCH: 80 JOHN STREET, NEW YORK 
J. A. Kelsey, General Agent y 
U. S.—Statement December 31, 1926 


$8,132,324.02 
1,981,557.73 
790,346.75 
5,360,419.54 











Sprinkled Risks 


are more desirable than those not protected 
But sprinkler sys- 
tems are subject to sudden drops of tem- 
perature, causing freezing and bursting; to 
accidental breakage of the sprinkler head or 
its supply lines. And the resulting leakage 
Where there is a 
sprinkler system there is a need for Sprink- 
To you, this is a 
source of premium income worthy of your 
attention. To your client, your interest in 
his behalf by explaining to him the value 
of Sprinkler Leakage Insurance backed by 
the dependability of The Homestead Fire 
Insurance Company, means added confi- 
dence in your ability to take care of his 


In localities where this Company is not repre- 
sented, reputable agents are invited to apply for 


ow Insurance Company 


FIFTY NINE MAIDEN LANE 






NEW YORK 


TO ADD $2,000,000 CAPITAL 





Niagara Fire Will Then Have Total 
Capital Of $5,000,000; Par Value 
‘ Of Stock To Be Halved 

Directors of the Niagara Fire have 
recommended to the stockholders an in- 
crease in the company’s capital stock 
from $3,000,000 to $5,000,000 and that the 
par value of the stock be reduced from 
$50. to $25. The number of shares will 
be increased from 60,000 to 200,000. The 
new stock will be offered to shareholders 
at par and a special meeting of stock: 
holders will be held at noon on February 
17 to vote upon these propositions. 

The Niagara started with an_ initial 
capital of $200,000 in 1850, which was in- 
creased to $1,000,000 in 1864 and imme- 
diately following the San Francisco fire 
in 1906 cut to $250,000. Since then the 
increase in capital has been unbroken, 
with the $3,000,000 mark reached in De- 
cember, 1922. The company is in excel- 
lent financial conditions, having assets of 
$24,539,772 at the close of last year. |)ur- 
ing the ten year period of 1917-1927 the 
net surplus increased from $2,924,723 to 


$8,157,630. 





SAMUEL R. DIBERT DIES 

Samuel R. Dibert, Pennsylvania -tate 
agent of the Concordia Fire of the | ire- 
men’s of Newark group, died February 
2 at the Altoona Hospital, Altoona !’a. 
following an operation, He was we) and 
favorably known throughout the 1 ‘Idle 
department field. He started in i: sur- 
ance as special agent for the Pitts! irgh 
Underwriters in Allegheny county, re- 
maining with that organization ‘ntil 
1909 when he became state agent «the 
Concordia. Mr. Dibert’s headqus ‘ers 
were at Hollidaysburg and he ha: re- 
ported to the Newark office since the 
affiliation of the Concordia with the “ire 
men’s fleet. 
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Vass, Is a Successful Insurance Agent 





Masters Side Lines; Reads Insurance Literature; 
Doesn’t Spend Too Much Time in Office; 
Supports Local Clubs; Makes Insurance 
His Dominating Interest 


By CLARENCE T. HUBBARD 


“You can’t get business sitting in your 
office,” is an old business adage. One 
reason why people “sit” is because there 
are chairs, and one reason why there are 
chairs is because of Gardner, which is 
known as the chair city. 

In this thriving city is an agent who 
will always boost the product of his 
towuship—chairs ;—but he boosts them 
for the other fellow. John Mullaney 
spends little time in chairs himself. As 
a successful agent—a true impersonation 
of the new-fangled title given to insur- 
ance men—he is a genuine insurance 
counsellor. 

Five years ago, “John” was a school 
teacher. He might still be instructing 
young men and women in the intrica- 
ses of algebra and what-not only that 
he felt that he could earn more money 
in the business field. So John left school 
teaching and like hundreds of others 
who have been urged to burn their 
bridges behind them for some reason or 
other, he “took up” insurance, but he 
took it up in a little more thorough way 
than many others who have made the 
attempt and failed. 

Today John Mullaney, still a plain “in- 
surance agent” as far as he is concerned, 
is a very thriving one and conducts a 
business which would make many envi- 
ous. His slogan is—“It’s there if you 
go after it’—but J. M. contends that 
when going after it you must not only 
possess a sense of direction but also ac- 
quire certain means of transportation to- 
wards the goal which will provide the 
greatest mileage and endurance. Legs 
and automobiles help, but there is a 
“something” beyond that. John Mulla- 
ney has it. Salesmanship—yes. . Cor- 
diality—yes. Proper approach—yes. 
Friendship—yes. Business contacts— 
yes. But beyond all of these he pos- 
sesses the more important qualification 
in a knowledge of the insurance business 
and of business conditions in general. 


Attended Automobile Ins. Co.’s Class 


lt is there if you go after it, accord- 
ing to John Mullaney, if you have some- 
thing to go after it with. Two years 
azo the Automobile Insurance Co. of 
Hartford conducted classes for New 
ngland agents who cared to attend at 
their own expense. The class was for 
the purpose of teaching the allied fire 
lines, such as rental’ insurance, use and 
occupancy, windstorm, general covers 
ud the like. John Mullaney was among 
agents who attended the two day 
sion, and drove the distance from 
rdner to Hartford, nearly one hundred 
s, both days, getting up early enough 
the morning to reach the school on 
and going back at night so that 
could still keep in touch with af- 
iors at the office. Then some people 
surprised when they learn that John 
llaney has sold rents insurance to 
nearly every central property owner in 
(,\rdner! 
1 Mullaney’s office, which is on the 
md floor, are two well-trained girls 
' practically conduct the day’s affairs, 
le Mullaney is about the city in con- 
‘tion with his insurance negotiations. 
ese two young ladies are very well 
ned. The instruction given them em- 
ces practically every business require- 
“nt from the proper handling of tele- 
ione calls to the importance of prompt- 


a em i et AS 


ly issuing policies. These girls earn 


their own salaries in the insurance sug- 
gestions they make to assureds and pros- 
pects and are the means of-bringing in 
many miscellaneous lines to the office. 


Office Open Two Nights a Week 

Two nights a week John Mullaney’s 
office is open and during that time he 
transacts a considerable volume of busi- 
ness with townspeople who are engaged 





JOHN MULLANEY 


in the factories during the daytime and 
who have only the evenings in which 
to come and arrange for their automv- 
bile insurance, their household furniture 
insurance, personal effects, and so on. 
Furthermore, you will find John Mul- 
laney attending the meetings of the Ro- 
tary Club, the Chair City Club, Cham- 
ber of Commerce, Park and Playground 
Commission, and his presence is discov- 
ered at all municipal and civic activities 
of any consequence. 

The above facts are not mentioned in 
keeping with the conventional practice 
of describing a “hero”—for there is noth- 
ing of this kind in the make-up of John 
Mullaney. A brief review of his strenu- 
ous activities is included in order to 
accentuate the successul achievement on 
his part in acquiring insurance informa- 
tion, for in spite of these time taking 
duties, he finds time to read quite thor- 
oughly all of the leading insurance jour- 
nals. 

Insurance Papers 

He reads these through in the quict 
of his home in the evening before re- 
tiring, and makes this a regular part of 
his insurance practice and education— 
“It pays to read these journals,” states 
Mullaney. “No two insurance journals 
are exactly alike and one will conduct a 
department or features not found in the 
other, and I can get something out of 
each one. Then again when you see a 
certain matter or subject reported in all 
of these papers you grasp its real im- 
portance. I think the reading of insur- 
ance journals is a liberal insurance edu- 
cation.” 

One of the features conducted by Mul- 
laney’s office in support of the platform 
of “It's there if you go after it,’ was an 

(Continued on page 42) 
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Companies to Oppose 
25°. For N. J. Agents 


VIEWED AS A FAIR RATE 
Commission Uniformity Would Not Be 
Unwelcome, But Entry of Govern- 

ment Is Frowned Upon 


20° 


Observers in all the Eastern States 
their eyes on New Jersey for the 
being at least. The local agents’ 
association of that state, as represented 
by more than 300 members at a meet- 
ing in Trenton last Wednesday, definite- 
ly declared war upon the Eastern Un- 
derwriters’ Association and launched a 
strong campaign for higher fire insur- 
ance commissions throughout the entire 
state with the exception of three coun- 
ties : 

Two important issues are at stake in 
the New Jersey controversy. One is the 
question whether local agents have the 
power, generally, to gain by legislation 
points which they have been unable to 
win by conferences with the insurance 
companies, and the other is whether 
New Jersey is going to be able to upset 
the widely supported plan recently placed 
in operation in the Eastern and South- 
ern states of paying local fire agents 
20% flat commissions, or an average 
equalling about that. 

When the New Jersey Association of 
Underwriters by the overwhelming ma- 
jority of 193 to 44 voted for a 25% com- 
mission for all agents, including even 
those in the excepted cities, they spared 
no words in their denunciation of the 
fire insurance companies. Even the Es- 
sex and Hudson County agents, repre- 
senting Newark, Jersey City, Bayonne 
and Hoboken, who fought the 25% reso- 
lution to the last ditch, agreed with their 
large body of opponents in the associa- 
tion in the allegations that they had not 
been treated fairly by the E. U. A. There 
were many bitter things said about the 
companies by the leaders of the avents 
and their remarks naturally inflamed the 
rank and file to the point where a com- 
pany representative would hardly have 
felt comfortable in the same room with 
all these agents. In fact, all company 
representatives were barred from the 
meeting. 

Strong Chance of Bill Passing 

In New York the general feeling is 
that the agents actually have it within 
their power to secure the passage at 
Trenton of the amendment to the Ram- 
sey Act which will make commission uni- 
formity throughout New Jersey obliga- 
tory, with the insurance commissioner in 
the position of the judge of what a rea- 
sonable commission should be. Agents 
in the excepted territories of Essex and 
Hudson counties, dense population cen- 
ters, have considerable to say in the state 
legislature, but even the full force of 
their opposition is not considered to be 
sufficient to prevent the passage of a bill 
now before the Senate at Trenton. The 
one hope of the bill’s opponents appears 
to rest in the possibility of a veto by 
Governor A. Harry Moore. 

\s far as the idea of state-wide com- 
mission uniformity is concerned the fire 
companies are not opposed to the bill. 
Such a commission plan would quickly 
settle the difficult and much-argued prob- 
lem of excepted cities and excess com- 
missions. But the companies, and like- 
wise a fair sprinkling of New Jersey 
agents, are not inclined to favor govern- 
mental intervention in the internal af- 
fairs of the fire insurance business. They 
believe the agents and ihe E. U. A. 
wught to be able to settle their differ- 
ences in conference, even though the 
New Jersey field offers an especially in- 
tricate and involved situation. To this 
the agents reply that the conferences and 
negotiations carried on for over a period 
of eighteen months have amounted to 
nothing but constant defeats and rebuffs 
for the vast majority of agents. 

The New Jersey bill sponsored by 
agents in the southern half of the state 
and now supported likewise by most of 


have 


time 


the northern county agents, would leave 
the insurance commissioner an important 
Say as to what rate or rates of commis- 
sions that would become uniform under 
the law, were reasonable. Although the 
agents are clamoring for a 25% commis- 
sion the bill says nothing about the rate 
and the 25% flat commission, if it is 
gained, will not come about by virtue 
of any passage of the pending legisla- 
tion. 

There is some difference in opinion in 
company executive circles whether the 
agents are not jumping from the frying 
pan into the fire if they do put through 


their Ramsey amendment. One leading 
fire company officer told The Eastern 
Underwriter that if the agents tied up 
the companies in the matter of negotiat- 
ing commission arrangements with their 
representatives the companies might, 
against their own real wishes, be forced 
to establish branch offices in New Jer- 
sey and place all agents in the position 
of brokers. The bill in the legislature 
does not mention brokers or branch of- 
fices and the companies would be still 
free to pay such brokerage rates as they 
considered fair, 


As far as the 25% commission scale is 


concerned that idea is widely opyogs 


In company circles. The E. U. 
willing to pay that rate and more j; 
cepted city territory for the reasor 


it believes the agents there need 2: 


operate profitably but it maintains 


© to 
that 


for agents in so-called ordinary ter: tory 


the 20% flat or the alternative of 15 


25% is absolutely fair and provi: 
comfortable margin of profit for 
agents. The 20% was not, the « 


nies say, forced down the throat 
agents in the eastern and southern < 
but was adopted with the full co: 


(Continued on Page 29) 
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Every property owner in your 


city knows this sign because they all read the 


Hartford ads. 
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Few Heavy Losses 
On Fall River Fire 


CLAIMS WIDELY DISTRIBUTED 





Na‘ional Board Sends Harvey W. Russ 
Yo Take Charge of Claims; Total 
Loss About $5,000,000 





lrospects for a good start for 1928 
on fire underwriting results for New 
Encland received a bad jolt last Thurs- 
day night in the shape of the disastrous 
fire which swept through the business 
section of Fall River, Mass., causing a 
loss to insurance companies estimated 
at anywhere from $5,000,000 to $7,000,000. 
In some quarters the loss to property is 
judged to be as much as $25,000,000 but 
this figure appears, after investigation, 
to be too high. The fire started in one 
of the unused buildings of the Pocasset 
Mills and destroyed a couple of banks, 
theatres, newspaper offices, a church, and 
several other buildings in the area bound- 
ed by Rock street on the north, Bedford, 
Purchase and Market streets on the 
south, and the Pocasset Mills on the 
west. 

The National Board of Fire Under- 
writers sent Engineer A. C. Hutson to 
Fall River immediately after the news 
of the fire reached New York. He was 
followed by Harvey W. Russ, general 
adjuster of the National Board, who 
handled the St. Louis disaster claims, 
with a conflagration kit. Fire insurance 
field men covering Massachusetts met 
in Boston on Saturday, with Malcolm 
G. Wright, president of the New En- 
gland Insurance Exchange, presiding, 
and voted to endorse the National 
Board’s plan with Mr. Russ in charge of 
the work. Headquarters have been es- 
tablished in the Masonic Temple Build- 
ing in Fall River. 

Losses will fall upon the companies 
somewhat unevenly ranging from less 
than $5,000 to probably $200,000 in some 
cases. The companies having the lar- 
gest amounts at stake have undoubtedly 
reinsured the major part of the liability 
so that no one company is likely to 
suffer a severe loss as a result of the 
Fall River fire. Many companies wrote 
only small lines on the congested busi- 
ness area of Fall River, preferring to 
take their premium income from the 
smaller but more desirable residence 
risks. 

The companies had been warned on 
several occasions of a danger of such 
a fire as did occur, In 1922 the Nationat 
3oard commented upon the lax building 
laws and poor construction from a fire 
resistive point of view. There was ample 
water supply, however, and those build- 
ings equipped with well- working sprink- 
ler systems suffered only minor damages. 
Business depressions in the cotton in- 
dustry undoubtedly contributed to a lack 
of first class fire prevention methods. 
Due to the great congestion of buildings, 
ini oe many frame’ structures with 

iod shingles, the fire was able to spread 
eas ae and rapidly. 





MODEL ARSON LAW DRIVE 

lhe Fire Marshal’s division of the Na- 
tional Fire Protection Association and 
the arson department of the National 
soard of Fire Underwriters are uniting 
© renew the campaign this winter for 
the adoption in several state legislatures 
o! the model arson law. The Dill has 
al cady been introduced in Massachu- 
ts and will soon be introduced in New 
rk, Mississippi, Louisiana, South Caro- 
, Virginia and Kentucky. Ten states 
ssed this law last year and two al- 
dy had satisfactory statutes. 





AGENTS LEADERS HERE 

‘resident W. Eugene Harrington of 
the National Association of Insurance 
ents and Chairman of the Executive 
Committee R. P. DeVan are expected 
to arrive in New York this week-end 
to confer with Secretary Walter H. Ben- 
{t on the program for the Memphis 
convention in March. 
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based on a record of satis- 
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and _ policyholders. 
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75 Maiden Lane, New York 
HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 
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Voting On Extension 
Of Auto Theft Covers 


OPINIONS BEING ANALYZED 


Unofficial View is That Moral Hazard in 
Restricted Areas is Practically 
Uninsurable 

The Eastern Automobile Underwriters’ 
Conference is now going over replies to 
the mail vote on whether the Conference 
shall extend the privilege, now denied, to 
automobile owners in certain sections 
of the East to buy full automobile theft 
protection. The ordinary policy provides 
for a $50 deductible clause but full cov- 
erage may be obtained nearly every- 
where by payment of an additional pre- 
mium. 

The general opinion seems to be that 
the companies will not grant full theft 
insurance in the New York City metro- 
politan area, New York State capital dis- 
trict and the Philadelphia district be- 
cause of the great moral hazard involved. 
Those who would insist upon full pro- 
tection at any price are likely to be 
those who intend to make the insurance 
companies pay for part of the equipment 
upkeep of their cars. 

The Conference sent out this notice to 
its members relative to the extension: 

sy reason of special request the ex- 
ecutive committee is at the present time 
giving attention to the wisdom of intro- 
ducing into Eastern Conference territory 
the broad form of theft coverage in ter- 
ritories where the $50 deductible pilfer- 
age clause is mandatory. The premiums 
now under consideration for such privi- 
lege are as follows: 

“$15 in ‘AA’ territory, which comprises 
the following Manual ‘territorial defini- 
tions: New York City, Albany, Amster- 
dam, Gloversville, Schenectady, Troy. 

“$10 in ‘A’ territory, which comprises 
the following Manual territorial 
tions: Philadelphia, Jersey City 
City Suburban, Newark. 

“To enable the executive committee to 
handle this subject intelligently, an ex- 
pression of the views of each member is 
desired. Will you please answer the fol- 
lowing questions: 1. Are ,you in favor 
of granting this privilege? 2. Do you 
approve the premiums quoted above? 3. 
If not, why not?” 


defini- 
, Jersey 


NEW MORTGAGE CLAUSES 


N. Y. Fire Rating | Orenainntion Issues 
Explanations of Effect of Sub- 
stituted Clauses 


The New York Fire Insurance Rating 
Organization, in announcing the ruling of 
Superintendent seha, published — last 
week, as to the obligatory use of the 
standard mortgage clause for first mort- 
gage interests on real estate, makes the 
following explanation of its effect: 

“Practically the effects of the filing of the 
substituted clauses are: First mortgage inter- 
ests on real estate of every and all kinds must 
be protected by the use of the clauses as filec 

“For the protection of mortgage 
any kind other than first mortgage interests on 
real estate, the filed clauses may be used at the 
option of the company (with appropriate strik- 
ing out of superfluous words in the title), or, at 
the option of the company, the following loss 
payable clause may be used: 

‘Loss, if any, due to the insured under 
all the terms and conditions of this policy, to 
WG RNR va diedcdcdtaacenceccdccceddans 
as interest may appear.’ 

“This loss payable clause may also be used 
to protect the interests of payees other than 
mortgagees. 

“In short, the legal restricticas under the 
New York State Insurance Law as pointed out 
in the Superintendent’s letter of October 5, 
1927, are limited now to the interests of first 
mortgagees on real estate and do not apply after 
February 1 to the interests of any other pay- 
ees. Appropriate notice of the effects of the 
refiling will immediately be promulgated in the 
handbooks of the several divisions of this or 
ganization, and all agents in this State will be 
thereby duly informed in the premises.” 


interests of 





BUILDING A NEW HOME 
The Arizona Fire is erecting a new 
office building in North Seventh Ave- 
nue. Phoenix, Ariz. 
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Taff Succeeds Slavin as President; Board 
Affiliates With Conn. Ass’n.; Kiinko 
and Mrs. Rice Speak 


The Stamford local board held its an- 
nual elections at a meeting last week in 
Stamford, Conn., and chose the follow- 
ing officers: Melville A. Taff, president; 
James A. Milligan, vice-president; Fran- 
cis C. Hoyt, secretary, and William H. 
Jessup, treasurer. The last two were 
re-elected. Retiring President F. 
Slavin presided and there were about 
forty agents present. It was voted that 
the local board affiliate in a body with 
the Connecticut Association of Insurance 
Agents and with the National Associa- 
tion. Heretofore several of the local 
board agents were not members of the 
other organizations. 

Mrs. Charlotte W. Rice, of New Hav- 
en, secretary of the Connecticut Associa- 
tion, and A. A. Klinko, assistant secre- 
tary of the National Association of In- 
surance Agents, spoke at the meeting 
Mr. Klinko strongly advocated member- 
ship in the state and national associa- 
tions, saying that such membership con- 
stituted vital protection for the agency 
forces of the country. He cited the 
adoption by Connecticut of an agency 
Gualification law, which was due to the 
efforts of the state association, and the 
recognition nationally by the fire com- 
panies of the rights of local agents to 
own their expirations as examples of the 
creditable work of agents’ organizations. 
In the opinion of Mr. Klinko local agents 
can insure themselves against threats to 
their own business only through well 
supported local, state and national bodies. 





SUES COLORADO COMMISSIONER 


The Merchants Fire of Denver has 
filed suit against Jackson Cochrane, in- 
surance commissioner of Colorado, in 
which it is stated that the company has 
deposited with Cochrane’s office the sum 
of $941,000 as a guarantee of financial 
protection to policyholders and stock- 
holders, but it is only required to deposit 
$205,000. The money has been deposited 
over a term of years, the original depos- 
itors being the Mercantile Fire, which 
was taken over by the Merchants. It 


wants a refund of $736,000. 


Howard T. Williams, one of the lead- 
ing agents of Baltimore, Md., and a 
member of the firm of Maury, Donnelly, 
Williams & Parr, died at his home there 
last week. He was born in 1857, the 
son of G. Harlan Williams, former presi- 
dent of the Home Fire of Baltimore, and 
for years was associated with his father. 
He went into the agency with which he 
was connected when he died about twen- 
ty years ago. On August 11, 1925, Mr. 


sary of his entrance into the insurance 
business. About a year ago Mr. Wil- 
liams became ill and since then has not 
been active in insurance. 





Arthur T Slee, Inc, New York City 
insurance business, has been chartered 
t Albany with a capital of 200 shares 
non par value. Morris Cinnamon, Jo- 
sept B. Wolf and Rose Pincus, New 
York City, are directors and subscribers. 





CHARTER SYRACUSE AGENCY 

Bowen, Perry & Robes, Inc., Syracuse, 
N. Y., insurance business, has been 
chartered at Albany with $100000 capi- 
tal. Alan C. Fobes, William C. Walker, 
1724 James street, and Burton B. Gra- 
cey, Syracuse, are directors and_ sub- 
scribers, 
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Dunham Rules Upon 
Auto Service Contracts 


ARE NOT INSURANCE COVERS 





Connecticut Commissioner Says Such 
Contracts Are Not Illegal as 
Repairs Are Limited 





.utomobile service contracts are not 
insurance policies, Connecticut Insurance 
C.:nmissioner Howard P. Dunham has 
ruled. The ruling was made in connec- 
tion with the National Service Guarantee, 
Inc, a Hartford corporation, which of- 
fers automotive repair service. The com- 
missioner in a communication replying 
to inquiries from insurance agents holds 
that this concern is not an insurance 
company but purely an industrial cor- 
poration and deems it improper for an 
insurance agent to issue such service 
coutracts aS insurance. 

yer since the formation and organiza- 
tion of the National Service Guarantee 
Co., the insurance department has been 
receiving requests for information from 
insurance agents and garage men as to 
whether or not the issuance of the con- 
tracts of the company constituted the 
transaction of insurance within the 
meaning of the law. The contract pro- 
vides that for a stated consideration the 
company agrees to “maintain repairs in 
a workmanlike manner upon the follow- 
ing parts of the automobile—all the 
fenders, running boards, steps, dents in 
the metal body, hood, cowl, side splash- 
ers, splash pan, tire rack, metal parts 
of head, rear, side, step and stop lights, 
damage to top, gasoline tank, front and 
rear bumpers and radiator.” The con- 
tract provides for repairs only growing 
out of collision or other similar acci- 
dental external violence and not for any 
inherent defects or as the result of fire, 
flood or freezing. 

Commissioner Dunham’s letter follows: 

“Adverting to your question asking 
whether the contract of the National 
Service Guarantee, Inc., is a policy of 
insurance such as to make it natural and 
proper for an insurance agent to act as 
agent for this company, it does not fol- 
low because this company and similar 
concerns possibly compete with insur- 
ance companies that its business is nec- 
essarily insurance, , 

“I have, however, been over this mat- 
ter carefully with legal counsel and it is 
our opinion that the contract is not one 
which promises indemnification for loss 
or damage, and therefore is not an in- 
surance contract. You will note that the 
contract does not promise to replace or 
pay for a part of the automobile which 
has been injured beyond repair. 

“Because this is so, and since largely 
on this ground the company is held not 
to be an insurance company, but to be 
purely an industrial corporation such as 
can lawfully be organized without a spe- 
cial charter, it is certainly improper that 
an insurance agent should permit his 
name and prestige to be so exploited 
as to give the public the impression that, 
because he is an insurance agent, holders 


this contract are purchasing insur- 
° ” 
ance, 





50 YEARS WITH AGENCY 

E. Hyneman & Co., local agents of 
hiladelphia, celebrated the fiftieth an- 
versary of their representation of the 
‘Newark Fire last week, the Newark be- 
ing the first company in the office estab- 
Vshed by Col. J. E. Hyneman. The 
agency is now operated by Charles T. 
‘tonk, who was formerly with the Na- 
tional Union and the Hanover. 
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The Prince of Wales at age eighteen, 
during his visit to America in 1860 


OR the first time in history the heir to the Eng- 
lish throne, then only eighteen and recently out 
of Oxford, was to cross the Atlantic to visit Canada 
and the United States. It was considered a bold 
venture and caused much discussion. But it was 
decided upon, and in 1860 the Prince of Wales with 
a royal retinue set sail for North America. This 
prince, later to become King Edward VII, was vigor- 
ously received and widely acclaimed throughout the 
United States and Canada. His trip was overwhelm- 
ingly successful, and carried out admirably its mis- 
sion of friendship. 

Since then the Home of New York, now cele- 
brating its Seventy-fifth Anniversary Year, has gone 
on its missions of protection, and established though- 
out the world firm business relations based on 
friendship and good will—and its three major char- 
acteristics of Strength, Reputation and Service. 
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Aetna (Fire) Shows 
Assets of $53,530,000 


1927 INCREASE OF $4,500,000 


Net Surplus Up $2,650,000 to $14,700,000; 
Frank G., Bush Is_ Elected 
Comptroller 


At the one hundred and ninth annual 
meeting last week in Hartford of the 
stockholders of the Aetna, President 
Ralph B. Ives presented the annual state- 
ment of the company for 1927, showing 
total assets of $53,532,184, an increase of 
$4,492,595, and net surplus of $14,687,- 
807, an increase of $2,653,891. In addi- 
tion to this increase in surplus the com- 
pany has set up two new reserves: one 
for conflagration, of $1,000,000, and an- 
other for contingencies, of $1,500,000. 
President Ives made his annual address 
to the stockholders, commenting upon 
the statement, the progress of the com- 
pany during the past year, and the vari- 
ous aspects of the insurance business 
in general. 

Frank G. Bush, formerly assistant sec- 
retary of the company, was elected to 
the newly created position of comptroller. 
Mr. Bush was born in Chicago, Illinois, 
in 1881. He received his education in 
the public schools of Chicago and by 
independent study. After a short time 
of railroad work he went into the bank- 
ing business, where he was early at- 
tracted to accounts and accounting, He 
took special courses in this line and re- 
ceived the degree of Certified Public 
Accountant. Mr. Bush joined the Aetna 
in the Western department at Chicago 
in 1910 as a special accountant. While 
there, he studied law and was admitted 
to the Illinois Bar in 1915. This same 
year he was placed in charge of the 
accounting department of the Chicago 
Office, and was later made actuary of 
the Western department. 

In 1923 he moved to Hartford to be- 
come auditor of the company and was 
responsible for the change in the com- 
pany’s change in the system of keeping 
its accounts and statistics. In recogni- 
tion of this work he was elected assist- 
ant secretary in 1926, and the company 
has now elected him to the new po- 
sition of Comptroller, a title more fitted 
to his special work. 

The fifth annual meeting of the stock- 
holders of the World Fire & Marine 
was also held February 2. The stockhold- 
ers received the annual statement show- 
ing assets of $3,086,512, an increase of 
$234,234; and net surplus of $558,480, an 
increase of $212,553. 


FIRE PREVENTION COMMITTEE 
The Fire Prevention Committee of the 
Jersey City Chamber of Commerce has 
mapped out a strong campaign for the 
year. Lectures will be given in the pub- 
lic schools and meetings will be held from 
time to time in public halls, at which 
time prominent insurance officials will 
give addresses. Among those on the 
committee are C. D. Williamson, R. P. 
Schenck, Douglas Schenck, Louis Sher- 
wood, Harvey D. Nelson, Edward Rus- 
kin, F. L. Adams, Arnold Rippe, Henry 
Mueller, George J. Daly, Moses Redler, 
Joseph P. Mauer and H. S. Gassner. 








JOINS FRED S. JAMES & CO. 

. A. Archer, formerly with R. C. 
Rathbone & Co., has gone with the New 
York office of Fred S. James & Co. 
Several years ago he was with the local 
and loss departments of the North Brit- 
ish Mercantile. 








INSURANCE 
HARRY C. FRY, Jr., President 
307 FOURTH AVENUE PITTSBURGH 


LOGUE BROS. & CO., Inc. 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 





NEAL BASSETT, President 


JOHN KAY, Vice-President and Treasurer 
A. H. HASSINGER, Vice-President and Secretary 


WELLS T. BASSETT, Vice-President and Secretary 


ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY OF NEWARK, N. J. 





ORGANIZED 1853 


THE GIRARD F. & M. INSURANCE CO., OF PHILADELPHIA, PA. 





ORGANIZED 1854 


MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 





ORGANIZED 1866 


NATIONAL-BEN FRANKLIN FIRE INSURANCE CO., OF PITTSBURGH, PA. 





ORGANIZED 1871 


SUPERIOR FIRE INSURANCE CO., OF PITTSBURGH, PA. 





ORGANIZED 1870 


CONCORDIA FIRE INSURANCE CO., OF MILWAUKEE, WIS. 





ORGANIZED 1886 


CAPITAL FIRE INSURANCE CO., OF CONCORD, N. H. 


HOME OFFICES 
NEWARK, NEW JERSEY 








PHILADELPHIA, PA. CONCORD, N. H. MILWAUKEE, WIS. PITTSBURGH, PA. 
DEPARTMENT OFFICES 
WESTERN DEPARTMENT PACIFIC DEPARTMENT 
H. A. CLARK, Manager W. W. & E. G. POTTER, Managers 
844 Rush Street 60 Sansome Street 
CHICAGO, ILL. SAN FRANCISCO, CAL. 
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New Broad Forms For U. &. O. 
Filed With Insurance Department 


The New York Fire Insurance Rating 
Organization has filed with the State 
Insurance Department the new use and 
occupancy forms for both manufacturing 
and non-manufacturing fire risks. These 
forms are considered the latest thing in 
the use and occupancy insurance field and 
are much broader than any heretofore 
used. There is no per diem limitation 
and the new forms take care of the peak 
i, seasonable changes and give wider 
protection to assureds under all condi- 
tins. These forms are 100% co-insur- 
ance and this feature is obligatory, but 
the use of other forms is continuing op- 
tional. After long efforts on the part 
of those representing valued form and 
non-valued form proponents these forms 
were agreed upon. They contain also 
several suggestions made by the New 
York State Insurance Department, and 
have been approved by the majority of 
brokers. 

The new U. & O. forms are expected 
to be offered at rates averaging about 
25% over those applicable to the present 
per diem form. 

The text of the form for manufactur- 
ing risks is as follows: 

USE AND OCCUPANCY 
Coinsurance Form or Manufacturing 
Risks 
eer On the Use and Occupancy of the prop- 


Town of 

A Re Ae ee ena 

_The following are special conditions and pro- 
visions of this contract: 

A—If the premises and/or building(s) and/or 

machinery and equipment 





(insert “and/or raw stock” if liability due to 
damage to or destruction of raw stock is to 
be included; otherwise policy shall not so cover) 
contained therein, be destroyed or damaged by 
fire occurring during the term of this policy so 
as to necessitate a total or partial suspension 
of business this company shall be liable under 
this policy for the actual loss sustained, con- 
sisting of: 

Item I.—-Net profit on the business 
thereby prevented: 

Item 1I.—Such fixed charges and expenses as 
must necessarily continue during a total 
or partial suspension of business (exclud- 
ing expenses specified under Item III) 
to the extent to which such charges and 
expenses would have been earned had 
no fire occurred. 

Item III.—Such other expenses, if any, as list- 
ed below as must necessarily continue 
during a total or partial suspension of 
business for not exceeding the period of 
time as specified herein, immediately fol- 
lowing the date of the fire, and not ex- 
ceeding the stipulated percentage(s), dur- 
ing the period of interruption, of the 
normal amount of such expenses nor the 


which is 


extent to which they would have been 

earned had no fire occurred, to wit: 
wane Wvvscésccceesvas fOFsscce WORKING days 
ree GOs ds sidsdincices ose fORsnc sc. Were days 
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rhe expenses listed under Item III shall not, 
on an annual basis exceed 25% of all the 
charges and expenses in Items II and III, and 
no period of time shall, under Item II be less 
than three months: 

Item. IV.—Such expenses as are necessarily 
incurred for the purpose of reducing any 
loss under this policy not exceeding, how- 
ever, the amount by which the loss is 
thereby reduced: 

or not exceeding such length of time as would 
required with the exercise of due diligence 
ind dispatch, to rebuild, repair or replace such 
rt of the property described in said policy 
may be destroyed or damaged (commencing 
ith the date of the fire and not limited by 
, date of expiration of this policy). . 
B—In determining the amount of net profit 
nd charges and expenses which would have 
ven earned had no fire occurred, whether for 

* purpose of ascertaining the amount of loss 

‘stained or for the application of the co-insur- 

ance clause, due consideration shall be given 
the experience of the business before the fire 

1 the probable expefience thereafter. 

©—CO-INSURANCE CLAUSE: In consid- 

‘tion of the rate and form under which this 

‘icy is written, it is expressly stipulated and 
ade a condition of this contract that, in the 
ent of loss, this company shall be liable for 

Rreater proportion thereof than the amount 

reby insured bears to one hundred per cent 

%%) of the sum of 

(a) the net profit. fixed charges and expenses 
described in Items I and II which would 
normally have been earned (had no fire 
occurred) during the period of twelve (12 
months immediately following the fire, plus 


(b) the sum of the specific expenses described 
in Item IIT. : 

In the event that the total claim for any loss 
is both less than ten thousand dollars ($10,000) 
and less than 2% of the total amount of insur- 
ance, no special audit or appraisal of the total 
Use and Occupancy values shall be required. 

D—LIMIT OF LIABILITY: The liability 
hereunder shall not exceed the amount of insur- 
ance by this policy, nor a greater proportion of 
any loss than the insurance hereunder shall bear 
to all insurance, whether valid or not, and 
whether collectible or not, covering in any man- 
ner the loss insured against by this policy. 

E—CONSEQUENTIAL LOSSES: This Com- 
pany shall not be liable for any loss which may 
be occasioned by any ordinance or law regu- 
lating construction or repair of buildings or 
by the suspension, lapse or cancellation of any 
lease or license, or for any other remote loss. 

F—RESUMPTION OF OPERATION AND 
USE OF OTHER PROPERTY: So soon as 
practicable after any loss, the insured shall 
resume complete or partial operat’on of the 
property herein described and shall make use 
of other property, if obtainable, if by so doing 
the amount of loss hereunder will be reduced 
and in the event of the loss being so reduced 
such reduction shall be taken into account 
in arriving at the amount of the loss here- 
under. 

G—SURPLUS EQUIPMENT AND SUP- 
PLIES: Surplus machinery or dup'icate parts 
thereof, equipment or supplies, and (if th‘s policy 
covers liability for suspension of manufacturing 
due to damage to or destruction of raw stock) 
surplus or reserve raw stock, wh'ch may be 
owned, controlled or used by the insured, shall, 
in the event of loss, be used in placing the 
property in condition for continuing or resum- 
ing business. 





H—DEFINITION OF “RAW _ STOCK.” 
“STOCK IN PROCESS” AND “FINISHED 


STOCK”: The term “raw stock” wherever used 
in this contract shall be construed to mean 
materials and supplies usual to the insured’s 
business in the state in which the insured re- 
ceives them. 

The term ‘‘stock in process’? wherever used in 
this contract shall be construed to mean “raw 
stock” which has undergone any ageing, season- 
ing, mechanical or other process of manufacture 
at the above location but which has not becom¢ 
“finished stock.” 

The term “finished stock’? wherever used in 
this contract shall be construed to mean any 
stock which in the ordinary course of the in- 
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Eagle Fire Insurance Company 
Baltica Insurance Co., Ltd. 


18 Washington Place, Newark, N J. 
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sured’s business is ready for packing, shipment 
or sale. 

I—EXCLUSION OF FINISHED STOCK: 
This Company shall in no event be liable for 
less resulting from damage to or destruction of 
finished stock or for the time required to re- 
produce any finished stock which may be dam- 
aged or destroyed. 

J—RAW STOCK—STOCK IN PROCESS: 
If liability for suspension of manufacturing, due 
to damage to, or loss of, raw stock is specifical- 
ly assumed hereunder, 

(1) Such liability shall be limited to that 
period of time for which the damaged 
or destroyed raw stock would have made 
operations possible, but no liability shall 
exist on this account unless or until actu- 
al curtailment or production shall have 
occurred through the insured’s inability to 
procure suitable materials to take the place 
of those damaged or destroyed; and 

(2) This policy subject to all its terms, con- 
ditions and/or limits and without increase 

in amount, shall include such additional 
time, if any, not exceeding thirty work- 
ing days as may be required with the 
exercise of due diligence and dispatch ‘to 
replace any stock in process damaged or 
destroyed and/or to restore the same to 
the state of manufacture in which it stood 
at the time of the fire. Provided, how- 
ever, that if there be other insurance 
covering in any manner the loss insured 
against by this policy, this company shall 
be liable only pro rata with such other 
insurance irrespective of whether such 
other insurance includes liability for ad- 
ditional time, if any, required for re- 
placement and/or restoration of stock in 
process; and 

If this pol’cy covers liability for suspen- 
sion of business due to damage to or de- 
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2,750,000 


Think of it! 








——— by actual count 


That’s exactly how many persons buy each issue of 

the Saturday Evening Post containing Alliance 
Insurance Company advertising. 
And not only that, but circulation 
experts figure an average of at least four persons read 
each copy of the magazine. Which means that, at the 
very lowest estimate, 10,000,000 persons have the 
Alliance message delivered to them. 

And the best part of all this to Alliance Agents is, 
that every Alliance advertisement tells prospective 
insurance clients how well-equipped and how willing is 
| the Alliance agent to explain to them how their fire 

hazards may be reduced and their insurance premiums 
lessened—a service that certainly builds prestige and 
gets more business for the Alliance agent! 


THE ALLIANCE 


INSURANCE COMPANY 
of PHILADELPHIA 


HEAD OFFICE 
1600 Arch St., Philadelphia, Pa. 
209 W. Jackson Blvd., Chicago, Ill. 
231 Sansome St., San Francisco, Cal. 


8th floor Hurt Bldg., Atlanta, Ga. 
451 St. John St., Montreal, P. Q. 2, Canada. 














struction of premises and/or building(s) 
and/or structures and/or machinery and 
equipment only, this company shall not 
be liable for any loss due to damage or 
destruction of any stock whether raw, in 
process or finished. 


K—DEFINITION OF “DAY” AND “NOR 
MAL”: The word “day,” however modified, 
wherever used in this contract shall be con- 


strued to mean twenty-four consecutive hours. 

The word “normal,” however modified, wher- 
ever used in this contract shall be construed 
to mean the condition that would have existed 
had no fire occurred. 

L—LIGHTNING CLAUSE: Except as pro- 
vided in the Electrical Exemption Clause below, 
this policy shall cover Use and Occupancy loss 
caused by lightning (meaning thereby the com- 
monly accepted use of the term lightning, and in 
no case to jnclude loss or damage by cyclone, 
tornado or windstorm) not exceeding the sum 
insured, nor the interest of the insured in the 
property, subject to the terms and conditions of 
this form and the policy to which it is attached. 
Provided, however, if there shall be any other 
Use and Occupancy insurance on said property, 
this company shall be liable only pro rata with 
such other insurance for any use and occupancy 
loss by lightning, whether such other insur- 
ance be against loss by lightning or not. 

M—ELECTRICAL EXEMPTION CLAUSE: 
This company shall not be liable for any Use 
and Occupancy loss resulting from any electrical 
injury, disturbance or damage to dynamos, ex- 
citers, lamps, switches, motors or other electrical 
appliances or devices whether from artificial or 
natural causes, unless fire ensues, and then only 
for such Use and Occupancy loss as may be 
caused by such ensuing fire; this limitation to 
he operative notwithstanding any provision to 
the contrary in the Lightning Clause attached. 

N—APPRAISAL CLAUSE AND GENERAL 
POLICY CONDITIONS AND PROVISIONS: 
In case the insured and this Company are un- 
able to agree as to the value of the subject of 
this insurance, and/or the amount of loss there- 
on, and/or the time necessary to rebuild, repair 
or replace the premises and/or buildings and/or 
structures and/or machinery and equipment, 
and/or raw stock if liability due to damage 
to or destruction of raw stock be included, the 
same shall be determined by appraisal in the 
manner provided by this policy. The conditions 
and provisions of this policy shall govern in a‘l 
matters pertaining to this insurance except as 
herein otherwise stipulated. 

(NOTE:—Usual clauses may be added as per- 
mitted and required as per rules.) 

The form for non-manufacturing risks is iden- 
tical with the above form except paragraph ‘‘H” 
dealing with stock. The relation of the U. & 
O. cover for the non-manufacturing risks as to 
the stock is set forts as follows: 

“H—EXCLUSION OF STOCK: 
policy covers liability for 
business due to damage to or destruction 
of premises and/or building(s) and/or 
structures and/or mechinery and equipment 
only, this company shall not be liable for 
any loss due to damage te or destruction 
of stock.” 


If this 


suspension of 





FIRE STUDENT’S LUNCHEON 

Those fire insurance students who are 
taking scholarship courses at Columbia 
University were guests at a luncheon last 
week at the National Board of Fire Un- 
derwriters’ rooms of the companies sup- 
porting this educational movement. Ed- 
ward R. Hardy, secretary of the Insur- 
ance Institute, presided and C. F. Shall- 


cross, United States manager of the 
North British & Mercantile, gave the 


students a talk upon the necessity of a 
thorough knowledge of fire insurance on 
the part of those in the business. Jay 
Zorn of the Home told of the educational 
courses that company has at the home 
office. Professor Ralph H. Blanchard 
of Columbia told the executives present 
how the college work was progressing. 
Following the luncheon the students in- 
spected the National Board building. 
PRAISES MAIN’S HOME 

The new home of David Main of the 
Standard & Main Agency, Denver Colo., 
wis pictured in the Rocky Mountain 
“News”: “For Hospitality,” and it was 


explained that this home was built “for 
enjoyment.” 
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- eeeue . | From an old English magazine 
The ‘Reincarnation of “Pegasus 


ERHAPS it was Pegasus, the winged horse of the gods, that fired mere man with the de- 

sire to fly. Who knows? In any event we know that as early as the fifteenth century 
Leonardo da Vinci stole precious hours from his brush and palette in a vain attempt to 
conquer the air. The curiously contrived airship shown above was invented in 1709 by 
Father Bartholomew Laurent, a Brazilian priest, who claimed for it a speed of two hundred 
miles in twenty-four hours. In describing his ship, he laid much stress on “a good number 
of large amber beads, which by a secret operation” helped to keep the ship afloat, and the 
two pairs of bellows installed at either end of the ship “which must be blown when there 
is no wind.” The inventor particularly recommended his ship as admirable for use in. 
warfare, espionage, exploration and the transportation of merchandise. 

It was 1903, however, before the world was to witness the first successful mechanical 
flight ever made. In that year Orville and Wilbur Wright, cycle makers of Dayton, Ohio, 
flew 852 feet in a straight line in an aeroplane. Today the mail box for air mail is a common 
sight, the hum of the aeroplane motor a familiar sound, and record-breaking flights are 
happening in rapid succession. 

If aviation had its origin in the desire to imitate Pegasus, insurance certainly had 
its origin in the pressure of need, and its value to’ society cannot be measured in figures. 
The results, however, in social economy, the substitution of reasonable protection and 
confidence for apprehension and chance in business, have a value which multiplies with 
the advance of civilization. 

The SpriNGFIELD FirE AND MaRINE INSURANCE Company Offers its agents every facility 
and service commensurate with the most modern developments in the insurance field. - It 
welcomes inquiries and sincerely hopes every agent will seek its aid in solving his insurance 
problems. 


SPRINGFIELD FIRE AND MARINE INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS, U. S. A. 
Western Department GEORGE G. BULKLEY, President Pacific Department 


HARDING & LININGER, Managers GEorGE W. Dornin, Manager 
Chicago San Francisco 
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ROYALTY TO OPEN LLOYD’S 





King and Queen to Be Present at Cere- 
monies on March 24; Business 
to Begin April 10 

verey G. Mackinnon, chairman of 
Ll vd’s, is informed that the King and 
Qv-en will open the new Lloyd’s build- 
in. in Leadenhall Street, London, on 
Saurday, March 24. The foundation- 
st ue of the new building was laid by 
th King on Saturday, May 23, 1925, 
ween the Queen was present. It is un- 
dc. stood that the formal opening of the 
nev building will take place a fortnight 


be:ore business is actually begun there... 


The intention is that the last risks shall 
be written in the present rooms at the 
Roval Exchange in the afternoon of 
Thursday, April 5, and that the first 
risks to be accepted in the new building 
shall be written in the morning of Easter 
Tuesday, April 10. 

in the present rooms there is seating 
accommodations for 410 underwriting 
avents and their assistants, and the whole 
is occupied. In the new room there will 
be seating accommodation at the under- 
writing boxes for 529 persons and, in 
addition, accommodation for 168 brokers. 
There are at present about 1,300 under- 
writing members or “names,” but only 
140 are engaged in active underwriting 
daily. The others are members of syn- 
dicates for whom the underwriting agents 
act. 


FIRE LOSS IN ORANGE, N. J. 

The annual report of Fire Chief James 
McMillan of Orange, N. J., shows that 
the fire losses of that town amounted to 
$199,937 for the year just closed. 








Nelson, Wadsworth & Alexander, Inc., 
Binghamton, N. Y., insurance agency, 
has been chartered at Albany with $150,- 
(00 capital. James H. Nelson, Rufus G. 
Wadsworth and Arthur W. Alexander, 
Binghamton, N. Y., are directors and sub- 
scribers. 





















Our Agency Plant has 
room for other progressive 
Agents. Inquiries invited. 








Home Office — 


MAY BREAK SPEED RECORD 





Lloyd’s Member to Race 900 H. P. Car 
at Daytona Beach, Fla.; Has 
Done 180 Miles an Hour 
When a reporter asked Captain Mal- 
colm Campbell, a member. of London 
Lloyd’s, what was the highest speed he 
expected to get out of his new 900 horse- 
power Napier Bluebird racing automo- 
bile, with which he hopes to break - 
world’s record set up by Major H. O. 
Segrave at Daytona, Fla., he shi ag 

“IT will tell you when I have done it.” 

It was the same reply that he gave 
before breaking the former record at 
three miles a minute at Pendine Sands, 
Wales. 

“IT have the utmost confidence in the 
car,” he added. Captain Campbell is 
still a member of Lloyd’s, but he does 
little underwriting now. He devotes him- 
self almost exclusively to his retail auto- 
mobile business in the West End of 
London, and his new racing monster was 
built chiefly in his own workshops. 

It will cost Campbell at least $250,000 
for this effort to uphold British motor- 
ing prestige in America, and, unlike his 
rivals at Daytona, he is bearing the en- 
tire cost himself. Mrs. Campbell will 
be in this country with him. 


UPHOLDS INSURANCE COMPANY 

The Supreme Court in New Jersey, 
last week upheld a verdict in favor of 
the Patriotic of America, in a suit 
brought by the Public National Bank 
of New York, to recover the loss by fire 
te stock and machinery used in the man- 
ufacture of leather specialties in Newark. 
The business was destroyed partially by 
fire, March 1, 1927. In the appeal the 
bank argued the verdict was against the 
weight of evidence. The court did not 
concur, declaring that the terms of the 
policy had been violated and that the 
jury’s verdict was supported fully by the 
evidence. 





NEW HAMPSHIRE ELECTIONS 





Four Made Vice-Presidents, Two Secre- 
taries and Two Assistant Secre- 
taries; Fifty-ninth Meeting 
The New Hampshire Fire, at its fifty- 
ninth annual meeting last week, promot- 
ed four veterans of the company to the 
position of vice-presidents, two others 
to secretaries and two to the office of 
assistant secretaries. Frank E. Martin, 
William B. Burpee, George A. French 
and Charles E. Chase were elected vice- 
presidents, the offices being created at 
this meeting. Gilman McAllaster and 
George W. Swallow were elected secre- 
taries, and Victor E. Stevens and Henry 
F. Berry were elected assistant secre- 

taries: ; 

Mr. ‘Martin has been with the New 
Hampshire since 1883. He has been sec- 
retary since 1905 and has charge of the 
middle and western states. Mr. Burpee 
joined the company in 1884 and has had 
a distinguished career in fire insurance. 
He is chairman of the Manchester board 
of fire commissioners, and. served two 
terms as president of the National Au- 
tomobile Underwriters’ Conference. Mr. 


_French has been with the company thir- 


ty-nine years serving at the home office 
and.for tén years at Philadelphia. Mr. 
Chase joined the New Hampshire in 
1892. He left for a period of ten years 
to become superintendent of agencies of 
the Royal Exchaiige in New York, re- 
joining his former company in 1915. 





NEW FOREST FIRE DISTRICT 


A new forest fire district in this state . 


that will add approximately two and a 
third million acres to the fourteen mil- 
lion acres already covered by the state’s 
forest fire protectiye work has been es- 
tablished by Conservation Commissioner 
Alexander Macdonald in Western Dela- 
ware County, Otsego, Chenango and 
3roome Counties. 


A New Coverage For A New Danger-- 
Damage from falling Aircraft! 


ITH the increasing use of air transportation comes 

a new and serious danger to property—damage 
from falling aircraft or parts and objects falling there- 
from. Many heavy losses have already been incurred. 


The National Liberty Group of Companies announces a 
new insurance coverage to protect against loss from 
such property damage. Details on request. 


In our opinion this new form of coverage can be success- 


se fully developed. The progressive Agent will be the first 
to offer it. 


NATIONAL LIBERTY GROUP 


National Liberty Insurance Company of America. 


The Baltimore American Insurance Company of New York. 


Peoples National Fire Insurance Company. 


709-6th Ave., — 


New York City 


ee o 
N. J. Commissions 
(Continued from Page 22) 
of the agents after many months of 
searching for an equitable rate of agen- 
cy compensation. 
25% a Bad Precedent 

Placing New Jersey upon a 25% basis 
would, admittedly, establish a dangerous 
precedent. The ordinary territory agents 
of all the other Middle Atlantic and New 
England States could claim the same in- 
crease in commissions on the ground that 
their services to assureds were equal in 
cuality to those of the New Jersey agents 
and agency expenses, likewise, are iden- 
tical in nearly all sections not classed as 
“excepted.” 

The, New Jersey agents, of course 
have in their favor the delaying by the 
Eastern Underwriters’ Association of the 
application of the 20% scale in the 
northern counties of the states where 
formerly the rate was 25%. The latter 
rate is, therefore, still in force and all 
that the northern New Jersey counties 
are fighting for is maintenance of the 
status quo. These counties have for 
years been classed as semi-excepted and 
as such have enjoyed a somewhat higher 
rate than the strictly ordinary sections. 
But the E. U. A. came to the conclusion 
that there was not sufficient justifica- 
tion fer continuing to pay the 25% rate 
and ordered a reduction to 20%, thus 
bringing that section into line with the 
vast majority of territory in the East. 
However, that move immediately drove 
the agents effected into the camp of the 
other opponents of the E. U. A. 


SUMNER MILLER PROMOTED 

Walter |). Williams, vice-president of 
the Security of New Haven and manager 
of its western department at Rockford, 
Ill., has appointed Sumner Miller assist- 
ant manager. Mr. Miller has been with 
the western department since its estab- 
lishment. 
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Cc. E. CLUTIA WITH JEFFERSON 





Well Known Fire Underwriter to Man- 
age Business of New Newark Com- 
pany; Capital $1,000,000 

C. E. Clutia has been appointed vice- 
president and underwriting manager of 
the newly organized Jefferson Fire of 
Newark, N. J. This company will start 
with a paid-up capital of $1,000,000 and 
a surplus of $1,500,000. The stock of $5 
par value was sold at $12.75 a share. 

Mr. Clutia brings to the Jefferson a 
comprehensive experience of more than 
twenty-five years, in all departments of 
fire insurance activity. A native of 
Massachusetts, graduated from Amherst 
College, his experience began as an ex- 
aminer with the Norwich Union of Eng- 
land at its United States head office 
in New York, from which position he 
was advanced to special agent in Ohio, 
Kentucky and Tennessee. He later 
joined the Insurance Company of North 
America as state agent and adjuster in 
the two latter states, and after that went 
with the Providence Washington as as- 
sistant manager of its western depart- 
ment at Chicago, in which capacity he 
served for nearly fifteen years. He re- 
turned to the East about five years ago 
to become superintendent of agencies for 
the Employers’ Fire of Boston, supervis- 
ing its agency and underwriting opera- 
tions over the entire country. 


SCHEIDE WITH BEACON FIRE 
The latest fire insurance company in 
organization in New York 
State is the Beacon Fire, which plans 
to have a capital of $2,000,000 and surplus 
of $3,000,000. At the outset, however, 
the company will start with $200,000 cap- 
ital and $300,000 surplus and will con- 
fine itself to fire reinsurance. The ex- 
ecutive offices will be in New York but 
the head underwriting department will 
be lccated in Hartford. Among the in- 
corporators are William C. Scheide, Rob- 
ert Van Iderstine, Jr., Donald Frothing- 
ham, C. R. Keep, Eugene Ross, C. N. 
Van lI eventer, W. P. Barker, W. H. 
Harding, J. E. Booth, F. L. Gould, E. A. 
Holtham, H. S. Perrigo, R. M. Sykes, 
M. E. Brennan and F. H. Crabtree. This 
move marks the return of Mr. Scheide 
to the fire reinsurance field. 





process of 


NORTH BRITISH CONFERENCE 


The North British & Mercantile is 
holding this week end a conference of 
home office officials and Western and 
Southern field men at Chicago. The 
New York office is being represented 
by F. A. Gantert, general agent for the 
Western department; Allen Talmage, 


general agent of the Southern depart-- 
ment; John P. Hollerith, general agent 
for the side-line department; J. L. Milod, 
general agent of the automobile depart- 
ment; Chauncey S. S. Miller, director of 
publicity, and Charles Weller, manager 
of the home office brokerage and serv- 
ice department. 


W. B. WIEGAND TO LECTURE 

William B. Wiegand, chief insurance 
examiner of New Jersey, will give three 
lectures before the senior class of the 
New Jersey Society of Insurance. One 
on February 10 and 17, and the last on 
March 2. His topics will be “Legal Re- 
quirements” and “State Supervision.” 
He will lay particular stress on laws and 
practices in the conduct of the insurance 
business throughout the state; statutory 
requirements; purposes of state super- 
vision; the objects of the department; 
requirements required before admitting 
and granting licenses to insurance com- 
panies and other important points of the 
insurance department of New Jersey. 


WITH NATIONAL ASSOCIATION 


H. K. McAnarney has joined the Na- 
tional Association of Insurance Agents 
as a field secretary. He was graduated 
from Columbia University in 1926 and 
for a while was connected with the New 
York department store of Lord & Taylor. 


NO WEST VIRGINIA HEARING 


A hearing on the injunction obtained 
by the insurance commissioner of West 
Virginia against the West Virginia Uni- 
formity Association was not held on 
Monday of this week as had been ex- 
pected generally. It was learned then 
that the fire companies may make their 
answer showing cause why the injuction 
should not be made permanent any time 
before the February term of the court 
ends. It is understood that the Uni- 
formity Association intends to fight this 
battle to a finish, taking any adverse 
decisions to the higher West Virginia 
courts. The commissioner’s injunction 
prevents the companies from putting into 
effect their program of 20% commissions 
for clear Uniformity Association com- 
pany agencies and 10% for agencies writ- 
ing also for non-board companies. A 
few of the Uniformity Association com- 
panies are reported not to be in sym- 


pathy with the separation movement 
which the Association is strongly 
pushing. 





F. R. BIGELOW IN EUROPE 
F. R. Bigelow, president of the St. 
Paul Fire & Marine, sailed for Europe 
last Friday on the steamer “Paris.” He 
was accompanied by his daughter and 
will be away until nearly April 1. 


NEW BRITAIN BOARD MEETS 





W. H. Worley of N. E. Exchange and 
Nozh Lucas, Banker, Make Speeches; 
Officers Elected 


The New Britain Board of Fire Under- 
writers held their annual meeting last 
week. It was followed by a banquet at 
the Burritt Hotel, New Britain, Conn. 

The following officers were elected for 
the coming year: President, Raymond 
Noren; vice-president, Harold Hatch; 
secretary, Milton Jones; treasurer, H. 
N. Lockwood; membership committee, 
Frank Shields and William Dunn; audi- 
tors, De Witt A. Riley and Adolph Carl- 
son; executive committee, Raymond 
Noren, Harold Hatch, Milton Jones and 
H. N. Lockwood. 

W. H. Worley of the New England 
Insurance Exchange spoke on the work 
the exchange is doing throughout the 
section. Another speaker was Noah Lu- 
cas, treasurer of the New Britain Sav- 
ings Bank. 





L. & L. & G. UNDERWRITER 
Owing to the retirement of F. G. Hop- 
king, D. A. Griggs has been appointed 
London underwriter to the Liverpool & 
London & Globe marine department, and 
the Thames & Mersey Marine from 
February 1. 


— 


RICHMOND TANGLE CLEARE p 





National Liberty Discontinues Pay:.ent 
of Excess Brokerage; Real Estat» 
Firm Reopens Agency 


As a result of a conference in !ich- 
mond, Va., between a special comm ‘ttee 
of the Southeastern Underwriters Asso- 
ciation headed by Milton Dargan and 
representatives of the National Li! erty 
with respect to alleged excess brok: -age 
commissions being paid there by its 
agent holding a preferential contract, a 
satisfactory adjustment of the situation 
has been reached, it is announced, the 
company having agreed to see to it that 
its agent conforms to the regular hrok- 
erage rate of 10% recognized by the 
local board of that city. 

It is also announced that as a direct 
result of the clarification of the situa- 
tion the real estate firm of Allan & 
Snead, which has been brokering its in- 
surance business through the National 
Liberty agent since it discontinued its 
insurance department a year or two ago, 
will re-establish the department with W. 
Hugh Sanders in charge and will take 
on the representation of the Baltimore 
American, one of the National Liberty 
group. The Newark was formerly plant- 
ed in the office before discontinuance of 
the department. 














times. 


against them. 


premiums. 


you talk to him. 





But not just the thing inside of a factory, 
place for water in such buildings is inside the 
fire that may start. 


Just the same, sprinkler pipes do freeze and burst; do start accidentally at 
You know how it is. ; 


sprinkler leakage occurs. 





She RANKLINFIREINSURANCE COMPANY @ 








IN 


ITS ALL RIGHT 


VENICE 





store or warehouse. 
sprinkler pipes, ready to quell any 





Fact is, the 


But your clients and prospects—those who use sprinklers—may not know. 
And some day the owner may find the watchman floating around in a tub while 
the merchandise and machinery are all wet. Then, your fire insurance client may 
ask why you didn’t tell him about such possibilities and the insurance protection 


Tell him all about Sprinkler Leakage Insurance before stich a misfortune as 
You'll make a beautiful friendship and also reap 


And don’t forget The Franklin Fire—the company behind the policy—when 
It’s a name that stands for assured safety in Insurance. 


The Franklin Fire offers to agents a wide range of 
insurance covers. Well qualified agents in territories 
where this Company is not already represented, are 
invited to investigate the advantages offered by this 
old established Company. 








OF PHILADELPHIA 


ORGANIZED APRIL 1829 


CASH CAPITAL $1,000,000 


\ 

















to dec 
able C 

Cha 
and h 


ance | 
nopoli 
day i1 
hey si 
asks | 
the «de 
the fa 
He 
memb 
ago t 
the st 
rates 
respol 
velopy 
ad 
are W 
“ 
panie: 
Ohio. 
a 
your 
these 
“4 
denies 
he co 
words 
open 
take ) 
“As 
consti 
the r 
tected 
ment 
the i 
clean 
tion ¢ 
can b 
the i 
in the 
1924 | 
inves! 
but t] 


SENI 

Fir 
in its 
two ] 
on T 
prisor 
to s¢ 
they 
arson 
ants 
Neral 
shal 
W 
rt 
de 
$52 
busin 
but ¢ 
rk a 














February 10, 1928 


SS 








Page 31 





Orders Ohio Dep’t To 
Make Fire Rate Quiz 


MONOPOLY CHARGES FILED 





Conzressman Brand Alleges High Prof- 
‘ts and Incompetency on Part 
of State Insurance Dep’t 





Tic Ohio Supreme Court has ordered 
an i: vestigation of fire insurance rates in 
that state by the insurance superintend- 
ent. Congressman Charles Brand of Ur- 
bana charged that the rates are exces- 
sive. The case became before the court 
because Superintendent Safford claimed 
he had no power to investigate the rea- 
sonableness of rates as long as they were 
not discriminatory. The Supreme Court 
ruled that the department has the right 
to decide whether a fire rate is reason- 
able or not. 

Charges that the Ohio Department is 
and has been dominated by the insur- 
ance companies in the interest of mo- 
nopo ilies and high rates were made Tues- 
day in a letter to Governor A. V. Dona- 
hey signed by Congressman Brand. He 
asks the Governor to “clean house” in 
the department, presumably to discharge 
the force on hand and get a new one. 

He writes, in part: “You will re- 
member that I wrote you some two years 
ago that the insurance companies over 
the state had simultaneously raised the 
rates on farm property 50%. Our cor- 
respondence continued until it was de- 
veloped: 

“|. Stock insurance companies in Ohio 
are working together as a monopoly. 

“2. One man representing all the com- 
— is making the insurance rates in 
Ohio. 

“3. The superintendent of insurance in 
your administration is not supervising 
these rates. 

“4. The superintendent of insurance 
denied that any law existed by which 
he could control rates made. In other 
words, the pocketbook of the public was 
open and the insurance companies might 
take whatever they saw fit. 

“As your insurance department is now 
constituted, I have no confidence that 
the rights of the people will be pro- 
tected. For years your insurance depart- 
ment has been a tool in the hands of 
the insurance companies. If you will 
clean house in the department, informa- 
tion of great value to the public interest 
can be developed. It can be shown that 
the insurance companies doing business 
in the State of Ohio made from 1914 to 
1924 an average of 18% on their capital 
invested. Some made more than 100%, 
but the average was 18%.” 





SEND TWO TO JAIL FOR ARSON 

lire insurance gained another victory 
in its constant fight against arson when 
wo New York restaurant keepers were 
on Tuesday of this week sentenced to 


Prison terms running from three years 
to seven years and six months after 
they had pleaded guilty to attempted 


arson in the third degree. The defend- 
an's were Thomas Bajidis and Stratis 
Nevakis, both of Brooklyn. Fire Mar- 
sh Brophy contended that the men 
were losing about $100 a day on their 
te'aurant business in New York and 

ded that it would be better to collect 


ae 





$57.000 in insurance than to remain in 
bi ness. Two hired men started a fire 
bu: their work was discovered and the 
Tc aurant owners were later arrested. 
BOSTON ASSETS GAIN 
he annual statements of the Boston 
an 


Old Colony companies of Boston 
sh ww excellent gains made during 1927. 
© Boston now has assets of $20,430,536 
ani a surplus, including the $2,000,000 
cajital of $11,085,122. The Old Colony 
\ proportionately as well. The assets 
total $7,794,081 and the net snegies $4,- 
165,002. The capital is $1,000,000 


VA. BILLS REPORTED OUT 
The Insurance and Banking Commit- 
tee of the Virginia lower house on Mon- 
day night reported out, favorably two 
bills effecting fire insurance. The first 
provides for the organization of the Vir- 
ginia Insurance Rating Bureau to re- 
place the present Virginia Inspection & 
Rating Bureau and the second elimi- 
nates the co-insurance clauses of the 
Virginia standard fire policy. The first 
also would do away with the present 
tariff system in Virginia under which the 
state is subdivided into several zones. 
The stock fire companies opposed the 
bills at a public hearing and unsuccess- 

fully offered several amendments. 





TO CLARIFY JERSEY BILL 

The New Jersey bill to amend the 
Ramsey Act to compel commission uni- 
formaty throughout the state, was on 
Monday of this sent recommitted to the 
insurance committee by the Senate at 
Trenton to be amended so that it would 
apply to fire insurance only. Several 
company officials were at Trenton to op- 
pose the bill in case a hearing was held. 
These included President Bassett of the 
Firemen’s of Newark, President Bailey 
of the American of Newark and a 
dent Farquhar of the Newark Fire. It 
is understood that there is considerable 
opposition to the bill in Jersey. by agents 
outside of Essex and Hudson counties 
who are not members of the agents’ 
association. 7 





SCRANTON ASS’N ELECTS 


The Scranton (Pa.) Insurance Asso- 
ciation met recently and elected P. Ros- 
pens Phillips president. Other officers 

: Vice-president, Thomas D. Davies; 
pone Alexander P. Clark, and treas- 
urer, James P. Lavelle. The executive 
committee consists of the following: 
Gus N. Brown, John S. Burwell, Eugene 
Heeley, William F. Forster, Charles H. 
Genter, Nat E. Levy and Charles F. 
Manness. 


T. C. TEMPLE HONORED 





Presented With Gifts and Testimonial at 
Large Phoenix Banquet; Long 
List of Fine Speakers 
Thomas C. Temple, retiring vice-pres- 
ident of the Phoenix of Hartford, was 
guest of honor at a testimonial dinner 
given at the Farmington Country Club, 
Farmington, Conn., last Friday evening. 
In addition to the " officers and directors 
of the company, nearly 150 field repre- 
sentatives attended. Mr. Temple was 
— with a watch by President 
Edward Milligan as a gift from the di- 
rectors and officers. Another gift to him 
was a handsome pair of binoculars from 
those who worked in Mr. Temple’s de- 

partment. 

Prominent insurance men who have 
been closely associated with Mr. Temple 
in business spoke at the dinner. Among 
these were Richard S. Busbee, Raleigh, 
N. C.; Perrin C. Cothran, Philadelphia ; 
Marold E. Griswold, New York; Harold 
Haskins, Philadelphia ; John B. Knox, 
Hartford; Thomas W. Langstroth, New 
York; Ralph W. Lee, Washington, D. 


G.; George c. Long, Jr., Hartford; 
Charles H. Senter, Boston; John W. 
Tatley, Montreal, Canada; Albert H. 
Vallance, Montreal, Canada; Louis Wie- 
derhold, Jr., Philadelphia, ‘and Charles 
K. Yungman, Philadelphia. 





FRAZIER ASS’T MANAGER 

FE. C. Frazier, superintendent of agen- 
cies in the Western department at Chi- 
cago of the Springfield Fire & Marine, 
has been appointed assistant manager. 
He began his insurance career in a local 
agency in St. Louis many years ago and 
went to Chicago in 1900 with the North- 
ern of London. Later Mr. Frazier joined 
the National Inspection Co. He was for 
awhile Cook County special agent of the 
Sun before joining the Springfield twen- 
ty-one years ago as special agent in 
northern Illinois. In 1923 he was made 
superintendent of agencies. : 








office. 











PRACTICALLY EVERY RISK 
COVERED IN ONE COMPANY 


One of the stimulating sales features 
about the business of the Philadelphia Fire 
& Marine Agent is the wide latitude he has 
and the variety of policies he can write. 


Because of this, he can offer dependable 
service in diversified fields and thus extend 
over a wider range his influence as a pro- 
ducer of business and his prestige for dis- 
tinctive service to property-owners, backed 
by complete cooperation from the home 


A Letter Will Bring 
Full Information. 


PHILADELPHIA 
FIRE & MARINE INSURANCE COMPANY 


HEAD OFFICE 
1600 Arch Street, Philadelphia, Pa. 
Lewis Bldg., 15th & Locust Sts., Philadelphia, Pa. 
421 Cooper Street, Camden, N. J. 





.assets for 
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AMERICAN, NEWARK 
STATEMENT 
The annual statement of the American 
of Newark for 1927 shows that total as- 
sets of the company for the year just 
closed amount to $28,172,193, while the 
1926 totaled $26,036,524, an 


increase of more than two millions. The 
liabilities made .up of unearned pre- 
miums, reserve for losses and other lia- 


bilities, amounted to $17,461,200, an in- 
crease of more than $100,000 over that of 
1926 when the liabilities were given as 
$17,332,803. The net surplus shows a 
gain of over one million for 1927, the 
figures being $5,710,992 for the year just 
closed while the figures for 1926 totaled 
$4,403,720. Tne contingent reserve fund 
has been placed at $700,000 and $300,000 
has been set aside for the special re- 
serve fund. The capital of the company 


is $4,000,000. 





W. H. HINSDALE PROMOTED 

The National Fire of Hartford has ap- 
pointed W. H. Hinsdale, state agent in 
charge of western New England, as 
agency superintendent at the home office. 
Special Agent Seth H. Ashton, who has 
assisted Mr. Hinsdale, becomes the se- 
nior field man for western New Eng- 
land and R. D. Clapp, for five years in 
the sprinklered risk and general upder- 
writing departments at the home office, 
is appointed special agent to assist Mr. 
Ashton. Mr. Hinsdale has been with 
the National Fire since 1909, serving in 
the home office until 1921 when he be- 
came a special agent in eastern New 
England. He assumed his position as 
state agent in 1926. 





NORTH RIVER FIGURES 

The North River is another fire com- 
pany to show a fine statement on 1927 
business. It is one of the Crum & 
Forster fleet. The admitted assets are 
now $21,629,860, a gain of $3,514,827 last 
year. The net surplus was increased 
$2,970,959 to $7,522,553. The company has 
a capital of $2,000,000. 





‘WITH, PROVIDENCE WASHINGTON 

John Marsden has been appointed spe- 
cial agent for western Pennsylvania for 
the Providence Washington of Provi- 
dence, R. I. He is well qualified for this 
position as he has had both home office 
and field experience with another com- 
pany in the same territory. Mr. Mars- 
den’s headquarters will be in Pittsburgh. 





OPENS HARTFORD AGENCY 

Edward T. McCullough, former super- 
intendent of the brokerage department 
of the Travelers Fire, has established a 
general insurance agency in Hartford and 
also at Windsor Locks. He joined the 
Travelers Fire in 1925 after having left 
the National of Hartford. 





VIRGINIA LICENSING BILL 

Authority to license all insurance 
agents will be taken from the Virginia 
commissioner of insurance and vested in 
the state corporation commission if a 
bill introduced in the general assembly 
of Virginia by Delegates Hall and Park- 
er goes through. 





TO REPRESENT BOWRING 
Thomas A. Walsh, president and man- 
ager of the Standard Insurance Agency, 
Denver, has been appointed agent for 
Sowring & Co., Ltd., of London. Mr. 
Walsh organized the Standard Agency 
three years ago. 





DIVIDEND INCREASED 

Directors of the Insurance Company 
of the State of Pennsylvania have de- 
clared a semi-annual dividend of 6% and 
it is expected that a similar dividend will 
be declared six months hence. This will 
place the stock upon a 12% basis, com- 
pared with 9% last year. 





EAGLE FIRE STATEMENT 
The Eagle Fire of Newark last year in- 
creased its assets by $1,931,899 to $5,667,- 
398. Its premium writings were $3,523,- 
139. The net surplus is $1,391,127 and 
the capital $1,000,000. 
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Elizabeth’s Fire Loss 
Shows Big Decrease 


LESS THAN IN =. 1926 
Board of Fire Commissioners Attribute 
Drop to Educaticn of Public 

Through Campaigns 


$171,350 








According to the figures of the Board 
of Fire Commissioners of Elizabeth, N. J., 
the fire losses for the year 1927 show a 
decrease of $171,350.38 over that of 1926 
when the losses totaled $373,339.86. The 
losses for the year 1925 amounted to 
$400,657, which was a record for Eliza- 
beth and since the organization of the 
paid fire department in 1902. 

The decrease in the fire loss of last 
year is attributed to the education of the 
public relative to the great dangers of 
fires, according to the views of the offi- 
cials of the fire department. It has been 
pointed out that while the total property 
damage may appear high, the fire pre- 
vention week campaign and the lectures 
given in the public schools are beginning 
to show their effectiveness each year. 

One of the greatest preventatives of 
fires is the keeping of cellars and base- 
ments clear of rubbish, which the public 
is beginning to realize is one of the 
sources which endangers their lives and 
from which many fires have occurred. 

The campaigns which have been car- 
ried on as to the great dangers of play- 
ing with matches, has also had the de- 
sired effect among children, as well as 
the playing around bonfires, which has 
resulted in children being badly burned. 
The two largest fires which occurred last 
year was that on April 18, 1n a private 
dwelling, which resulted in a loss of 
$27,000 and the other in the Bender Me- 
morial Academy, causing a loss of 
$14,000. 

The losses for the years 1926 and 1927 
are shown in the following monthly ta- 
bles: 
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R. L. ATWOOD ADVANCED 

Raymond L. Atwood has been appoint- 
ed general agent of the Fireman’s Fund 
at Boston, assisting in the automobile 
department. He will aid Assistant Man- 
ager R. H. Goodwin, whose promotion 
was announced last week. Mr. Atwood 
has been connected with the Fireman’s 
Fund eastern department as automobile 
special agent for the New England states 
since 1922. He is a native of Maine and 
before joining the Fireman’s Fund oper- 
ated an independent fire insurance ad- 
justing office in Boston. He was also 
for awhile special agent for the Queen. 





MISSOURI DEP’T. ACTS 


That the Missouri insurance depart- 
ment is confident of ultimate success in 
its rate reduction efforts is evidenced by 
the fact that the department has advised 
the fire insurance companies effected to 
forward by March 15 a lot of informa- 
tion necessary in providing for the re- 
turn of premiums to fire policyholders. 
The reduced rates were ordered into ef- 
fect on November 15, 1922, and the com- 
panies may be forced to return 10% of 
the income on fire, lightning, hail and 
windstorm policies if relief is not found. 





WEISGERBER WITH N. B. & M. 

B. J. Weisgerber has left the Trav- 
elers Fire to become special agent for 
the North British & Mercantile fleet of 
companies in West Virginia, with head- 
quarters at Wheeling. He succeeds C. 
N. Fraser, who was recently transferred 
to the southern New Jersey field. 





FIREMEN’S PROMOTES SULLIVAN 

Fred W. Sullivan, state agent of the 
Firemen’s of Newark and the Keystone 
Underwriters in northern Illinois, has 
been appointed superintendent of agen- 
cies of the Western department of the 
Firemen’s fleet. Before 1925 he traveled 
for the American of Newark and the 
National Union of Pittsburgh. 











a a 1916 en 
Loss on Ins. on Ins. on 
Contents Buildings Contents 
5,715 $ 416,000 $ 138,150 
17,323 466,700 105,600 
8,540 969,100 184,950 
55,044 659.700 197,550 
22,850 349,000 72,500 
1,751 152,500 64,550 
9,169 762,000 745,000 
2,330 284,200 3,500 
2,096 165,000 29,500 
2,663 156,200 93,000 
4,875 705,100 239,000 
6,465 682,600 90,800 
$138,823 $5,768,100 $1,964,100 
—————-1927 ~ 
Loss on Ins. on Ins. on 
Contents Buildings Contents 
7,945 $ 737,800 $ 601,650 
1,779 480,300 31,000 
7,563 529,820 82,900 
13,410 648,500 121,700 
640 218,300 17,500 
353 162,500 49,400 
1,105 690,500 173,800 
36,935 205,900 171,000 
88 404,500 35,300 
8,869 853,950 87,800 
210 276,800 44,600 
2,103 253,050 83,750 
$81,162 $5,461,920 $1,500,400 








WARNING ON USED CARS 





Finance Companies’ Association Says 
Supply of Second Hand Cars Will 
Far Exceed The Demand 

The National Association of Finance 
Companies, with headquarters at Chi- 
cago, says that the automobile industry 
now faces some serious conditions in the 
used car markets. The new 1928 styles 
and prices for low-priced automobiles 
have thrown more than 75% of the pres- 
ent cars out of style, and the question is 
whether many of these cars, if turned 
over to second hand dealers, can be re- 
sold for anything near their real worth 
from the point of view of service. 

“Tt is true that a bigger percentage of 
all cars are obsolete now, in important 





particulars, than ever before in the his- 
tcry of the industry. The sweeping im- 
provements in Ford cars announced last 
month followed by — corresponding 
changes in all other low priced makes, 
have resulted in making at least 80% 
of all cars distinctly out of date. The 
great question is, how far the American 
people are ready and able to go at this 
time in discarding cars which still have 
a good deal of service left in them. 
“One inevitable result is going to be a 
great pressure on the used car market. 
Multitudes of owners will be desirous of 
buying new cars, if they can get enough 
for their old ones, but the demand for 
those old ones will be very much less 
than the supply. The used car problem, 


bad as it has been, will be worse than 
ever before.” 


REBATE CASE DISMISSED 


What is said to be the first case 
brought up under the New Jersey anti- 
rebate law of 1911 was tried in Trenton 
last week and dismissed because a year 
had elapsed between the time of the al- 
leged rebating and the date of starting 
the suit, thus outlawing the litigation. 
The plaintiff was W. C. Webb, of 
Bloomfield, N. J., a stockholder of the 
Trenton Automobile Collateral Co., now 
in the hands of a receiver, who charged 
that a Trenton agent had allowed more 
than 300 rebates on automobile policies 
of a large New York company. The 
Trenton Co. loaned money upon auto- 
mobiles and handled the placing of fire 
and theft insurance. 





G. W. COWARD MANAGER 

George W. Coward has been made 
manager of the New York City office of 
A. F. Shaw & Co., Inc., succeeding Wil- 
liam F. Boylan, who has become Eastern 
representative of the St. Paul Fire & 
Marine. Mr. Coward has been with the 
Shaw office for two and a half years. 


BROKER’S DINNER APRIL 18 


The General Brokers’ Association of 
the Metropolitan District, Inc., is mak- 
ing good headway with its plans for the 
third annual banquet to be held April 
18 at the Hotel Astor in New York. 
J. S. Hirsh is in charge of arrangements 
and predicts an attendance of close to 
one thousand persons. 








H. Allen Nye, Denver representative 
of the Equitable Life, has been elected 


a director of the Rocky Mountain Har- 
vard Club. 
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Royal Exchange Assurance 


THE STATE ASSURANCE CO. Ltd. 
PROVIDENT FIRE INS. CO. 
in combination with 
CAR & GENERAL INS. CORP., Ltd. 
for full cover of Automobiles 
95 Maiden Lane, New York 
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Rinman Tells What His 
Union Can Do in 1928 


CARGO RATES IN A BAD WAY 





International Organization In Position 
To Bring About Co-operation In 
Leading Markets 





A Rinman, president of the Interna- 
tional Union of Marine Insurance, and 


one of the leading Scandinavian com- 
pany executives, has jotted down several 
suggestions for the work of the Union 
during 1928 prior to its annual meeting 
in the Fall at Baden-Baden. Many of 
his suggestions deal»with procedure at 
the conventions, and are of little inter- 
est to the American market, but he does 
say that the Union should be able to 
strengthen its position by gaining more 
members throughout the world and 
should work for greater co-operation 
between the leading marine markets for 
stabilization and improvement of cargo 
rates. The Union, he feels, is the one 
organization which can foster co-opera- 
tion and through which the marine in- 
terests of the world can work for their 
own self protection. 

“But there is just one problem,” says 
Mr. Rinman, “more important than all 
the rest, which was never submitted to 
a special committee and never will be, I 
expect, a problem which might be framed 
as follows: What do the members 
earnestly expect of the International 
Union beyond its mere existence, and 
what might the International Union be 
entitled to expect of its members beyond 
their paying the annual subscriptions ? 

“At the Lido Conference an earnest 
appeal was addressed to the members to 
offer more active assistance in persuad- 
ing outsiders to join the Union, and I 
cannot let this opportunity pass with- 
out again drawing attention to this very 
important point. Thanks to the efforts 
of a few, the Union counts today more 
members than ever before, but if these 
few were to slacken in their zeal, or 
ii they were to realize one day that 
within their region of influence every 
possible chance had already been used, 
what would then follow, Sure as any- 
thing the Union would see its roll of 
membership reduced by 10 or 15 every 
year. For there is always a normal 
number of, say, 5 to 10 members resign- 
ing their membership every year, while 
one must always count with a smaller 
number of normal applications for mem- 
bership. 

New Ground for the Union’s Operations 


“This point was also dealt with at the 
Lido Conference, and I only want to 
mention it here just to underline the 
necessity of a perpetual supply of fresh 
problems submitted to the Union for 
study. If this is neglected, it cannot 
be helped that the agendas of the gen- 
eral meetings year by year display too 
much of old beef. 

“Would it be vain to ask the mem- 
Ders in general to communicate with the 
general secretary in the course of this 
‘car wherever they get a good idea in 
iatters falling within the scope of the 
Union ? 

“Out of sheer necessity the hull rates 
have been raised in various markets, and 
this has had a beneficial moral influence 
in the widest underwritings circles, but 
other markets are still behind in this 
respect, and it should be their ambition 
in 1928 to follow suit. 

“But it becomes more and more evi- 


Jor : n os 
dent that in cargo insurance drastic 


Measures must soon be taken both as 
regards rates and conditions in almost 
every market. The London initiative of 
last year was limited to the condition, 


Marine Union Sec’y 
A Remarkable Woman 


MISS M. FRENZL IS HONORED 
Presented With Handsome Gift on 
Tenth Anniversary With International 
Body; Has Office in Berlin 








Fraulein Margarethe Frenzl, of Ber- 
lin, Germany, secretary of the Interna- 
tional Marine Insurance Union and pub- 
lisher of the “Marine Underwriter,” and 
who probably knows as many marine in- 
surance leaders throughout the world as 
anyone does, was honored recently by 
the executive council of the Marine 
Union. She received a handsome piece 
of jewelry as a mark of appreciation of 
her services and to commemorate the 
tenth anniversary of her appointment to 
the post which she holds. The following 
tribute to her abilities appeared in a 
3ritish newspaper: 

“Fraulein Frenzl, attractive, and very 
far from the conventional idea of the 
severe business woman, has one of the 
best organizing brains of the insurance 
markets of the world. 

“In charge at the offices of the Union 
in Berlin, it falls to her to conduct the 
many activities of that institution; to 
supervise the collection and dispatch of 
the bulletins that form so useful a part 
of its service to the members, and to 








and very wisely so, as a start, for we 
must first of all have a solid ground to 
build on, clear and reasonable lines to 
pursue. But even for clear f. p. a. risks 
the rates are in many markets absurdly 
low and cannot possibly be kept on that 
level in the long run. The cargo rates 
in the London market are, today, about 
40% cheaper than they were 6 years 
ago. 

“Here then is a task for underwriters 
in all countries to do their very best in 
promoting efforts aiming at a general 
improvement of the cargo business. 
Would it not be a great pity, if the Lon- 
don initiative, received with so much of 
genuine approval, were to come to noth- 
ing for lack of effective support from 
other markets? 

“Closely connected with the question 
of rates and conditions is another Lon- 
don initiative, discussed at the Lido Con- 
ference, viz., the plea for uniformity in 
the rates of brokerage and discount as 
far as cargo insurances, on oversea risks 
only, are concerned. While it is evi- 
dent that each market must adhere to 
its own traditional customs within cer- 
tain limits, it seems to be the general 
feeling that here is a field for success- 
ful co-operation as between certain 
markets where collisions of interest, so 
to say, daily occur.” 


rset 


deal with such problems as are inevitable 
in a concern where many different and 
differing interests are involved. 

“Further, the organization of the an- 
nual meeting devolves almost entirely 
upon her shoulders, and only those who 
have been present on these occasions can 
know what a vast amount of labor this 
means. Thus, when the delegates are 
arriving, after most of the arrangements 
for their comfort have been made under 
her supervision, they find her still fresh 
and energetic after a hard week of work 
with the executive and the committees 
which have sat during the previous week. 

“Then, when the conference opens, it 
is Fraulein Frenzl who has everything 
ready and is there to give any informa- 
tion which may be required at a mo- 
ment’s notice. Nor is this all. If a 
speech is made in a language not readily 
understood by the majority of the dele- 
gates, she it is who acts as interpreter, 
a task which she shares with Mr. Rin- 
man, the president, while, when all is 
over and the delegates depart, she has 
still to complete her records of the meet- 
ing and to prepare the “Jahrbuch” which 
contains the essentials of the Union’s 
organization, and which, from year to 
year, has to be extensively altered to in- 
clude the work done at the last meeting. 

“All this, however, is organization, and 
Fraulein Frenzl’s_ capabilities do not 
cease there. When, in 1926, the present 
writer had occasion to consult with her 
over his report of the Scheveningen 
meeting of the Union, he found her not 
only very fully informed on the many 
and various subjects which had been dis- 
cussed at the meeting, but also convers- 
ant with the technicalities of marine in- 
surance and kindred subjects to an ex- 
tent which might well be the envy of 
the most brilliant student of the Insti- 
tute or the leading underwriters of any 
market. 

“Nevertheless, Fraulein Frenzl is not 
wholly absorbed in marine insurance and 
its technicalities, and it was a very agree- 
able surprise to find that she was inter- 
ested, among other matters, in our own 
literature, and had read many of our 
modern authors to some effect. She is, 
indeed, a woman of great charm and very 
considerable intellectual powers, and the 
present writer is happy to be able to add 
his tribute to that which the chairman 
and executive of the International Ma- 
rine Insurance Union have just paid to 
her.” 

NEW CLAUSES DEFERRED 

The Institute of London Underwrit- 
ers has stated that of the new clauses 
recently announced as coming into oper- 
ation on the Ist of January, 1928, the 
adoption of three of these will now be 
deferred until further notice. The three 
clauses are the “R.D.C. and Sister Ship” 
clause, the “Institute Voyage Clauses for 
Hull,” and the “Institute Time Clauses.” 
Pending the announcement of the date 
on which these new clauses will become 
operative, the clauses current in 1927 
will continue in use, but it is believed 
that it will not be long before these will 
be superseded by the clauses the details 
of which have already been published. 
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AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $5,335,216.16 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $8,132,324.02 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,293,473.36 
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A WRITER ON 
MARINE INSURANCE 


is wanted by a well-known trade 
paper to prepare a news article on 
developments in the Marine Insur- 
ance field twice a month. 
The man we'are looking for is not 
necessarily a practiced writer. He 
is probably engaged in Insurance 
work and would prepare these arti- 
cles in his spare time. 

Box 1075 
THE EASTERN UNDERWRITER 

110 Fulton St., New York 




















Says Marine Rates 
Are Down About 50% 


1921 RATES USED FOR BASIS 





H. M. Merriman, Head of London Under- 
writers, Comments on Chances For 
Improvement During 1928 





Speaking at the recent annual meeting 
of the Institute of London Underwriters, 
H. M. Merriman referred in his speech 
to two important events of last year: 
the meeting of underwriters and chair- 
men in July and that of the Interna- 
tional Marine 
September. 

With regard to the former he said 
that they ought to look forward with 
confidence to an improvement of busi- 
ness, but that he was not too sanguine, 
owing to the lack of co-operation by the 
market as a whole. Commenting on the 
Lido meeting, he said that it was appar- 
ent that Continental underwriters were 
looking to their English colleagues for 
a lead, and were prepared to support 
any action they might take. 

Another important matter to which 
Mr. Merriman referred was the folly of 
allowing basic rates to be obscured and 
to decliné owing to the false profits 
shown by quoting inclusive rates for in- 
surances covering more than the tradi- 
tional marine policy and of covering 
trade loss risks. He remarked with re- 
gard to the latter practice that he was 
confident that if underwriters were firm 
in refusing to cover such risks the vari- 
ous trades would soon adjust their con- 
ditions of sale. In this connection his 
appeal for the abandonment of covering 
goods “to pay average irrespective of per- 
centage” is important, and it may be 
that in expressing hope that in the near 
future underwriters would revert to the 
average clause based on the “memoran- 
dum” of the policy, his words will prove 
to be prophetic. He said that “the fran- 
chises in the memorandum were insert- 
ed for a very good reason,” and asked 
why they should not rigidly be adhered 
to now. 

Mr. Merriman also stressed the re- 
duction which has been made in rates 
in recent years, and he thought it safe 
to say that, compared with the rates of 
1921, those paid in 1927 for the insurance 
of many of the most important commodi- 
ties showed a reduction of from 40 to 
50%. He added: 

“T am confident that improvements in 
ships and shipping do not admit of such 
a reduction.” 

At a meeting of the committee Mr. 
Merriman, who is underwriter of the 
Eagle, Star & British Dominions, was 
re-elected chairman of the institute, and 
G. A. T. Darby. underwriter of the Ma- 
rine Insurance Co., was re-elected deputy 
chairman. 


Insurance at Lido in 





A. J. CORSA MARINE AGENT 
Andrew J. Corsa & Son of Brooklyn 
have been appointed general agents of 
the Sun of London for marine lines, in- 
cluding ocean, inland and all classes of 
floaters. The addition of these lines 
gives the Corsa office full facilities for 


EE all classes of fire and casualty insurance, 
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Elizabeth’s Fire Loss 
Shows Big Decrease 


$171,350 LESS THAN IN . 1926 


Board of Fire Commissioners Attribute 
Drop to Educaticn of Public 
Through Campaigns 








According to the figures of the Board 
of Fire Commissioners of Elizabeth, N. J., 
the fire losses for the year 1927 show a 
decrease of $171,350.38 over that of 1926 
when the losses totaled $373,339.86. The 
for the year 1925 amounted to 
$400,657, which was a record for Eliza- 


losses 


beth and since the organization of the 
paid fire department in 1902. 

the fire loss of last 
year is attributed to the education of the 
public relative to the great dangers of 


The decrease in 


fires, according to the views of the offi- 
cials of the fire department. It has been 
pointed out that while the total property 
damage may appear high, the fire pre- 
vention week campaign and the lectures 
given in the public schools are beginning 
to show their effectiveness each year. 

One of the greatest preventatives of 
fires is the keeping of cellars and base- 
ments clear of rubbish, which the public 
is beginning to realize is one of the 
sources which endangers their lives and 
from which many fires have occurred. 

The campaigns which have been car- 
ried on as to the great dangers of play- 
ing with matches, has also had the de- 
sired effect among children, as well as 
the playing around bonfires, which has 
resulted in children being badly burned. 
The two largest fires which occurred last 
year was that on April 18, in a private 
dwelling, which resulted in a loss of 
$27,000 and the other in the Bender Me- 
morial Academy, causing a loss of 
$14,000. 

The losses for the years 1926 and 1927 
are shown in the following monthly ta- 
bles: 


Loss on 


January 
February 





September 
October 





OTe 15,726 
Oe eer er rT 13,918 
ee ere ee $234,516 


Loss on 


Buildings 
FORMRTY onc ccccevcveccs $ 15,648 
POUND esectcwcnesnes 10,611 
POG se caacdcvoseccounes 13,129 
SEE Eu Sac auain een 55,135 
MERE sscnhbaewashanes set 2,232 
ee CP Pee re 4,377 
SE ele a ask ances e ete 2,761 
PNRM Yh ccctite Siena trate otal 4,988 
UES <scencanicaene ae 971 
CEN co oa benine bas 4,350 
a re 1,994 
ee 4,688 








Total 


R. L. ATWOOD ADVANCED 

Raymond L. Atwood has been appoint- 
ed general agent of the Fireman’s Fund 
at Boston, assisting in the automobile 
department. He will aid Assistant Man- 
ager R. H. Goodwin, whose promotion 
was announced last week. Mr. Atwood 
has been connected with the Fireman’s 
Fund eastern department as automobile 
special agent for the New England states 
since 1922. He is a native of Maine and 
before joining the Fireman’s Fund oper- 
ated an independent fire insurance ad- 
justing office in Boston. He was also 
for awhile special agent for the Queen. 





MISSOURI DEP’T. ACTS 

That the Missouri insurance depart- 
ment is confident of ultimate success in 
its rate reduction efforts is evidenced by 
the fact that the department has advised 
the fire insurance companies effected to 
forward by March 15 a lot of informa- 
tion necessary in providing for the re- 
turn of premiums to fire policyholders. 
The reduced rates were ordered inte ef- 
fect on November 15, 1922, and the com- 
panies may be forced to return 10% of 
the income on fire, lightning, hail and 
windstorm policies if relief is not found. 





WEISGERBER WITH N. B. & M. 

B. J. Weisgerber has left the Trav- 
elers Fire to become special agent for 
the North British & Mercantile fleet of 
companies in West Virginia, with head- 
quarters at Wheeling. He succeeds C. 
N. Fraser, who was recently transferred 
to the southern New Jersey field. 





FIREMEN’S PROMOTES SULLIVAN 

Fred W. Sullivan, state agent of the 
Firemen’s of Newark and the Keystone 
Underwriters in northern Illinois, has 
been appointed superintendent of agen- 
cies of the Western department of the 
Firemen’s fleet. Before 1925 he traveled 
for the American of Newark and the 
National Union of Pittsburgh. 











—1916-———___—— 

Loss on Ins. on Ins. on 
Contents Buildings Contents 
$ ,5,715 $ 416,000 $ 138,150 

17,323 466,700 
8,540 969,100 
55,044 659.700 
22,850 349,000 
1,751 152,500 64,550 
9,169 762,000 745,000 
2,330 284,200 3,500 
096 165,000 29,500 
2,663 156,200 93,000 
4,875 705,100 239,000 
6,465 682,600 90,800 
$138,823 $5,768,100 $1,964,100 
—--— 1927 - 
Loss on Ins. on Ins. on 
Contents Buildings Contents 
$ 7,945 $ 737,800 $ 601,650 
1,779 480,300 31,000 
7,563 529,820 82,900 
13,410 648,500 121,700 
640 218,300 17,500 
353 162,500 49,400 
1,105 690,500 173,800 
36,935 205,900 171,000 
88 404,500 35,300 
8,869 853,950 87,800 
310 276,800 44,600 
2,103 253,050 83,750 
$81,102 $5,461,920 $1,500,400 








WARNING ON USED CARS 





Finance Companies’ Association Says 
Supply of Second Hand Cars Will 
Far Exceed The Demand 

The National Association of Finance 
Companies, with headquarters at Chi- 
cago, says that the automobile industry 
now faces some serious conditions in the 
used car markets. The new 1928 styles 
and prices for low-priced automobiles 
have thrown more than 75% of the pres- 
ent cars out of style, and the question is 
whether many of these cars, if turned 
over to second hand dealers, can be re- 
sold for anything near their real worth 
from the point of view of service. 

“Tt is true that a bigger percentage of 
all cars are obsolete now, in important 


particulars, than ever before in the his- 
tcry of the industry. The sweeping im- 
provements in Ford cars announced last 
month followed by corresponding 
changes in all other low priced makes, 
have resulted in making at least 80% 
of all cars distinctly out of date. The 
great question is, how far the American 
people are ready and able to go at this 
time in discarding cars which still have 
a good deal of service left in them. 
“One inevitable result is going to be a 
great pressure on the used car market. 
Multitudes of owners will be desirous of 
buying new cars, if they can get enough 
for their old ones, but the demand for 
those old ones will be very much less 
than the supply. The used car problem, 
bad as it has been, will be worse than 
ever before.” 


REBATE CASE DISMISSED 


What is said to be the first case 
brought up under the New Jersey anti- 
rebate law of 1911 was tried in Trenton 
last week and dismissed because a year 
had elapsed between the time of the al- 
leged rebating and the date of starting 
the suit, thus outlawing the litigation. 
The plaintiff was W. C. Webb, of 
Bloomfield, N..J., a stockholder of the 
Trenton Automobile Collateral Co., now 
in the hands of a receiver, who charged 
that a Trenton agent had allowed more 
than 300 rebates on automobile policies 
of a large New York company. The 
Trenton Co. loaned money upon auto- 
mobiles and handled the placing of fire 
and theft insurance. 





G. W. COWARD MANAGER 

George W. Coward has been made 
manager of the New York City office of 
A. F. Shaw & Co., Inc., succeeding Wil- 
liam F. Boylan, who has become Eastern 
representative of the St. Paul Fire & 
Marine. Mr. Coward has been with the 
Shaw office for two and a half years. 





BROKER’S DINNER APRIL 18 

The General Brokers’ Association of 
the Metropolitan District, Inc., is mak- 
ing good headway with its plans for the 
third annual banquet to be held April 
18 at the Hotel Astor in New York. 
bigest Hirsh is in charge of arrangements 
and predicts an attendance of close to 
one thousand persons. 





H. Allen Nye, Denver representative 
of the Equitable Life, has been elected 
a director of the Rocky Mountain Har- 
vard Club. 





—. 
—= 
— 





218TH YEAR 


SUN 


INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
ONITED STATES BRANCH 
55 Fifth Ave. New Yo-k 
Western Department 
Wrigley Bldg., 410 N. Michigan A-e, 
Chicago 
Pacific Department 


N. W. Cor. Sansome and Sacramento Sis, 
San Francisco, Cal. 























[THE HANOVER 


FIRE INSURANCE COMPANY 
Continuously in business since 1852 





Charles W. Higley, President 
HOME OFFICE 


Hanover Building, 
34 Pine St., 

New York City 
Howie, Jarvis & Wright, Inc., 
General Agents 
Metropolitan District 
99 John Street, New York 




















of 


115 Broad Street 





REINSURANCE 
FIRE AND CASUALTY 


ROSSIA INSURANCE COMPANY 
of America 





THE FIRE REASSURANCE COMPANY 
of New Yor 


AMERICAN RESERVE INSURANCE COMPANY 
of New York 


LINCOLN FIRE INSURANCE COMPANY 
of New York 


THE FIRST REINSURANCE COMPANY 
Hartford 














Hartford, Conn. 
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INCORPORATED 1868 


Che Standard Fire Insurance Co. 
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Royal Exchange Assurance 


THE STATE ASSURANCE CO. Ltd. 
PROVIDENT FIRE INS. CO. 
in combination with 
CAR & GENERAL INS. CORP., Ltd. 
for full cover of Automobiles 
95 Maiden Lane, New York 
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Rinman Tells What His 
Union Can Do in 1928 


CARGO RATES IN A BAD WAY 





International Organization In Position 
To Bring About Co-operation In 
Leading Markets 





A Rinman, president of the Interna- 
tional Union of Marine Insurance, and 
one of the leading Scandinavian com- 
pany executives, has jotted down several 
suggestions for the work of the Union 
during 1928 prior to its annual meeting 
in the Fall at Baden-Baden. Many of 
his suggestions deal*»with procedure at 
the conventions, and are of little inter- 
est to the American market, but he does 
say that the Union should be able to 
strengthen its position by gaining more 
members throughout the world and 
should work for greater co-operation 
between the leading marine markets for 
stabilization and improvement of cargo 
rates. The Union, he feels, is the one 
organization which can foster co-opera- 
tion and through which the marine in- 
terests of the world can work for their 
own self protection. 

“But there is just one problem,” says 
Mr. Rinman, “more important than all 
the rest, which was never submitted to 
a special committee and never will be, I 
expect, a problem which might be framed 
as follows: What do the members 
earnestly expect of the International 
Union beyond its mere existence, and 
what might the International Union be 
entitled to expect of its members beyond 
their paying the annual subscriptions ? 

“At the Lido Conference an earnest 
appeal was addressed to the members to 
offer more active assistance in persuad- 
ing outsiders to join the Union, and I 
cannot let this opportunity pass with- 
out again drawing attention to this very 
important point. Thanks to the efforts 
of a few, the Union counts today more 
members than ever before, but if these 
few were to slacken in their zeal, or 
if they were to realize one day that 
within their region of influence every 
possible chance had already been used, 
what would then follow, Sure as any- 
thing the Union would see its roll of 
membership reduced by 10 or 15 every 
year. For there is always a normal 
number of, say, 5 to 10 members resign- 
ing their membership every year, while 
one must always count with a smaller 
number of normal applications for mem- 
bership. 


New Ground for the Union’s Operations 
“This point was also dealt with at the 
Lido Conference, and I only want to 
mention it here just to underline the 
necessity of a perpetual supply of fresh 
problems submitted to the Union for 
study. If this is neglected, it cannot 
be helped that the agendas of the gen- 
eral meetings year by year display too 
nuch of old beef. 

Would it be vain to ask the mem- 
bers in general to communicate with the 
general secretary in the course of this 
ycar wherever they get a good idea in 
matters falling within the scope of the 
Union? 

“Out of sheer necessity the hull rates 
have been raised in various markets, and 
this has had a beneficial moral influence 
in the widest underwritings circles, but 

other markets are still behind in this 
respect, and it should be their ambition 
in 1928 to follow suit. 

“But it becomes more and more evi- 
ae that in cargo insurance drastic 
Measures must soon be taken both as 
regards rates and conditions in almost 
every market. The London initiative of 
last year was limited to the condition, 


Marine Union Sec’y 
A Remarkable Woman 


MISS M. FRENZL 





IS HONORED 





Presented With Handsome Gift on 
Tenth Anniversary With International 
Body; Has Office in Berlin 





Fraulein Margarethe Frenzl, of Ber- 
lin, Germany, secretary of the Interna- 
tional Marine Insurance Union and pub- 
lisher of the “Marine Underwriter,” and 
who probably knows as many marine in- 
surance leaders throughout the world as 
anyone does, was honored recently by 
the executive council of the Marine 
Union. She received a handsome piece 
of jewelry as a mark of appreciation of 
her services and to commemorate the 
tenth anniversary of her appointment to 
the post which she holds. The following 
tribute to her abilities appeared in a 
British newspaper: 

“Fraulein Frenzl, attractive, and very 
far from the conventional idea of the 
severe business woman, has one of the 
best organizing brains of the insurance 
markefs of the world. 

“In charge at the offices of the Union 
in Berlin, it falls to her to conduct the 
many activities of that institution; to 
supervise the collection and dispatch of 
the bulletins that form so useful a part 
of its service to the members, and to 








and very wisely so, as a start, for we 
must first of all have a solid ground to 
build on, clear and reasonable lines to 
pursue. But even for clear f. p. a. risks 
the rates are in many markets absurdly 
low and cannot possibly be kept on that 
level in the long run. The cargo rates 
in the London market are, today, about 
40% cheaper than they were 6 years 
ago. 

“Here then is a task for underwriters 
in all countries to do their very best in 
promoting efforts aiming at a general 
improvement of the cargo business. 
Would it not be a great pity, if the Lon- 
don initiative, received with so much of 
genuine approval, were to come to noth- 
ing for lack of effective support from 
other markets ? 

“Closely connected with the question 
of rates and conditions is another Lon- 
don initiative, discussed at the Lido Con- 
ference, viz. the plea for uniformity in 
the rates of brokerage and discount as 
far as cargo insurances, on oversea risks 
only, are concerned. While it is evi- 
dent that each market must adhere to 
its own traditional customs within cer- 
tain limits, it seems to be the general 
feeling that here is a field for success- 
ful co-operation as between certain 
markets where collisions of interest, so 
to say, daily occur.” 


deal with such problems as are inevitable 
in a concern where many different and 
differing interests are involved. 

“Further r, the organization of the an- 
nual meeting devolves almost entirely 
upon her shoulders, and only those who 
have been present on these occasions can 
know what a vast amount of labor this 
means. Thus, when the delegates are 
arriving, after most of the arrangements 
for their comfort have been made under 
her supervision, they find her still fresh 
and energetic after a hard week of work 
with the executive and the committees 
which have sat during the previous week. 

“Then, when the conference opens, it 
is Fraulein Frenzl who has everything 
ready and is there to give any informa- 
tion which may be required at a mo- 
ment’s notice. Nor is this all. If a 
speech is made in a language not readily 
understood by the majority of the dele- 
gates, she it is who acts as interpreter, 
a task which she shares with Mr. Rin- 
man, the president, while, when all is 
over and the delegates depart, she has 
still to complete her records of the meet- 
ing and to prepare the “Jahrbuch” which 
contains the essentials of the Union’s 
organization, and which, from year to 
year, has to be extensively altered to in- 
clude the work done at the last meeting. 

“All this, however, is organization, and 
Fraulein Frenzl’s ‘capabilities do not 
cease there. When, in 1926, the present 
writer had occasion to consult with her 
over his report of the Scheveningen 
meeting of the Union, he found her not 
only very fully informed on the many 
and various subjects which had been dis- 
cussed at the meeting, but also convers- 
ant with the technicalities of marine in- 
surance and kindred subjects to an ex- 
tent which might well be the envy of 
the most brilliant student of the Insti- 
tute or the leading underwriters of any 
market. 

“Nevertheless, Fraulein Frenzl is not 
wholly absorbed in marine insurance and 
its technicalities, and it was a very agree- 
able surprise to find that she was inter- 
ested, among other matters, in our own 
literature, and had read many of our 
modern authors to some effect. She is, 
indeed, a woman of great charm and very 
considerable intellectual powers, and the 
present writer is happy to be able to add 
his tribute to that which the chairman 
and executive of the International Ma- 
rine Insurance Union have just paid to 
her.” 





NEW CLAUSES DEFERRED 
The Institute of London Underwrit- 
ers has stated that of the new clauses 
recently announced as coming into oper- 
ation on the Ist of January, 1928, the 
adoption of three of these will now be 
deferred until further notice. The three 
clauses are the “R.D.C. and Sister Ship” 
clause, the “Institute Voyage Clauses for 
Hull,” and the “Institute Time Clauses.” 
Fending the announcement of the date 
on which these new clauses will become 
operative, the clauses current in 1927 
will continue in use, but it is believed 
that it will not be long before these will 
be superseded by the clauses the details 

of which have already been published. 
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AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $5,335,216.16 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $8,132,324.02 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,293,473.36 
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A WRITER ON 
MARINE INSURANCE 


is wanted by a well-known trade 
paper to prepare a news article on 
developments in the Marine Insur- 
ance field twice a month. 
The man we are looking for is not 
necessarily a practiced writer. He 
is probably engaged in Insurance 
work and would prepare these arti- 
cles in his spare time. 

Box 1075 
THE EASTERN UNDERWRITER 

110 Fulton St., New York 




















Says Marine Rates 
Are Down About 50% 


1921 RATES USED FOR BASIS 





H. M. Merriman, Head of London Under- 
writers, Comments on Chances For 
Improvement During 1928 





Speaking at the recent annual meeting 
of the Institute of London Underwriters, 
H. M. Merriman referred in his speech 
to two important events of last year: 
the meeting of underwriters and chair- 
men in July and that of the Interna- 
tional Marine Insurance at Lido in 
September. 

With regard to the 
that they 


former he said 
ought to look forward with 
confidence to an improvement of busi- 
ness, but that he was not too sanguine, 
owing to the lack of co-operation by the 
market as a whole. Commenting on the 
Lido meeting, he said that it was appar- 
ent that Continental underwriters were 
looking to their English colleagues for 
a lead, and were prepared to support 
any action they might take. 

Another important matter to which 
Mr. Merriman referred was the folly of 
allowing basic rates to be obscured and 
to decliné owing to the false profits 
shown by quoting inclusive rates for in- 
surances covering more than the tradi- 
tional marine policy and of covering 
trade loss risks. He remarked with re- 
gard to the latter practice that he was 
confident that if underwriters were firm 
in refusing to cover such risks the vari- 
ous trades would soon adjust their con- 
ditions of sale. In this connection his 
appeal for the abandonment of covering 
goods “to pay average irrespective of per- 
centage” is important, and it may be 
that in expressing hope that in the near 
future underwriters would revert to the 
average clause based on the “memoran- 
dum” of the policy, his words will prove 
to be prophetic. He said that “the fran- 
chises in the memorandum were insert- 
ed for a very good reason,” and asked 
why they should not rigidly be adhered 
to now. 

Mr. Merriman also stressed the re- 
duction which has been made in rates 
in recent years, and he thought it safe 
to say that, compared with the rates of 
1921, those paid in 1927 for the insurance 
of many of the most important commodi- 
ties showed a reduction of from 40 to 
50%. He added: 

“T am confident that improvements in 
ships and shipping do not admit of such 
a reduction.” 

At a meeting of the committee Mr. 
Merriman, who is underwriter of the 
Eagle, Star & British Dominions, was 
re-elected chairman of the institute, and 
G. A. T. Darby, underwriter of the Ma- 
rine Insurance Co., was re-elected deputy 
chairman. 





A. J. CORSA MARINE AGENT 
Andrew J. Corsa & Son of Brooklyn 
have been appointed general agents of 
the Sun of London for marine lines, in- 
cluding ocean, inland and all classes of 
floaters. The addition of these lines 


gives the Corsa office full facilities for 
all classes of fire and casualty insurance. 
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Surety Men Oppose 
South Carolina Bill 


PROVIDES FOR STATE FUND 





Agents of the State Asked to Do 
All They Can to Defeat Its 
Passage 





This past week has noted strenuous 
Opposition from surety companies to a 
bill introduced in the South Carolina 
legislature, tending to create a monopo- 
listic state fund tor suretyship. Surety 
executives, realizing that such a_ bill 
would cripple if not cut off their surety 
production in that state, have already 
communicated with their principal repre- 
sentatives in South Carolina to do every- 
thing that they can legitimately, to de- 
feat it. 

sriefly, the bill proposed that a sink- 
ing fund commission be appointed by the 
state which will issue surety bonds to 
cover the faithful performance of all of- 
ficers or employes of the state, county 
or other political subdivisions, except 
municipal. This commission will also 
issue surety bonds covering the faithtul 
execution of all contracts on the con- 
struction of highways, school districts, 
bridges, etc. It is interesting to note 
that the bill also provides for the re- 
insurance of such commission in “re- 
liable” insurance companies. 

One executive, in writing to his South 
Carolina representative last week, closed 
his letter with this statement: “It is 
obvious that if this bill is approved by 
the Governor that the business of cor- 
porate suretyship in South Carolina will 
cease.” 


MAYNARD’S JOB BROADENED 
To Have Charge Of N. Y. Indemnity’s 
Western Department, Succeeding 
F. M. Chandler, Resigned 
Stanley W. Maynard, 
moted last week to be 
of the New York Indemnity in charge 
of its eastern division, has also been 
given charge of the company’s western 
department, succeeding Frank M. Chand- 

ler, resigned. 

In announcing the appointment, Spen- 
cer Welton, president of the company, 
said in part: “I regard Stanley May- 
nard as one of the ablest young agency 
executives in the country. 

“I am giving him a good deal of re- 
sponsibility first because of my _ belief 
that he is equal to the job and second, 
because it is by acceptance of responsi- 
bility that we increase our mental and 
business stature.” 


who was _ pro- 
agency executive 





MEE HOST TO SURETY MANAGERS 

John L. Mee, agency vice-president, 
National Surety, has a nice way of doing 
things. Appointed chairman of the N. 
Y. Agency Committee of the Confer- 
ence on Acquisition and Field Super- 
vision Costs last week, his first step was 
to invite all surety department managers 
in New York to be his guests at a lunch- 
eon, given Tuesday at the Drug & Chem- 
ical Club. 

Mr. Mee. said that its purpose was to 
cement still further the fine spirit of 
co-operation already existing among the 
men in charge of fidelity and surety pro- 
duction and underwriting in the city. 





MOYLETT JOINS EAGLE IND. 

Thomas P. Moylett, assistant manager, 
burglary department, in the New York 
office of the Fidelity & Deposit, resigned 
this week to become metropolitan (N.Y.) 
burglary department manager for the 
Eagle Indemnity. Mr. Moylett has been 
with the F. & D. for about three years 
and before that was with the American 
Surety for about seven years. 


Five Men Promoted 
By Standard Accident 


FOUR NEW ASS’T SECRETARIES 





They Are Messrs. Crockett, Winter, 
Platts and Hacker; F. S. Brown 
Made a Vice-President 





Careers of the five Standard Accident 
men who were promoted at the recent 
annual meeting of the company’s board 
of directors are as follows: 

F. S. Brown, who was elected vice- 
president with general executive duties, 
started with the company in 1907 as a 
file clerk and messenger boy in the lia- 
bility department. He was then trans- 
ferred to the inspection division of the 
safety engineering department and was 
soon promoted to be in charge of the 
entire safety division. His next step up 
the line was to the underwriting division 
where he handled all lines except per- 
sonal accident and health. 


Brown Planned New Building 


During the war Mr. Brown served first 
as a lieutenant in the army and was 
later made a captain. Returning to the 
Standard Accident, he was put in charge 
of personnel work, devoting his activities 
at the time to the planning of a new 
building for the company. His office 
layout for it was so efficient that for two 
years nothing had to be moved. He was 
in charge of all office supervision in the 
new building. Up to his recent promo- 
tion Mr. Brown was an assistant secre- 
tary. 

A. J. Crockett, newly appointed assist- 
ant secretary, ‘joined the Standard in 
June, 1920, being connected with the su- 
pervising department. The following 
year he was made assistant office super- 
visor. From September, 1924, to Decem- 
ber, 1925, he was office supervisor of the 
New York branch office and then was 
recalled to the home office as office su- 
pervisor. His promotion is merited. 

H. T. Winter, who was also appointed 
assistant secretary, was in law work for 
five years after his graduation from the 
Baltimore Law School, being admitted to 
the bar in 1908. His first insurance ex- 
perience was with the United States F. 
& G,, in April, 1913, in its court bond 
department. In the fall of 1920 he joined 
the Indemnity Insurance Co. of North 
America in its bond department. 

Coming to the Standard in February, 
1923, he was assigned to its bonding de- 
partment and later made assistant super- 
intendent of this department. In May, 
1927, he became its superintendent joint- 
ly with J. P. Hacker, which position he 
has held up to the present time. 


Platts Sixteen Years With Company 


H. Platts, who, as assistant secre- 
tary, will supervise all casualty lines, has 


been with the Standard for sixteen 
years. He was first an inspector at the 
time that Mr. Brown was superintend- 


ent of this department. His work con- 
sisted of looking over reports and han- 
dling the men in the field. Two years 
later he was transferred to the under- 
writing department, specializing first on 
public liability lines and then all forms 
including compensation. 

In 1920 he was promoted to be assist- 
ant superintendent of the liability depart- 
ment, supervising inspection and audit- 
ing, as well as underwriting work. Mak- 
ing good at this post, he was made su- 
perintendent of the underwriting depart- 
ment in 1924 which position he has held 
for the past four years. 

J. P. Hacker, made assistant secretary 
in charge of the bonding department, 
took the law course at the University 
of Maryland and joined the Fidelity & 
Deposit in 1908. He was connected with 


that company for sixteen years, travel- 


















(eneral Accident 

EAS FIRE AND LIFE 

& ASSURANCE CORPORATION, Lid. 
ee United States Manager: 

















F. M. Chandler Joins 
American Employers 


LEAVES THE N. Y. INDEMNITY 





To Have An Executive Position For The 
Company In Chicago; Milestones 


In His Career a 





Frank M. Chandler, who has been vice- 
president and western manager of the 
New York Indemnity since the first of 
1927, week to join the 
American Employers in an executive ca- 
pacity for that company in Chicago. 

Mr. Chandler is one of the most widely 
known and most popular executives in 
the casualty business and has made a 
name for himself both as an underwriter 
and as an organizer. He was with the 
Travelers from 1911 to 1926 inclusive, 
holding the following positions: special 
agent, assistant manager at Albany, 
state manager for Indiana and manager 
of the Dallas branch office. 

Mr. Chandler is known as the father 
of the Insurance Day, having originated 
the Indiana Insurance Day. Recently he 
was appointed chairman of the Insur- 
ance Day committee of the Insurance 
Federation of America. 


resigned this 





F. T. SAGE MADE A DIRECTOR 


The Metropolitan Casualty at a meet- 
ing of its stockholders this wek re-elect- 
ed those directors whose terms had ex- 
pired and also elected Frank T. Sage of 
Rochester, N. Y., a member of the firm 
of Sage, Wolcott & Stecle, investment 
securities, as a new director to fill a 
vacancy in the class of 1929. 

A meeting of the board of directors, 
called immediately following the stock- 
holders’ meeting, was adjourned for lack 
of quorum. It will meet on call of the 
chairman. 





BOOK ON COMPENSATION RATES 


Members of the staff of the National 
Council on Compensation Insurance are 
collaborating in the writing of a book on 
“Compensation Kate Making” for the 
Casualty Actuarial Society. It will prob- 
ably be ready by the end of 1928. 





CHANGES TO QUARTERLY 
The General Accident “Review” will 
change over to a quarterly with its next 
issue. 








ling extensively all over the United 
States in connection with bonding mat- 
ters. At times he represented the F. & 
D. in New York, San Francisco, Port- 
land, Ore., and Atlanta. 

He joined the Standard Accident in 
1923 as superintendent of its bonding 
claim department and in May, 1927, was 
appointed superintendent of its bonding 
department. He is regarded as a capable 
bonding underwriter. 


WOULD CHANGE RATE CONTROL 





Compensation Work To Be Passed Upon 
By Corporation Commission Under 
Proposed Virginia Law 


Regulation and control of compensa- 
tion rates in Virginia will be vested in 
the state corporation commission if a 
bill pending in the general assembly be- 
comes a law. The measure introduced 
in the house provides that the industrial 
commission which administers the work- 
men’s compensation act shall sit with 
the corporation commission in an ad- 
visory capacity in the fixing of such 
rates. 

It is in line with a recommendation of 
Governor Byrd that control of all in- 
surance rates except life be placed under 
the corporation commission. The Chand- 
ler investigating commission which re- 
cently submitted its report to the legis- 
lature recommended only that regulation 
of fire rates be vested in that body. As 
to compensation rates, it suggested that 
the industria! commission be clothed 
with authority to fix them. 

Also in line with Governor’s recom- 
mendation, Delegate W. C. Hall has in- 
troduced a bill giving the corporation 
commission authority to fix rates of 
surety companies. He says that the 
principal purpose of this bill is to bring 
about a reduction in rates of public of- 
ficial bonds and those charged road con- 
tractors both of which he regards as 
being too high at present. 





STATE LABOR DEP’T HEARING 





Representatives of Casualty Companies 
Testify That Cases of Fraud in 
Compensation Are Few 
Representatives of some two dozen 
casualty companies appeared _ before 
Professor Lindsay Rogers, appointed by 
Governor Smith to investigate cases of 
alleged fraud in the N. Y. State Labor 
Department, this week, and were in gen- 
eral agreement that there is less fraud 
in workmen’s compensation cases than in 
other forms of accident insurance and 
cases growing out of burglaries. Several 
witnesses testified that they had encoun- 
tered cases that seemed suspicious, but 
which investigations failed to prove 

fraudulent. 
Among those who testified were: W. 


A. Earl, Hartford Accident; J. A. Sul- 
livan, Liberty Mutual; H. F. Wood, !'- 
delity & Casualty; W. S. -Pendleton, 
Globe Indemnity; B. E. Emory, Acina 


Life; G. W. Kenney, American Mutual 
Liability; Dr. Samuel Lindenbaum, ©: ™- 
mercial Casualty. 





WITH NORTHWESTERN SURETY 

James J. Dunn, who has been ¢ ‘- 
nected with the New York Insuraice 
Department for the past fourteen yours 
as an examiner, is now associated \ ith 
the Northeastern Surety as auditor ond 
comptroller. 
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Century Indemnity 
Makes Two Promotions 


sEOWS GOOD 1927 STATEMENT 





Cereers of J. H. Hasselbrack, Advanced 
to Be Secretary, and Frank G. 
Bush, New Comptroller 





he Century Indemnity at its third 
jn ual meeting last week presented a 
most creditable statement to the stock- 
hoilers of the company. Assets as of 
D caibies 31, 1927, were shown at $3,402,- 
gi. an increase of $1,611,597; the net 
surplus was $1,238,001, a gain of $320,750. 
During the year the capital of the com- 
pany was increased from $750,000 to 
$100,000, and $750,000 was paid into the 


plus. 








}. '@: 


HASSELBRACK 


Following the annual meeting, the di- 
rectors at a special meeting promoted 
Joseph G. Hasselbrack from assistant 
secretary to secretary and Frank G. 
Bush from assistant secretary to comp- 
troller. All other officers were re-elected 
to their respective positions. 


Hasselbrack in Charge of Casualty 


Mr. Hasselbrack was born in Boston in 
1895. He received his education in the 
public schools of Boston and immedi- 
seis started in the casualty insurance 
business, becoming connected with the 
liability department of the United States 
I. & G. at its New England branch of- 
fice. Appreciating the value of further 
education and legal knowledge, he took 
up the study of law and in 1917 gradu- 
ated from the Suffolk Law School and 
was admitted to the Massachusetts bar. 

Later he became connected with the 
General Accident as special representa- 
tive in its New England department. 
From 1921 to 1926 he was casualty man- 
azer in the Boston office of the Mary- 
land Casualty, handling Massachusetts, 
New Hampshire and Maine. Mr. Has- 
\brack came to Hartford in 1926 to 
n the newly formed Century Indem- 
ty and was elected assistant secretary 
i June of that year. He has charge of 
casualty department and as such has 
}).ayed a very important part in its for- 
1 ation and growth. 


Bush Newly Elected Comptroller 


Ir. Bush joined the Aetna (Fire), the 
rent company, in 1910 as a special ac- 
intant. He was admitted to the bar 
Illinois in 1915 and the same year was 
‘ced in charge of the company’s ac- 
inting department there. Later he 
ved as actuary in the western depart- 
ut. Coming to the home office as an 
litor in 1923, he was elected to assist- 
secretary the same year. He now 
h.comes comptroller, a newly created 
sition, of the Century Indemnity, the 
\ctna (Fire), and the World F. & M. 


nm? 


The following directors were elected at 
the annual meeting: Charles P. Cooley, 
Arthur L. Shipman, Charles A. Goodwin, 


A. N. Williams, J. P. Morgan, Horace 
LB. Cheney, John L. Way, Charles G. 
Woodward, Ralph B. Ives, Charles H. 


Gross, James H. Perkins, W. R. C. Cor- 
son and Arthur P. Day. 





BETTERS ITS 1926 RECORD 





Eagle Indemnity’s Statement For 1927 
Shows Increases in Premiums, As- 
sets, Reserves and Surplus 
The past year brought forth satisfac- 
tory gains in premium volume, assets, 
reserves and surplus for the Eagle In- 
demnity. Its total net premiums were 
$3,348,000, a gain of $448,190 over the 
previous year. Its assets were $5,199,198, 
a gain of $551,105 over 1926. Its reserves, 
including $1,710,843 for outstanding 
claims and suits and $1,505,873 for un- 
earned premiums, were $423,819 greater 

than in 1926. 

After providing for all its obligations 
and in addition setting up an additional 
voluntary reserve for claims and suits of 


$316,473, the company shows a net sur-. 


plus over all liabilities of $700,000. This, 
together with its capital of $750,000, gives 
a surplus to policyholders of, $1,450,000. 





REPLACE NON-CAN POLICY 
The Continental Casualty has replaced 
its non-cancellable life indemnity policy 
for the aggregate indemnity policy which 
is non-cancellable, providing for 100 
months of disability benefits. This policy 
is renewable up to age 60. 
The company is still writing its life 
indemnity cancellable health policy. 





ENLARGES ITS SPACE 

The New York Indemnity has just 
made a long term lease on the second 
floor of the Aetna Building at 100 Wil- 
liam Street, New York, to provide addi- 
tional facilities for the handling of its 
metropolitan business, which more than 
doubled in 1927. 


Beha Asks For Hearing 
On Disability Benefits 


WRITES COMPANIES FOR DATA 





N. Y. Superintendent Considering Stand- 
ard Provisions Law for Such Bene- 
fits in Life Policies 





Superintendent of Insurance Beha is 
considering the advisability of recom- 
meriding a standard provisions law for 
total and permanent disability and acci- 
déntal death benefits incorporated in life 
policies and has sent a questionnaire let- 
ter to all life insurance companies doing 


” business in New York State asking for 


their views on certain questions relating 
to this subject which he believes merit 
consideration. A hearing will be held 
in his New York office on February 24 
at which time the opinions of the vari- 
ous companies will be received. 

In discussing the proposed standard 
provisions, Superintendent Beha says in 
his letter: 

“The remarkable development in re- 
cent years of so-called total and perma- 
nent disability and accidental death bene- 
fits, as regards both liberality and vol- 
ume, emphasizes the need for careful 
study of such benefits. These benefits 
have developed into what are, in fact, 
non-cancellable accident and _ health 
benefits. Such benefits apparently meet 
a definite social need. However, their 
development should be directed along 
the proper channels so as to avoid abuses 
to which unbridled competition may 
lead.” ; 

Some of the Questions Asked 

The. following is a partial list of the 
questions which he has asked of the 
companies: 

Definition of total and permanent dis- 
ability—Should a company be permitted 
to issue a disability contract which does 

















ASS! 





SU 































pail mk F 
| ve wed 


Vays 
We SYS 


























12 Washington Place 














Stupen FIDELL 


REINSURANCE 
AND EXCESS COVERS 


Workmen’s Compensation 


and Public Liability 


Che Excess Insurance Company 
of America 


JAMES GIBBS, President 
Head Office 


Telephone Mulberry 5585 


Korg pie 






Newark, New Jersey 























rot provide that total disability which 
has continued for a certain period shall 
be presumed to be permanent? In fact, 
should a company be permitted to use 
the word “permanent” or the word “per- 
manently” in its contracts ? 

In this connection probably it would 
be advisable to strike out the words “and 
permanently” in Section 107 (k) (2), 
New York insurance law. If companies 
shoudl be permitted to continue the use 
of the word “permanent” should the loss 
of certain limbs be considered in all cases 
as constituting total and permanent dis- 
ability without any other evidence ? 

Minimum waiting period—Should the 
minimum waiting period be fixed at 90 
days, or at a lower figure? 

Retroactive benefits—Should the con- 
tracts be permitted to provide that bene- 
fits shall be retroactive from the date 
of receipt of proof of disability to the 
date of disability, 


Increasing disability benefits—Should 


ventracts be permitted to previde that 
the benefits shall be increased ater a 
certain period of disability ? 

Disability benefits reducing face 


amounts of life insurance—Should bene- 
fits be permitted which reduce the face 
amounts of life insurance by the amounts 
cf the disability payments ? 

Disability benefits under endowment 
policies—Should disability benefits incor- 
porated in endowment policies be per- 
mitted to provide for continuance of pay- 
ments beyond maturity date? 

Limiting age for disability 
Should a limiting age be fixed for such 
benefits? If so, should this be age 65 
or some higher age? “Limiting Age” re- 
fers to the age prior to which disability 
must occur in order to entitle the in- 
sured to benefits. 


Provisions for A. & H. Policies 


Restrictions cn benefits after the lim- 
iting age has been reached—Should the 
contracts be permitted to provide for 
waiver of premium benefit or for charg- 
ing income payments against the face 
amount of the policy without interest 
after the limiting age has been reached ? 

Limitation on the amount of dtsability 
benefits in relation to the face amount of 
the life insurance—Should the income 
disability benefits be limited to a month- 
ly benefit of 1% of the face amount of 
the life insurance, in addition to the 
waiver of premium benefit ? 

Present standard provision or accident 
and health policies—Should any of the 
present standard provisions for accident 
and health policies be applied to disabil- 
ity benefits incorporated in life policies ? 

Cempanies having separate casualty 
departments—Should a company which 
has a separate casualty or accident and 
health department be permitted to issue 
contracts providing for disability bene- 
fits with shorter waiting periods or with 
provisions that differ in any other way 
from the benefits issued by companies 
which do not have separate casualty de- 
partments? 

Non-cancellable accident and health 
benefits—Should the proposed standard 
provisions section be made applicable to 
non-cancellable accident and health poli- 
cies also? If so, such section should 
probably contain provisions 1 and 3 of 
Section 101, New York Insurance Law, 
and possibly some of the present stand- 
ard accident and health provisions as 
contained in Section 107. 

Mr. Beha says: “The only place 
where total and permanent disability and 
accidental death benefits are specifically 
recognized at this time in the New York 
Insurance Law is in Section 107 (k) (2).” 


DISCUSSES ROBBERY RATES 

Martin Connelly, head of the casualty 
department of the Lawton-Bryne-Bruner 
agency of St. Louis discusse d the high 
rates on burglary insurance in that city 
in an interview printed by the St. Louis 
“Star.” He stated that $200,000 would be 
saved to assureds there if the’ police 
were more diligent in catching criminals, 
and if the state and jurors were more 
willing to convict. 
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The Keystone- 


Prominently displayed in every office of the 
ih National Surety Co. is the famous maxim of 
(3 Chairman Wm. B. Joyce: 





caSua 
for a 


to do it better than any other man in the future will do it.” ment 


solve 


and | 

The words have for many years occupied the place of honor 

in the office of every National Surety Co. executive, forming a 

constant inspiration and ideal to be striven for in all dealings with 
our agency forces and with the public. 



















THEY FORM THE KEYSTONE OF THE NATIONAL 
SURETY CO. ARCH OF GREATNESS. 


Do you want to associate yourself with an organization that 
keeps such an objective always before it as a guide for all its ac- 
tions? Do you, too, want always to be known as the BEST agent 
in your town? If so, you'll find in our new and better sales plans 


and helps exactly the tieup that you need. Return the coupon 
and let us tell you more about it. 


NATIONAL SURETY COMPANY 


115 BROADWAY 
NEW YORK CITY 
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National Surety Company, 
115 Broadway, New York. 

I am interested in the new and better plans of sales development of the National 
Surety Co. and I wish you would tell me more about them. Of course it is understood 
that I am placing myself under no obligation and that my request for information 
only is to be treated as strictly confidential. 
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PRESENT AGENCY CONNECTION 
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Maryland Casualty 
Opens Branch In Cuba 


A FORWARD - LOOKING’ STEP 





R. ©. Contreras And A. L. Kierstead 
Named Managers of the Office; Their 
Careers With Company 





Tie Maryland Casualty has taken a 
forvard step in establishing a branch 
office in Havana, Cuba, indicating as it 
doc: the company’s desire to become 
more closely identified wtih the business 
life of Cuba and to serve better its vari- 
ous growing interests. 

k. E. Contreras and A. L. Kierstead 
have been appointed as branch managers 
i the office is now actively producing 
siness. Mr. Contreras has been man- 
- of the company’s claim division in 
Havana for approximately five years. 
fore being promoted to that position 
he did inspecting, underwriting and 
claim work successfully. He is well con- 
nected socially in Cuba and Mexico, his 
family being a prominent one in Mexico. 

Mr. Kierstead has been a resident of 
Cuba for about eleven years during which 
time he specialized principally in the 
boiler department work. During the last 
few years he has been the safety engi- 
neer of the Maryland for Cuba. He has 
a host of friends and is thoroughly ca- 
pable to assume his new responsibilities. 

The company’s feeling on its new Cu- 
ban branch is that the need of it for 
casualty and bonding lines has existed 
for a long time. Through its arrange- 
ment it is felt that the situation has been 
solved satisfactorily for all of its agents 
and brokers interested in Cuban business. 


B. W. GRAHAM PROMOTED 


B. W. Graham, Pacific Coast manager 
for the Phoenix Indemnity, has been 
promoted to be resident vice-president 
in charge of the entire coast territory. 





ROYAL INDEMNITY IN 1927 





Shows Net Premium Gain of $423,865; 
Successfully Weathered Hare & 
Chase, Inc., Loss 

The Royal Indemnity, headed by 
Frank J. O’Neill, came out on top last 
year with total assets of $24,328,816 and 
a net premium volume of $15,425,000. Its 
premium income the previous year was 
$15,001,135. After making a reserve of 
$11,085,337 for outstanding claims and 
suits, $6,738,854 for unearned premiums 
and $975,268 for other liabilities, the 
company shows a net surplus over all 
liabilities of $4,529,356, which, with its 
capital of $1,000,000, gives a surplus to 
policyholders of $5,529,356. 

Starting in 1911, the Royal Indemnity 
now ranks among the first fifteen lead- 
ing casualty companies in point of net 
premiums written and in assets. It has 
shown its ability to weather hard knocks. 
In 1927 its statement showed good finan- 
cial strength but probably the strongest 
feature of the security the company of- 
fers is not set forth. 

During the past year the Royal Indem- 
nity met and paid for one loss, that of 
Hare & Chase, Inc., which amounted to 
more than $2,800,000. This claim has 
been entirely liquidated by the company 
and the amount paid deducted from its 
statement. This is a convincing indica- 
tion of the guaranty back of its con- 
tracts. 





PLATE GLASS EXCHANGE ELECTS 


At the annual meeting of the Plate 
Glass Insurance Exchange last week 
Henry D. Clarke, Union Indemnity, was 
re-elected chairman of the governing 
committee. Those present were favora- 
ble to the exchange continuing its mem- 
bership in the U. S. Chamber of Com- 
merce, and Nelson D. Sterling, vice-pres- 
ident, Constitution Indemnity, was named 
as national councilor to represent the 
exchange. 


ASSETS AND SURPLUS GREATER 





Metropolitan Casualty Also Showed Net 
Premium Increase Of Over 
$1,000,000 Last Year 

The Metropolitan Casualty in present- 
ing its annual statement figures for the 
close of 1927, gives a picture of financial 
responsibility and progress. The ad- 
mitted assets now aggregate $15,295,959, 
as compared with $12,796,275 a year ago. 
The reserves, which include $5,407,814 un- 
earned premiums, and $3,992,094 for out- 
standing claims, total $10,284,747, as com- 
pared with $8,042,220 set up at the close 
of 1926. 

After thus providing for all outstand- 
ing obligations and setting up a volun- 
tary reserve of $200,000 for contingen- 
cies, the Metropolitan Casualty shows a 
net surplus beyond all liabilities of $2,- 
011,211 which with its $3,000,000 capital 
gives a surplus to policyholders of $5,- 
011,211 as compared with $4,754,054 the 
year previous. During 1927 the company 
had net premium writings of $11,471,202, 
an increase of over $1,000,000 over the 
1926 figures which were $10,334,276. 


LLOYD’S PLATE GLASS GAINS 


Lloyd’s Plate Glass made known its 
forty-fifth annual statement last week, 
showing total assets of $2,383,688 as con- 
trasted with $2,275,071 in 1926. Its re- 
serves for all liabilities totaled $648,071 
and the company shows a net surplus 
of $735,617. Its surplus to policyholders 
at the end of 1927 was $1,735,617, as 
compared with $1,593,607 at the close of 
the previous year. Since its organiza- 
tion forty-five years ago Lloyd’s Plate 
Glass has paid in losses a total of 


$9,199,458. 








WELTON A SPEAKER 
Spencer Welton, president, New York 
Indemnity, talked Tuesday night before 
the alumni association of the Goldey Col- 
lege, Wilmington, Del. 


HELM TO LEAVE U. S. F. & G. 





Joins Glens Falls Indemnity on March 
1 in Charge of A. & H. Develop- 
ment; His Career 

H. G. Helm, manager of accident and 
health in the New York office of the 
United States F. & G., leaves that com- 
pany on March ft to join the Glens Falls 
Indemnity in charge of agency develop- 
ment work along accident and health 
lines. 

Mr. Helm has been in the business 
for about eight years. He was edu- 
cated at the University of Illinois and 
after leaving the army he joined the 
Travelers in New York in its accident 
and health department. Three years 
later he resigned that position to con- 
nect with the New York office of the 
United States F. & G, where he has 
handled its accident and health business 
for the past five years. 





DECIDE ON ANNUAL MEETING 





International Claim Ass’n. to Convene on 
September 10 to 12 at Old Point 
Comfort, Va. 

The International Claim Association 
will hold its next annual meeting at the 
Chamberlin-Vanderbilt Hotel, Old Point 
Comfort, Va., on September 10, 11 and 
12. David Case, chief adjuster, Travel- 
ers, is chairman of the program commit- 
tee for this convention and is preparing 
a program of unusual interest. 

William A. Dennis, of The Prudential, 
is chairman of the membership commit- 
tee and under his leadership the associa- 
tion is making an extra effort this year 
to increase its membership. 

The president of the association is 
Louis L. Graham, chief adjuster, Business 
Men’s Assurance Co., of Kansas City. 


VISITING THE COAST 
Harry C. Mitchell) president, Georgia 
Casualty, is now on a visit to the Pacific 
Coast. 
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volume of automobile, fire, burglary and other busi- 


Travelers agents are able to write a considerable 
ness, while soliciting life, accident or group insurance 


“Oh, by the way, 


| 


I just bought a new car for my wife. 
Will you look after the insurance on 
it for me?” 


Travelers Representatives Profit by 
= Multiple-line Opportunities 


“What will I gain by representing THE 
TRAVELERS, a multiple-line company?” is a 
question you might reasonably ask. 


Greater opportunities to write life insur- 
ance for one thing —if that happens to be 
vour favorite line. But representing The 
Travelers offers you something more— in- 
creased income from other lines. 


The man who led all Travelers agents in 
life insurance production in 1927, also wrote 


a large volume in a number of other Trav- 
elers lines. 

Many Travelers agents are making great 
successes by pushing a number of different 
lines. Others are doing equally well by con- 
centrating most of their attention on some 
one particular line. But all Travelers mul- 
tiple-line men are adding to their incomes 
through their ability to write the many 
lines of insurance written by the Company, 
as opportunities arise in their daily work. 


T HE TRAVELER S 


The Travelers Insurance Company The Travelers Indemnity Company 
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The Travelers Fire Insurance Company 


CONNECTICUT 
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G. E. Hayes Is Giving 
Surety Quiz Course 


TAXES A PERSONAL INTEREST 


Questions This Season Cover Wide 
Variety of Subjects; First Class 
Held Yesterday 








Tis season the quiz in suretyship for 
the Insurance Society of New York stu- 
ders is being conducted by George E. 
Ha es of the Union Indemnity, who is 
cha rman of the committee on surety- 
shiv lectures. Mr. Hayes can rightfully 
be called one of the best friends of those 
“voimgsters” in the business who are 
will ng to learn. For the past few years 
he lias generously given of his time to. 
tak full charge of the surety lectures 
and has been successful in securing ex- 
cell -nt speakers for the various lectures 
in the course. 

The first quiz course was given yester- 
day and others will follow on February 
16 and 23, March 1 and 8. The questions 
to be asked are as follows: 


Definition and Early History 
1. Is suretyship a modern institution? If 
not, how far back can it be traced? 
Give some instances in history, church or 
otherwise, involving suretyship. 

3. Where was the first attempt at corporate 
or organized suretyship? ; 
. Explain the difference between suretyship 

and insurance. 
5. Can you give the approximate percentage 
of each class of surety business? 


Classification, Premiums and Rates 

1. For what purpose are classifications of real 
value? 

2. According to what feature are classifica- 
tions made? Location, hazard or what. 

3. Name five classes or kinds of bonds. 

4. State the meaning of the word “premium” 
in insurance use. 

5. Why should insurance premiums be paid 
in advance? 

6. What is the average part of the premium 
dollar retained by the company for its 
various purposes, and where does it go? 

7. Does the function of insurance, which is 
the distribution of losses through premium 
income, apply in the suretyship business? 
If so, to what extent does it apply? 

8. What method is used to solve the ques- 
tion of proper rates and premium income? 


Organization—Home Office 

1. What departments are fundamental to the 

organization of a surety company? 

What are the functions of an able execu- 

tive? 

3. What functions are necessary in the con- 
duct of the statistical and accounting de- 
partments? 

4. Wherein does the agency department fit 
in the running of a surety business? 

. What are the functions of the underwrit- 
ing department? 

6. What about a claim and law department 
in a surety company? 


Field Organization 
1. Give approximately the number of counties 
in the United States. The number of 
cities with populations of from 50 to 100 
thousand, and the number of cities with 
more than 100,000 population. 
What was the amount of surety premiums 
in 1904, and to what amount did it increase 
to in 1927? 
Name several plans of developing surety 
business in the field. 
Name the various classes of producers of 
surety business. 
Which method, in your opinion, is the 
better one with which to conduct the 
surety business—the agency system or the 
branch office system? Give your reasons. 
Production—Fidelity Bonds 
Name the different classes of 
bonds. 
Compare the advantage of the individual 
bond over the schedule, position or blanket 
fidelity bonds. 
State the coverage contained in the nar- 
row form of bond and in the broad form. 
How would you seek fidelity business? 
Give some reasons why an_ employer 
should bond his employes. 
Pankers’ and Brokers’ Blanket Bonds 
What is a blanket bond? 
How does a blanket bond differ from other 
bonds or policies? 
How is the use of blanket bonds for banks 
and bankers limited? 
How would you proceed in soliciting an 
order for a bankers’ blanket bond? 
Fiduciary and Court Bonds 
Name some of the kinds of fiduciaries for 
whom bonds are required. 
What are the obligations or duties of such 
fiduciaries? 
What are 


to 
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fidelity 


the sources of this class of 


surety business? 

What particular knowledge is helpful in 
soliciting such bonds? 

What in general is the liability on court 
bonds? 

_ Public Official Bonds 

Why is the production of public official 
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bonds an easier task than other classes 
of bonds? 
Give approximately the number of official 
bonds on file in the United States. 
Give some of the public offices in which 
the incumbent is required to give bonds. 
Name some avenues of approach in solicit- 
ing public official bonds. 
Where would you look for leads for fed- 
eral official bonds? 
What counsel did the late Judge Gary 
leave to his family in his will? 
Production of Contract Bonds 
Why are contract bonds usually regarded 
as the most important in the surety busi- 
ness? 
Define a contract bond. 
Name some of. the various classes of con- 
tract bonds. 
What would you consider the first essen- 


tial required in the production of contract 


wm 


do 


bond business? 
Where do you find information that leads 
to contract bond business? 


Depository Bonds 
What is a depository bond? 
Does the producer have to create a market 
for these bonds? If not, why? 
What percentage of banks, country wide, 
that were in existence in 1920 have since 
ceased to exist? 
From what source will the producer be 
likely to get an idea of the requirements of 
a surety company in the underwriting of 
a depository bond? 
What are the rules laid down by some 
companies for analyzing a bank statement? 
Production of Forgery Bonds 
What is the difference between forgery and 
check raising and alteration? ‘ 
What has been the percentage of loss by 
these various factors? : 
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What is the annual loss by reason of check 
forgery? 
What arguments would you use to a pros- 
pect in endeavoring to sell a forgery bond? 
5. Name some of the suggestions that would 
keep down forgery loss. 
Miscellaneous Bonds 
1. Name some of the classes of bonds under 
the head of miscellaneous bonds. 
2. Give some examples of franchise bonds. 
3. What are the’ possibilities in soliciting this 
class of bonds? 
4. Name some of the sources of the business. 
5. Where will you find leads on the other 
classes of miscellaneous bonds? 
Mortgage Guarantee Bonds 
1. What do you understand to be the cover- 
age or guarantee given by the so-called 
“mortgage guarantee bonds’’? 
Name some of the safeguards the surety 
company should have as a buffer between 
it and loss. 


> w 
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3. What classes of mortgages would you say 
were the most desirable for a surety com- 
pany to guarantee? 

4. What, in your opinion, are 
mortgages that a surety 
not find desirable? 

5. Where may this class of business be pro- 
duced? 


the classes of 
company would 


HEADS GLOBE INDEMNITY BOARD 


Thatcher M. Brown of Brown Broth- 
ers & Co., New York bankers, who was 
recently elected chairman of the board 
of the Liverpool & London & Globe, also 
has this same position with the Globe 
Indemnity. Mr. Brown succeeded the 


late Walter C. Hubbard. 
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FIRING HIM 
WON’T PAY THE LOSS 


he has found robbing him, but it won’t pay the loss. The only method 
whereby employers can protect themselves against the hazards of dishonesty 
is by placing their employees under adequate Fidelity Bonds. Fidelity Bonds 
(Honesty Insurance) are available in four forms designed to meet the needs of every 
business organization, large or small. They are: Individual, covering single employ- 

ees, each in specified amounts; Schedule, covering several named employees 
under one form, each for a specified amount; Position Schedule, cov- 

ering the “position” rather than the incumbent; Blanket, 

covering under one form every employee up 
to the full amount of the bond. 


A Profitable Line 


Fidelity Bonds constitute one of the most profitable lines any insurance agent can handle. Once on the books 
they stick and the coverage can frequently be increased on the anniversary dates. Full information about this 
or any other form of corporate suretyship is yours for the asking. Please address the Production Department. 


EPOSIT COMPANY | 


of Maryland 
BALTIMORE 


6 





















ite» a 
THE EASTERN -—* 
UNDERWRITER 







ES NODES SLI POF LGR 
4 CavruatiLso 
Gare 


SA TR eon rt ae 


Page 40 





February 10, 1°28 Febru 












—= — 


| Loc: 











orveommamree: 
— 
= 


il 


\ 


ments 
bility 
cently 
vigorc 
New | 
said i 

vs ) 
has 0 
in mic 
unabl 
pecun 
at fat 
inden 
or to 
be ki 
inefte 


i 

sure 
2— 

adeat 
3.— 


prov 
fault 

7- 
kille: 

s- 
place 

9- 
whet 
the 
after 


whic 
the 

were 
Mas 
crea 
in a 
thirc 
over 
fere 
der 











T A P best fills the needs of the greatest number. That is why it is The Assured’s Policy oa 
and The Agent’s Policy, and why it is rapidly becoming recognized, everywhere, Ma 

as The Accident Policy. Independence agents, you are privileged in , 

being able to push its sale. This you are urged to do. TH 





me : 


President 


The INDEPENDENCE COMPANIES 


Home Offices — PHILADELPHIA 


at 


Casualty Insurance » Surety Bonds 
Fire Insurance 





+4[ These Companies maintain Human Relations with their Agents, Brokers and Poliéyholders |®* PY 
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Local Agent’s Reaction 
to Compulsory Law 


J. W. MASON OF MOUNT VERNON 





Cites Its Failure to Reduce a in 
Massachusetts; Against N. 
State Legislation 





J. W. Mason, local agent at Mount 
Vernon, N. Y., made some strong argu- 
mens against compulsory automobile lia- 
bility insurance in a talk he made re- 
cent'y at a local gathering. He was 
vigorously opposed to the adoption in 
New York State of such legislation. He 
said in part: 

“Compulsory motor vehicle insurance 
has been suggested because individuals 
in motor vehicle accidents are at times 
unable to collect damages because of the 
pecuniary irresponsibility of the operator 
at fault. Even as a means for assuring 
indemnity to those who may be injured 
or to the dependents of those who may 
be killed in motor accidents it would be 
ineffective in any of the following cases: 


When Law Is Ineffective 


1-Accidents caused by those who in- 
sure voluntarily. 

Accidents caused by operators of 
ia quate pecuniary responsibility. 

3-Grade crossing accidents for which 
the railroads are responsible. 
4-—Accidents in which the owners of 
the cars only are injured. 
5--Accidents to eccupants 
where there is no fault. 
6—Accidents where fault cannot be 
proved or where the cars of persons at 
fault cannot be identified. 

7--Accidents in which the individuals 
killed or injured are at fault. 
8—Accidents which occur in private 
” ices, parking stations, etc. 

Accident caused by motor vehicles 
wee in use without the authority of 
the owner or when operated by thieves 
after the car has been stolen. 

“\fassachusetts is the only state in 
which this law has been tried out. In 
the first seven months of 1927, which 
were also the first seven months of the 
Massachusetts law, there was an_in- 
crease of nearly 5,000 persons injured 
in auto accidents or an increase of one- 
third over a like period in 1926. More- 
over the number of auto accidents suf- 
fered in 1926 was a decrease of 5% un- 
der those of 1925. 


Comments on Bay State Law 


of cars 


“During the same period in 1927 there 
was an increase of accidental deaths, due 
to automobiles, amounting to 50, or 10%. 
In 1926, however, there were 50 less of 
this type of deaths than there were in 
1925. 

“| have been unable to obtain any fig- 
ures concerning the ratio of automobile 
accidents to claims for injured as against 
the same ratio for the previous year in 
Massachusetts. However, I am willing 
to wager that today there are consid- 
erably more claims per thousand acci- 
dents than there were in 1925 and 1926. 
This is because with compulsory insur- 
ace in force there develops a tendency 
In ‘nany people to make claims regard- 
less of whether the driver was in right 
or wrong. 

“In cases where it appears the motorist 
Was not responsible for the accident the 
claims will be resisted and suits will be 
brought. Also in many cases the motor- 
ist will admit liability regardless of ac- 
tus! fault in order to save time and judg- 
moat will be given in favor of the claim- 
an’ Can you not imagine what this will 
do to the companies’ loss ratio and to 
already crowded civil courts. 
it is only logical to assume that when 
th better insurance companies must 
risks which they refuse today rates 
Will go up. Certainly if the less reliable 
companies were permitted to take the 
isiness it would defeat the very pur- 
bose of the law. There is the alterna- 
vc of the state fund. The state fund 
is the government in the insurance busi- 


ness taking the poor risks at the rate 
for an average risk in payment there- 
fore and extracting the natural under- 
writing loss from the taxpayers. 

“Hence if we don’t pay the insurance 
companies in premiums we pay the state 
in taxes. The government cannot com- 
pete with private business. I am look- 
ing forward with that famed ‘I told you 
so’ look to the day, fifteen or twenty 
years hence, when the beneficiaries of 
government life insurance start butting 
up against government red tape. 


Where Compulsory Insurance Fails 


“At present a motorist who causes 
death or injury through criminal negli- 
gence is subject to criminal action. 
Prosecution of this type is not carried 
on as often as it should be. There should 
be greater appreciation of this possibil- 
ity by motorists. It will have a very 
substantial effect upon their carefulness. 

“Compulsory insurance cannot possibly 
have the same effect. Public authorities 
should prosecute pedestrians as well as 
others for violations of traffic ordi- 
nances or laws and also in cases where 
their negligence had led to accident. Re- 
member that insurance is purely palli- 
ative and not preventive. 

“The committee on highway safety of 
the United States Chamber of Com- 
merce believes that the attention of all 
civic associations should be directed to 
the importance of taking sufficient in- 
terest in their local affairs to see there 
is the proper machinery for the reduc- 
tion of accidents and the enforcement 
of laws. After the accident occurs noth- 
ing can be done except to make some 
provision for the mitigation of the suf- 
fering. 

“Commissioner Monk has stated that 
it is his belief, since without insurance a 
license to own a car will not be granted, 
eventually Massachusetts owners will be 
careful for fear of losing their license. 
This does not take into account the 
many accidents brought about through 
the fault of pedestrians. Further I do 
not believe this weeding out of reckless 
and incompetent drivers is the exclusive 
function of the insurance company. If 
it were, much litigation would probably 
ensue if the companies combined and 
agreed that no carrier would accept a 
risk rejected by one of them. In the 
event there is no agreement between 
companies the desired selection will not 
be obtainable. Pedestrians can not pass 
on to the public authorities, motorists or 
insurance companies their own respon- 
sibility for the co-operation necessary 
to bring about reduction in accidents. 

“It is unreasonable to expect the in- 
surance companies, without police pow- 
ers, to become an agency for bringing 
about reduction in accidents. This is 
a state function and one it should prop- 
erly exercise. If it were not for what 
the public would suffer by the way we 
in the insurance business would welcome 
this law because it would, to use the 
popular phrase, make the public ‘insur- 
ance conscious.’ 

“Certainly we agents 
would make money by it. 
National Association of Insurance 
Agents has, time and time again, ex- 
pressed itself as strongly against such 
measures. While I am on the subject of 
expressions of disfavor, I might add that 
the Chamber of Commerce of the United 
States and the Hoover conference, as 
well as the American Automobile asso- 
ciation have all passed resolutions to the 
effect that such legislation, in their opin- 
ion, is not practical and will not accom- 
plish the purpose for which it is de- 
signed.” 


and_ brokers 
And yet the 





GLENS FALLS IND. VOLUME 


The premium income of the Glens 
Falls Indemnity in its first three months 
of business was $148,828. Its special re- 
serve was increased from $350,000 to 
$455,326. 





LICENSED IN COLORADO 
The Constitution Indemnity. of Phila- 
delphia has been licensed in Colorado. 


Ten Compensation Bills 
Introduced In N. Y. 


WIDE VARIETY OF SUBJECTS 





All Presented In Assembly In One Day; 
Have Support Of State 
Federation Of Labor 


Ten bills amending the workmen’s 
compensation law were introduced in the 
Assembly one day last week as follows: 

By Richard J. Tonry, Democrat of 
Brooklyn, amends subdivision 1, section 
16, workmen’s compensation law, by pro- 
viding allowance for funeral expenses 
shall not exceed $250 instead of $200. 

By Meyer Alterman, Democrat, New 
York City, amending subdivision 3, sec- 
tion 14, by providing in arriving at an- 
nual earnings, regard should be given to 
previous earnings in same employment 
or other different employements in which 
employe was engaged. By Vincent H. 
Auleta, Democrat, New York, amending 
subdivision 4, section 16, relative to pay- 
ments to dependents. 

3y Peter J. Hamill, Democrat, of New 
York, amending section 28, by providing 
claim for compensation must be filed 
within two years instead of one year, 
after accident or death. 

Increase Weekly Wages Of Minors 

By Mr. Hamill, amending subdivision 
5, section 14, by providing that average 
weekly earnings of injured minors shall 
be deemed to increase 10% each year 
over preceding year until employe 
reaches age 21. 

By Joseph T. Higgins, Democrat, of 
New York, amending subdivision 5, sec- 
tion 16, by providing any excess of wages 
over $175 a month, instead of $150, shall 
not be taken into account in computing 
compensation. By John J. Howard, 
Democrat, of Brooklyn, amending sub- 
division 2, section 16, relative to pay- 
ments to minor children. 

By Jacob H. Livingston, Democrat, of 
Brooklyn, amending subdivision 6, sec- 
tion 15, by providing compensation for 
permanent or temporary partial disability 
shall not exceed $25 a week, instead of 
$20. All of the above bills have the sup- 
port of the State Federation of Labor. 
By Phelps Phelps, Republican, New 
York, a bill similar to the Livingston bill. 
Mr. Phelps also introduced a bill adding 
new group 20, section 3, by providing 
compensation for private chauffeurs. 








LIMIT LIABILITY 





Commission to Allow Special Endorse- 
ment on Policy Under Longshore- 
men’s Compensation Act 
Approval of a rider clause modifying 
insurance conditions applicable to per- 
sons engaged in maritime operations as 
defined under the Longshoremen’s act 
has been approved by the United States 

Employes’ Compensation Committee. 

The two approved endorsements, which 
are to protect the company in case of 
non-operation of the present act during 
the period of the policy, read as follows: 

“Irrespective of any provisions in the 
foregoing endorsement and in any and 
every event, the obligations of Para- 
graph One (b) of this policy are limited 
to the sum of $— for each person in- 
jured or killed only in connection with 
maritime operations defined in the Long- 
shoremen’s and Harbor Workers’ Com- 
pensation Act.” 

“As respects personal injuries includ- 
ing death at any time resulting there- 
from sustained by any person or per- 
sons who are employes within the terms 
of the Longshoremen’s and Harbor 
Workers’ Compensation Act, the obliga- 
tion of Paragraph One (b) of this policy 
are limited to the sum of $—— for each 
person injured or killed.” 





878 NEW AGENTS IN 1927 
One indication of the progress of the 
New York Indemnity last year under 
Spencer Welton’s administration as its 
president is that 878 new agency ap- 
pointments were made. 


G. W. ACRITELLI’S LUNCHEON 





Italian Representative of American Sure- 
ty Celebrates 15th Anniversary With 

Company; Prominent Officials Attend 

George W. Acritelli, Italian representa- 
tive of the American Surety and well 
known in New York political circles, was 
honored recently by the presence at his 
home in Brooklyn of several distinguish- 
ed banking and surety officials who gath- 
ered at a luncheon there to celebrate 
with him the anniversary of his fifteenth 
year with the company. An informal 
discussion of matters of interest in the 
political and business life of Italy fea- 
tured the luncheon. 

Chief among those present was Dr. 
A. H. Giannini, vice-president of the 
Bancitaly Corporation and president of 
the Italian Chamber of Commerce in 
New York. Dr. Giannini is also presi- 
dent of the Bowery & East River Na- 
tional Bank and a brother of A. P. 
Giannini who is chairman of the Bank 
of Italy of California and president of 
Bancitaly Corporation. George Weston, 
vice-president and treasurer of the 
American Express Co., with which Mr. 
Acritelli worked in the early part of his 
business career, accompanied the doctor. 

Some of those who represented the 
American Surety at the luncheon were 
Arthur F. Lafrentz, first vice-president; 


William M. Tomlins, Jr., and M. L. 
Jenks, vice-presidents. 
Mr. Acritelli is well known among 


Italians throughout Greater New York 
and is a brother of the late Peter P. 
Acritelli who was coroner of Manhattan 
for a number of years and later deputy 
state fire marshal of New York. He was 
also vice-president and secretary of the 
Italian Democratic Club of New York 
City and treasurer of the Italian Cham- 
ber of Commerce. 





DISHONESTY LOSSES INCREASE 

Business dishonesty losses paid by the 
National Surety were $2,803,000 greater 
last year than in 1926, according to Will- 
iam B. Joyce, chairman. The company’s 
gross losses were $12,294,062 in 1927 as 
compared with $9,491,022 in 1926. For- 
gery losses last year numbered 4,572, as 
compared with 4,338 in 1926, and fraud 
losses were 30,899, as against 28,647. 

The fidelity and blanket bond losses 
decreased slightly, to 8,466 from 8,710 in 
1926, Burglary losses in 1927 numbered 
1,470, against 1,758 in the previous year, 
and public official bond losses decreased 
from 655,000 in 1926 to 616,000 in 1927. 

“While our operations in 1927 resulted 
in an increased loss ratio,” said Mr. 
Joyce, “the situation in burglary insur- 
ance, bank depository bonds and public 
official bonds improved.” 





ACT APPLIES ANYWHERE 


The longshoremen’s and harbor work- 
ers’ compensation act is effective in 
states not having compensation laws 
of their own as well as in states hav- 
ing such provision, the United States 
Employes Compensation Commission 
ruled last week. Question had _ been 
brought up about the wording, which 
would appear to apply only to states hav- 
ing valid laws of their own. According 
to the commission, the words refer to 
angles of liability, and the act is as appli- 
cable in one state as in another. Pend- 
ing an authoritative court decision, the 
commission will take jurisdiction over 
claims. 


N. Y. INDEMNITY APPOINTMENTS 

The New York Indemnity has appoint- 
ed W. Taylor Johnson, Inc., as its gen- 
eral agent for surety business at Nor- 
folk, Virginia. Also J. H. Johnson & 
Co., Inc., Jackson, Miss., as its general 
agent for casualty and surety business. 


WRITING A. & I H. LINE 


The Glens Falls Indemnity is now 
writing accident and health insurance. 
Its department for this class is under 
k. D. Leffingwell as manager and H. G 


Helm in charge of production. 
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How Mullaney 
Runs Agency 


(Continued from page 21) 
Automobile Insurance Club. He sent out 
letters during the winter and arranged 
so that the automobile owners in his lo- 
cality, whose incomes were small, could 
open an account with him just as they 
would with a bank and pay for their auto- 
mobile insurance in small installments so 
as to have it financed by the time spring 
arrived and when their cars would again 
be taken out. 

Mullaney is an active advertiser and 
has carried on very successful direct by 
mail campaigns, and is particularly fortu- 
nate in a drive he made for Personal 
Effects business. His office writes a con- 
siderable volume of this business cover- 
ing the effects of boys and girls at school 
and college. He has completed success- 
fully mail campaigns on Accident in- 
surance, Fire insurance, Automobile in- 
surance, and many of the miscellaneous 
lines. He uses the advertising material 
provided by companies very freely and 
is a generous distributer of large calen- 
dars and souvenirs. His name will be 
found all over town. Mullaney is no 
“Babbitt,” but he knows the value of 
having his name associated as an insur- 
ance man in town, and backed by his 
constructive abilities the people of Gard- 
ner lean on him for insurance advice 
and counsel, and this is part of the 
equipment by which he “goes after it.” 


Helps Clubs Find Speakers 


John has never been known to over- 
look am insurance bet. He sees to it that 
insurance speakers appear at the Rotary 
Club and the Gardner City Chair Club. 
A local organization composed of women 
college graduates meet once a month and 
discuss business topics, and Mullaney 
quickly arranged to provide them with 
an insurance expert who gave them de- 
tailed information on all lines of insur- 
ance without any element of advertising 
associated with the talk. Notwithstand- 
ing Mullaney’s office benefited with sev- 
eral direct lines following this talk and 
his reputation as an insurance man with 
the proper insurance connections was 
strengthened. 

He solicits with special agents from 
his different companies, but a_ special 
agent must know his business if he is 
going to have a second trial with Mul- 
laney. Mullaney as an insurance man 
impersonates a type of which we should 
have more—the insurance salesman who 
realizes that knowledge of the business 
is as important as salesmanship, and 
that salesmanship without proper knowl- 
edge does not mean sound or steady 
growth in building up an _ insurance 
agency. 

Insurance His Major Thought 
John 


Of the matter | Mullaney says 
himself—Yes, I fully believe that it is 
there if you go after it, whether it is 
the selling of insurance or any other 
commodity, but I do further insist that 
to go after it you must have some quali- 
fications. To me insurance is an inter- 
esting business. Some call it a profes- 
sion, but I believe it is a business and 
a business which calls for a greater 
knowledge and understanding on the part 
of agents than is generally demanded 
from one if engaged in other enterprises. 
You are dealing with other people’s 
money and in the providing of protec- 
tion—a dollar and cents business—the 
transactions must be founded on ac- 
curacy. 

“T am not interested in holding up 
my achievement as anything which calls 
for applause, in fact I am only permit- 
ting this article to appear because of the 
persuasive efforts of the author, who has 
assisted me from time to time. I will 


venture to say, however, that if any local 
insurance agent will make insurance his 
major thought for twenty-four hours a 
day, know people and work—he can suc- 
ceed. I believe in accommodating every- 
one I can, not so that they will be obli- 
gated to me and feel it necessary to buy 
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DIVIDES AETNA LIFE SHARéES 











Aetna Casualty & Surety To Distr! bute 
4,000 Of Holdings As Special D:yj. 
dend; Also $1,000,000 Capital Incre- 
Directors of the Aetna Casuali ¢ 

Surety voted recently to distribute as 4 

special dividend 4,000 of its share: of 

Aetna Life stock. This distribution wij 

be on a basis of one share for fix. , 

capital increase from $2,000,000 to $3. 

000,000 was also voted, the new s!. 

to be issued at $100 a share on a «atio 

of one for two. Stockholders of the 
company as of record January 21 will 
participate. Warrants will be issuc! as 
soon as possible and subscriptions for the 
new stock will be payable on or before 

April 15. 

The distribution voted, based on the 
prevailing market for Aetna Life stock 
was equivalent to $3,400,000. The Actna 
Life benefits substantially. It will get 
almost 2,000 share$ of its own stock and 
the disposal of these shares is a matter 
of interest. The company could have 
retained possession of these shares but 
in the preparation of its financial state- 
ment would not be entitled to credit for 
them. 


We are Proud 


of our new 
Financial Statement 


An explanatory statement that anyone can 
understand. 


One that is “different” from the every-day 
statement— 


One that reveals a sound growth under able 
management— 


One that reflects a condition aptly described 
by our watch-word: 





CONSER\ATIVE AGGRESSIVENESS OPENS CLEVELAND BRANCH 


_In line with its sound national expan- 
sion policy, the Standard Accident has 
established a branch office in Cleveland. 
The new office is operated as a regular 
recording branch office of the company 
and supplants the service office which 
the Standard previously. conducted in 
that city. It is located in new quarters 
at 839 Guardian Building. 

G. I. McCredie, a practical insurance 
man of fourteen years’ experience with 
the company, has been appointed man- 
ager. 

The establishment of the new branch 
office brings to agents of the company in 
northern Ohio all the facilities for rapid 
service and immediate claim settlement 
on all types of casualty and _ bonding 


We shall gladly send | 
a copy upon request | 


Great American 


Indemnity Company 


New Dork 


HOME OFFICE, ONE LIBERTY STREET 
NEW YORK CITY 























insurance. 











insurance, but I know human nature and 
if you will help the other fellow you 
can trust him to co-operate with you 
when the cpportunity arrives, nine times 
out of ten. I am a thorough believer in 


advice I can give, excepting that lastly 
I would like to further suggest that you 
buy your chairs from Gardner but let 
your clients sit on them. If you use 
them yourself you won't get any great 


CAPITAL INCREASE APPROVED 

Stockholders of the Northeastern Sure- 
ty voted favorably last week on the pro- 
posal of its executive committee to in- 
crease the capital and surplus of the 


advertising. That is about all of the amount of business.” 


company from $682,500 to $1,500,000. 





| Nineteenth Annual Statement of 


GEORGIA CASUALTY COMPANY 


ATLANTA, GEORGIA 


HARRY C. MITCHELL, President | 
DECEMBER 31, 1927 


ASSETS LIABILITIES 
Bend TES oo ioeh cae ns.c cscs 3% $ 45,182.25 Reserve for Losses and Claims.$ 912,428.08 
First Mortgage Leans........ 507,275.55 Reserve for Unearned 
Bonds (Market Value)........ 1,180,935.80 PORTIS 6255 ore oie ayopeteeh Satare 977,719.63 
Stocks (Market Value)....... 376,025.00 Reserve for Commissions..... 112,835.27 
OE ae eee 531,428.56 Reserve for Taxes 
Uncollected Premiums and WEPONSES. oo .cie dance. cs 54,082.00 
less than 90 days due....... 475,154.07 pean eS 
Accrued Interest ............. 26,313.71 $2,057,064.98 
Other VARBEIS 6.65665 63408855 26,949.11 COMER 5) 65 ZS $500,000.00 
SMS oo 5 Ss 612,199.07 —$1,112,199.07 
Total: Assets .55..600s44'0..%s $3,169,264.05 Total Liabilities ........... $3,169,264.05 


We have audited the books and accounts of the Georgia Casualty Company for the year 
1927, and hereby certify that the financial condition as of December 31, 1927, as given 
in above statement is correct. 


(Signed) JOSEPH FROGGATT & CO., INC. 


Public Accountants and Auditors 
New York 
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